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parks 


’47 resales sail prices upward. 
. * 


od 
The dealer who disregards good 
public relations will become a man 
‘ of extinction. 

. 7 * 

Barging Along 

Streamlined autos are now towed 
in streamlined barges—the mul- 





tiple-decked carriers of ole man | 


river—down the Mississippi. The 
three decks will accommodate 600 
cars. 


Overdone 

Warning of the perils of a new 
inflationary spurt, National City 
Bank of New York, one of the 
largest in the world, states, “It is 
now clear that, as matters have 
developed, bearishness has been 
overdone.” 


* * * 


* * * 


Now, Howard 

Howard Hughes, of flying boat 
and sunken Congressional investi- 
gation fame, says he used an alias 

_ to keep insurance, auto and bond 
salesmen away. 

The alias must have long whis- 
kers now, because since 1941 car 
salesmen have had about as much 
to do as Elliot Roosevelt at a 
Republican convention. 

* 


+. x 
. Big Bis 
Highway transportation is “big 
business” everywhere—but in Cali- 
fornia motoring is the biggest of 
the retail businesses. Official state 
figures show that Californians in 
one quarter last year spent an 
average of $33.48 on motoring, 
more than was spent on any other 
pp Recessity. Meals and drinks ranked 
second with a per person expendi- 
pike of $32.52, and general. mer- 
'fiandise spending was $23.10. ” 
California led all other states: last 
year in the number of cars. reg- 
istered—its total was 2,442,459. 
” * * 7 ‘ 


bas Scarcity Worse : 
; Some filling stations in i.se Mid- 
_ West may be forced to close in 
August or September —- of 
__ fhe gasoline shortage which is 
spreading in intensity in those 
states, Robert Friedman,: of the 
U. S. Interior Department, said 
Thursday. A scarcity of lubri- 
‘eants has been added to the vol- 
~ untary rationing among filling 
stations by the big producers: to 
divide up supplies inadequate to 
‘. meet increased demand. ~ : 
' Other cities, it was preflicted, 
will find themselves in the same 
» Spot as Detroit where parleys 
a uced promises of enough gas 
= to operate the bus system and 
_ ther municipal departments for 
» another week, pending more sat- 
_ isfactory arrangements. 


| 


The Newspaper of the Industry 


Buying Upsurge 
Sweeps Used 
Car Markets 


Prices on Late Models 
Up in Some Areas, 
Firm on Older Cars 


By Jim White 
Staff Writer 


“IDUYER’S FEVER” has been 
sweeping the major used car 
trading posts across the country 


|during the past two weeks, AUTo- 


MOTIVE News found last week fol- 
lowing a survey of market condi- 
tions. 

Sudden spurts of buying by Mid- 
western and Eastern marketeers 
apparently set off a chain reaction 
which has been felt all the way 
from Philadelphia to Los Angeles 
and from Detroit to sections of the 
Southwest. 

Midwest and Eastern markets 
are especially active at this time 
with noticeable increases in de- 

mand for ’46 and ’47 models. Peak 
prices for all models are holding 
firm everywhere and in many 
areas have crept upward over the 
peaks of last month. 

Ken Schaefer, Indianapolis auc- 
tion operator, reports that his sales 
have seldom been better or faster 
than at the present time. Arkansas, 
Missouri, Texas and Iowa buyers 
have been besieging him with re- 
quests for late model cars and 
clean prewar jobs. 

Schaefer’s sale of Aug. 7 was one 
of his best, and it would have been 
possible to sell an additional 300 
cars during the day if he had been 
able to supply them. Outstate buy- 
ers are picking up anything that 
will move, he pointed out. 

a * * 

CCOMTRARY to the general trends, 

Schaefer added, the Southern 
states — notably Tennessee, Ala- 
bama and Georgia —are returning 
many of their cars to Indianapolis 
for resale. Apparently the markets 
there have fallen off and sellers 
are looking forward to cutting in 


‘on the presently high Midwestern 
markets. 


Buyers from Arkansas, Mis- 
souri and Iowa are especially ac- 
tive in the Indianapolis areas and 
are offering top prices for any- 
thing that will roll, Schaefer said. 
Texas buyers, on the other hand, 
are shopping hard and are hav- 
ing some difficulty in meeting the 
brices set by Eastern and Mid- 
Western competition. Nonetheless, 
Texas is getting a fair share of 
the available stocks. 

Schaefer attributes the Midwest- 
ern buying spurt to residents’ be- 
lief that crops will draw top prices 
this year. Eastern buying can be 
attributed to the sudden spells of 

(Continued on Page 35, Col. 1) 


Few Harming Many 


Elliott Finds Vast Majority of Dealers 
Steering Clear of Gray Market 


HARTFORD, Conn.—Automobile 
'@ealers with a strong sense of 
ethics are considerably worried lest 
: : the questionable 
practices of afew 
dealers give the 
whole industry a 
bad name, Ken- 
neth B. Elliott, 
sales vice - presi- 
dent of Stude- 
baker, declared 
here this week. 

Elliott was in 
Hartford to at- 
tend the opening 
of the new home 


oe eee eee, 


ees 


of Colonial Motors, Inc., 450 Home- 


ping prices as low as possible. 
is, he said, spread sales over 
er number of potential buy- 


he 
. “So far we have found only 
small dealers who were defi- 


dealers on the basis of their 
(See ELLIOTT, Page 14, Col. 1) 
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Output Still Bogged Down; 
Aug. Schedules Scrapped 


Steel Supply Fight 


Grows Hotter 


Kaiser Calls for Probe, 
Hits Firms’ Refusal 
To Expand Facilities 


By Bernie Thomas 
Staff Writer 

AiznovcE most auto plants 

have been forced to shut down 
sometime during 1947 because of 
steel shortages, the steel industry 
last week called its present capac- 
ity “adequate” to meet demand 
through 1975. 

Present excessive demand for 
steel was termed “temporary” by 
Wilfred Sykes, president of Inland 
Steel Co. 

Sykes’ statement echoed a 
blast from Henry J. Kaiser that 
the steel industry is “selling 
America short.” Kaiser asked 
Congress to conduct a far-reach- 
ing investigation of Big Steel’s 
refusal to expand its facilities. 

Meanwhile, the American Iron 
and Steel. Institute rele fig- 
ures purporting to show that the 
auto industry’s steel problem is 
gradually nearing solution, using 
the year 1941 (when car output was 
curtailed by the government) as a 


basis for comparison. 
* + * 


CCORDING to the institute’s 

figures, the auto industry dur- 
ing the first four months of 1947 
received 2,984,749 tons of finished 
steel products, or 14.6 percent of 
all steel shipped, as compared with 
13.6 the previous four months. 

The institute claimed the auto 
industry’s 14.6 percent share in the 
first four months of 1947 was 
“slightly better” than its share in 
1941. 

It also reported that sheet and 
strip shipments, chief bottleneck 
items in auto output, to the auto 
industry during the first four 
months of 1947 totaled 1,856,815 
tons. 

Production officials in the auto 
industry admit that the sheet and 
strip situation improved consider- 

(Continued on Page 34, Col. 1) 


Top Cars 


New car registrations for five 
months, plus 46 states in June: 
1947 1946 
Pos. Pos. 


1—309,683 50,336— 3 
2—250,147 97,890— 1 
38—153,041 68,258— 2 
4—112,207 16,004—10 
5— 99,527 18,777— 8 
6— 96,441 42,697— 4 
I— 87,136 14,021—11 
8— 53,481 29,148— 5 
9— 52,891 18,961—12 
10— 49,619 12,807—138 
ll— 48,806 22,348— 6 
12— 44,040 20,348— 7 
138— 33,486 18,751— 9 
14— 24,760 4,502—15 
15— 20,642 7,195—14 
16— 18,128 
17— 14,408 
18— 11,861 
19— 11,054 Willys 
20— 17,214 Crosley 

Total All Makes 
1,499,493 439,310 

For further details see page 

20, today’s issue. 


Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Stude. 
Hudson 
Chrysler 
De Soto 
Cadillac 
Packard 
Kaiser 
Frazer 
Lincoln 2,181—16 


14—17 





LOUISE HYDE flashes an impish grin 
as she peeks through a great halo of 
Prest-O-Lite hi-level balloons. These bal- 
leons have gone by the tens of thousands 
to battery dealers everywhere in the coun- 

and Louise seems to have gotten 


Hudson, Kaiser. 
Join Higher 
Price Parade 


DETROIT.—Hudson became the 
fifth manufacturer to boost prices 
when it announced increases rang- 
ing from $45 to $95 last week. 

Meanwhile, it was learned that 
Kaiser-Frazer upped the price on 
the Kaiser Aug. 11. In announcing 
that the Frazer would cost $99 
more in the latter part of the pre- 
ceding week, a spokesman for the 
firm told Automotive News that,no 
price adjustments on other models 
were contemplated. 

By Sunday the decision to boost 
the other model had been made 
and dealers were notified of the 
Kaiser increase on Monday. The 
change in the Frazer quotation was 
made public Aug. 6. 

Hudson’s increases were made 
necessary because of rising mate- 
rial and labor costs, George H. 
Pratt, vice-president in charge of 


sales, stated. 
(See PRICES, Page 11, Col. 5) 


$2,749 Vehicles 
Built in Week 


Strike, Heat Expected 

To Hold Month’s Total 

Around 370,000 Units 
U: S. vehicle makers threw orig- 

inal August schedules into the 
waste basket last week after they 
were able to build only an esti- 
mated 62,807 cars and 19,942 trucks 
—a total of 82,749 units. 

Continuance of the Murray 
Corp. strike, and prevailing high 
temperatures which kept work- 
ers off the job and lowered the 
efficiency of others, resulted in 
another low output total. 

The same contingencies held-the 
previous week’s output in the U. S. 
to 60,714 cars and 18,576 trucks— 
a total of 79,290. 

Combined U. S. and Canadian car 
and truck output last week is esti- 
mated at 85,463, compared with 82,- 
307 the week before. 

+ * a7 


(CpRIGRIAL August schedules 
called. for decided increases 
over those achieved in July. How- 
ever, with the Murray strike cut- 
ting deeply into plans at Ford, 
Chrysler and Studebaker, it is un- 
likely that U. S. plants during Au- 
gust will build more than 281,000 
ears and 89,000 trucks—a total of 
370,000 units, a mark topped in 
July by more than 13,000. 

While a total of 370,000 is a con- 

(See PRODUCTION, Page 39, Col. 2) 


Production 
Automotive News Estimates, 
U. 8S. Cars, Trucks 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 39. 


U.S. Presses Peace Drive 


In Auto Output Tieup 


By Mac Gordon 
Staff Writer 
EDERAL conciliators intensified 
their efforts Thursday to pro- 
duce a basis for settlement of the 
Murray Corp. of America strike. 

As a result of the tieup, Ford 
assembly was cut back last week 
and the Studebaker, Lincoln, 
Mercury and Dodge light truck 
lines remained idle. 

A three-man panel of U. S. con- 
ciliators supervised another meet- 
ing of Murray and UAW-CIO offi- 
cials Thursday. The Federal Labor 
Conciliation Service entered the 
dispute actively on Wednesday be- 
cause of its widespread effect on 
auto production. 

The paramount strike issue be- 
fore the conciliators was the UAW’s 
demand for a contractual exemp- 


tion from the damage suits section 
of the Taft-Hartley labor law. 

A new point of dispute was a 
union demand for a flat 15-cent 
wage increase for the 7,000 Murray 
workers—in lieu of an 11%-cent 
raise with six paid holidays, as 
agreed on earlier. 

* ” 7’ * 

[jon negotiators on Wednesday 

turned down a new company 
proposal for settlement. Murray 
officials called for compulsory arbi- 
tration of disputes causing wildcat 
strikes, but the union insisted on 
voluntary arbitration in such 
cases. 

Ford and the UAW disclosed, 
meanwhile, that they have arrived 
at a “meeting of minds” on a pen- 
sion plan and other features of the 

(Continued on Page 41, Col. 2) 
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36,323,946 for Cars... 





Tire Shipments Rise 
18% in First Half 


NEW YORK.—Shipments of pas-| time the inventory increased 8.91 


senger car tires by manufacturers 
during the first six months of 1947 
amounted to 36,323,946, compared 
with 30,648,535 during the same 
period last year, an increase of 
18.52 percent, Rubber Manufactur- 
ers Assn. reported last week. 

During June passenger tire ship- 
ments increased 5.38 percent over 
May, while production and inven- 
tory declined 6.49 percent and 4.07 
percent respectively. 

Truck and bus tire shipments 
were 1,319,289 — 5.35 percent less 
than May, while production of 1,- 
480,506 was below the previous 
month by 6.2 percent; at the same 


Chrysler Profit 
$36,122,457 for 
Six Months 


DETROIT. — Chrysler Corp. last 
week reported net earnings of $36,- 
122,457 for the first six months 
against $4,065,381 
in the corre- 
sponding period a 
year ago. 

Per share earn- 
ings for the pe- 
riod ended June 
30 were $8.30, 
compared with 
93 cents for the 
like period of 
1946. Earnings 
are computed on 
the shares out- 
standing before the stock was split 
two for one last month. 

Net profit for the first quarter 
this year was $21,502,407. This is 
equal to $4.94 a share. For the same 
period of 1946 the firm reported a 
net loss of $829,929. 


The 1946 figure was affected by 





K. T. Keller 


tax recovery of $8,600,000 and the’! 


restoration to income from reserve 
of $675,595. 

Sales for the first six months, 
according to K. T. Keller, president, 
were $648,680,636. During this pe- 
riod, 460,252 cars and trucks were 
sold and the sales of auto parts, 
marine and industrial engines and 
other products remained strong, he 
said. 

Second quarter sales totaled 236,- 
712 against 223,540 in the first three 
months. 

“Shortage of available materials, 
particularly sheet steel, has con- 
tinued to be a problem, resulting 
in an interruption of production 
during May and again in the early 
part of July. The products of Chry- 
sler Corp. are notably popular with 
the public and the demand for 
them continues at a high level, 
with no accumulation of inventory 
in the hands of our dealers,” Keller 
stated. 


Auto Glass Co. Formed 
At Ellwood City, Pa. 





ELLWOOD CITY, Pa. — Glass | 


Products, Inc. has been organized 
here to manufacture unbreakable 
safety glass for use in autos and 
commercial vehicles. 











percent. 

The report does not cover solid 
tires or pneumatic tires for bicycle, 
motorcycle, agricultural, aviation 
or industrial equipment. 


Chevrolet Offers 
Cars to Aid 


Driver Courses 


DETROIT.—Cooperating closely 
with the American - Automobile 
Assn. in its national driver train- 
ing program, Chevrolet and its 
dealer organization will supply 
ears to approved high schools for 
student instruction in safe driving. 


In announcing Chevrolet partic- 






ipation in the campaign, T. H. 
Keating, general sales manager, 
said: 


“Accident statistics disclose that 


| drivers in the 16-20 age group have 


five times as many fatal accidents 
in relation to miles driven as in 
the total driving group. 


“Driver education courses in 
high schools during the past 10 
years have demonstrated their ef- 
fectiveness. Students receiving 
such specialized training have had 
only one-half as many accidents 
as comparable groups which did 
not have the benefit of such train- 
ing.” 

Bottleneck of the AAA program 
since its establishment 10 years 
ago, Keating said, has been the 


lack of an adequate number of | 999 


dual-controlled cars to provide ac- 
tual driving training for students 
under the guidance of specially 
trained instructors. 

“Believing driver education is so 
important, Chevrolet and its dealer 
organization hope to make a sub- 
stantial contribution to the pro- 
gram_ by supplying in greatly in- 
creased numbers cars to officially 
approved schools,” Keating said. 

Under the program, Chevrolet 
will make additional allotments of 
ears to its dealers, who in turn 
will loan the vehicles to the 
schools. Courses will last one 
school semester. 





AN Want Ads cost little—get results— 
why not use 'em? See inside back cover. 





Highway Death Trend Down 


While Mileage 


WASHINGTON.—Progress in the 
fight against highway accidents is 
reflected in a report for the first 
half of 1947, which shows a con- 
tinuing downward trend in the 
death rate despite rising travel 
mileage and greater accident expo- 
sure, reports the Automotive Safety 


| Foundation. 


The midyear death rate was 8.2 
per 100 million miles of travel, ac- 
cording to the National Safety 
Council. At the half-way mark last 


|year the rate was 9.9 and at the 





'48 CHEVROLET? A 1941 Chevrolet club coupe, 


which had rolled in an accident 


Goodyear’s New Tire. . . 







4, 


EB 


P. W. LITCHFIELD, left, chairman of Goodyear, compares early day balloon tire 
(cirea, 1923) with new postwar Super Cushion tire introduced last week by his company 
and claimed to be one of outstanding tire developments of the last two decades. At 
right, alongside the new Super Cushion tire, is W. E. Shively, Goodyear’s manager of 
tire design. The new tire is bigger than present conventional tires it is designed to 
replace on new cars; uses 14 percent less air pressure; increases riding comfort and 
provides increased safety through improved steering characteristics at all speeds and 
on curves, the company states. 


Tucker Sells 
75-80 Percent 
Of Stock Issue 


CHICAGO. — Seventy-five to 80 
percent of the stock necessary to 
meet working capital requirements 
of the Tucker Corp. has been sold. 
it was announced last week by 
Floyd D. Cerf, underwriters for 
the firm. 

Four million shares of stock 
were offered publicly July 24, he 
said. Last week reported orders 
were 74 percent of the “required 
amount” and, together with cash- 
on-hand, would give the firm a 
working capital of nearly $15,000,- 


GOODYEAR 
7.60-15 
SUPER CUSHION 


GOODYEAR 
6.50-15 





CROSS-SECTION comparison of typical 
new Goodyear Super Cushion tire and com- 
parable tire it was designed to replace. 
On left ts the standard 6.50x15 cross-sec- 
tion. At right is the new 7.60x15 Super 
Cushion, latest Goodyear passenger car 
tire development now being used as orig- 
inal equipment. The new Super Cushion is 
of larger cross-section; mounts on a wider 
base rim and is inflated with approximate- 
ly 14 percent less air pressure than com- 
parable tires for comparable applications. 
The tire is being made in a complete 
range of sizes applicable to new cars. 





Having been denied the right to 
sell the stock in California, Tucker 
Corp. officials admit that negotia- 
tions are continuing to obtain a 
ruling that will make the sale of 
the stock legal in California. It 
is understood that Tucker will 
either file a new application in 
the state or seek a writ of man- 
damus. 

The $15,000,000 working capital 
said to be already acquired has 
been demanded by the War As- 
sets Administration from the cor- 
poration before WAA will grant a 
long-term lease on the Dodge- 
Chrysler war plant in Chicago, 
where Tucker plans to build his 
car. Tucker has been given until 
Nov. 1 to raise the money. 


Survey Predicts 
Price Resistance 


By Car Buyers 


NEW YORK.—Preliminary fig- 
ures in its 11th survey on the fu- 
ture auto market show that many 
prospective buyers will resist 
prices at which new cars are now 
selling, the Crowell-Collier Publish- 
ing Co. reported last week. 

Scheduled to be out in another 
month, the publishing firm said the 
survey will show that if new car 
prices go higher, a significant per- 
centage of prospective buyers will 
find new ways of making their old 
cars last longer. 

The survey reportedly shows a 
market for more new cars than 
the industry can build in 1947, but 
that 60 percent of those planning 
to buy believe prices will be lower. 

Many of that 60 percent, Colliers 
says, have already postponed buy- 
ing plans because of high prices. 


Goes Up 


end of the same period 
the death rate was 10.9. 

This year’s improvement was 
accomplished despite the fact 
that motor vehicle travel mileage 
on all rural roads had increased 
9.7 percent over the same period 
of 1946 and was 11.7 percent over 
the six-month total in 1941. 

An almost continuous drop in 
fatality rate has been reported by 
the Safety Council since the first 
of the year. Last year ended with 
a death rate of 9.9 for the year. 
January’s rate was 8.7; February 
boosted it to 8.9, but succeeding 
months followed a declining pat- 
tern to set the half-year rate at 
8.2. 

As to the number of deaths, 
1947’s half-year total was 14,480, 
) percent under the 1946 midyear 
2nd 15 percent under 1941. Not 
only did the six-month total show 
1 drop from 1946, but June set a 
mark for itself when its death 
‘otal dropped 8 percent below May, 
despite expectancy of normal in- 
crease. 

Although June’s death toll was 
5 percent higher than last year, 
the second month to show an in- 
crease over the corresponding 


in 1941 








‘“‘With reference to our ad for Chevrolét 
ring gear and pinion, the response was 
very good, in fact, we received more re- 
plies than we needed. If at any time we 
are in need of parts that are hard to Se- 
cure, we assure you that we will use & 


Pine Bluff, A 
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‘U.S. Will Lift 


Credit Limits 
On Nov. 1 


| 

| 

| 

| WASHINGTON.—The bill killing 
all controls on installment buying 
Nov. 1 was signed “reluctantly” by 
President Truman last week. 

Truman had asked for authority 
to continue regulation of time sales 
conditions but Congress, in its clos- 
ing days, sent him a bill designed 
to end the credit in three months. 

“It is unfortunate,” he said, “that 
the Congress did not provide for 
restraints on over-expansion of in- 
stallment credit in order to dimin- 
ish inflationary pressures arising 
from this course.” 

The major finance firms have in- 
dicated that they will not imme- 
diately change the clause of Reg- 
ulation W requiring a down pay- 
ment of at least one-third of the 
purchase price on cars. 

More likely, according to officials 
of these firms, would be a down 
payment of one-third, a 24-month 
time lapse for payments on new 
cars, a third down and 18 months 
on used 1946 and 1947 models. 

Prewar cars would probably be 
on the basis of a third down with 
payments extended not over 15 
months. The increasing reposses- 
sion of “junkers” may limit this 
type to a 12-month period to pay. 


Frazer Checking 


Foreign Markets 


NEW YORK.—Joseph W. Frazer 
chairman and president of Gra- 
ham-Paige, boarded a plane here 
last week for a four-nation check 





and not too perfectly rebuilt, was the beginning of this custom-styled racing car con- 
structed by Harry Todd and Don Ricketts, employes of Guaranty Chevrolet Co., San 
Diego, Calif. In Southern California it is called a ‘‘Chop job on a hard top.’’ First, 
the turret was lowered four inches, reducing the height of the windshield and door 
windows to a mere eight inches. Quarter windows were blanked out, accentuating the 
low lines of the car. Fenders were welded to the body and all chrome ornaments re- 
moved and the holes filled. Next stop was to re-style the hood and replace the grille. 
Todd and Ricketts then reduced the deck lid by one-half in size and welded the upper 
half to the body. Instrument panel actuates electric jacks, which lower the deck lid 

Outside door handies were removed and the body completely retrimmed in 


and hood. 
bright red. Split manifold and twin pipes give a commanding sound effect to match 
the boldness of the red body finish. 





month of 1946, it was 20 percent 
lower than 1941, the largest 1947 
drop from the 1941 level. 


Wile Opens in Columbus 

Wile Motor Sales, Inc., Hudson 
distributor, recently opened at its 
new sales and service headquar- 
ters, 380 E. Broad St., Columbus, O. 





of Europe’s farm equipment needs 

Frazer will fly to Belgium 
France, Switzerland and Englanc 
to open new markets for his com- 
pany’s farm implements. Speedy 
shipment of American agricultura 
machinery will hasten Europe's re- 
habilitation, he declared, and si- 
multaneously ease food scarcities 
and high prices here. 





GM Denies Negotiating 
For Cleveland Plant 

CLEVELAND.—-Rumors still per 
sist here that General Motors i: 
going to buy the former Clevelanc 
Pneumatic Aerol plant in suburbar 
Euclid. 

The plant has been looked at b; 
General Motors, according to F. G 
Tykle, director of real estate, wh: 
added, “but we look at a lot o 
them.” Stating that there were ni 
negotiations, he declined to com 
ment on what developments migh 
take place. 

The plant is now owned by Harr; 
Ferguson, Inc., which bought th 
building..=nd adjacent land i: 
Epelid from the War Assets Ad 
ministration last March for an esti 
mated $1,900,000. Ferguson ha 
planned to build tractors but sud 
denly gave up his plan after bring 
ing personnel and equipment int 
the building. 


St. Johns Motor Car Co. 


St. Johns Motor Car Co., 8800 S' 
Charles Rd., St. Louis County, Mo 
has been incorporated listing $75 
000 authorized capital stock b: 
Irvin and Rosemary Jordan ani! 
Tex McClintock, all of Overlan 


classified ad in your paper to obtain same.” 
—Scarbrough Buick Co., tk. | Mo. 
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Edwards, Edwards Motor Sales, Ine., 
to be sure the 75,000th car built by 








AS A SPECIAL ATTRACTION for his exhibit at the Mlinois state fair, Paul € 
19 N. Ninth, Springfield, flew to Willow Rus 


Frazer was properly loaded and on it: 


way to Springfield. The car turned out }te be a speedwing grey Kaiser. Earle W. Nasb 


assistant manager of distribution, is 
auto-carrier. 


Fumming the car up 


the loading ramp of th 
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Backfire! 
Publicity Stunt Hits Snag 
As Rival Wins Car 


PAWTUCKET, R. L—A new 
1947 Nash 600 was raffled off as a 
feature of the annua) Shrine Cir- 
cus, held at Narragansett park 
here last week and it was won by 
an automobile dealer! 


The dealer, who said he “wel- 
comed coals from Newcastle,” was 
Edwin P. James of Catlin St., E. 
Providence, R. I. who operates 
James Motors (Oldsmobile), Rum- 
ford, R. 1. 

The Nash dealer, who provided 
the feature attraction of the draw- 
ing, was Albright Motors of 119 
Snow St., Providence. Albright Mo- 
tors promptly offered to purchase 
back the new Nash from James, 
but the latter declined. He indi- 
cated he would have no difficulty 














Automotive News, Detroit, 
and the writer's name will be kept in confidence if requested. 


























































a group of dealers who interchange 
ideas on building business practices 
each month. The contributions are 
edited and put in bulletin form. 
The current issue also observes 
that dealers’ bonus policy in gen- 
eral seems to be to pay depart- 
mental heads substantial sums 
based on their relative contribu- 
tion to the.success of the enter- 
prise, and to give all other em- 


[pRALans who are considering 
bonuses or profit-sharing plans 
will be interested in the following 
table which shows the approximate 
net cost of a $1,000 employe bonus 
to the owner of a wholly-owned 
corporation with total earnings de- 


clared as dividends: 
Earnings before Taxes......$50,000 
Less Federal Tax. ............... 19,000 








$100,000 
38,000 














Balance Available for 























DAVIGOMS ooo eeeeeeeseseeeeseeees 31,000 62,000 | ployes amounts ranging from $25 
Individual Tax Thereon.... 13,000 34,086 / +o $950 each based on the size of oui, aumtiiied car to one of his 
Ree $17,852 $27,914| the operation, employe’s length of ae 
Balance After Payment service, and so forth. 
of $1,000 Bonus ............... 17,599 27,754 The present bulletin has the Ji & J. Motors 
Net Cost to Operator of following to say regarding new A certificate of partnership has 
$1,000 Bonus 2.0.0.0... $255 $160| car orders, a subject that is up- | been filed in the county clerk’s 






permost in a great many deal- | office for J. & J. Motors, 1011 West 




























Earnings before Taxes....$200,000 $400,000 
Less Federal Tax ............ 76,000 152,000] ers’ minds at present: Ave., Buffalo. Partners are Joseph 
Bal nvaitabte ter -| “The average unfilled orders re-| E. Perusich and Clarence J. Leeder. 
DOVIGIOE  seecnnce so 124,000 248,000 | lated to contract (or 1941) is ap- 
Individual Tax Thereon.. 84,246 190,475| proximately 125 percent, which . 
9.754 $57,525 | Means that about a 15-month back- Dealer 
$98, , log, not considering cancellations. 
of $1,000 Bonus ............ 39,656 57,440} Remember, too, that January and 





February will be ‘out’ for retooling 
and sampling dealers with ’48 mod- 
els. 


Net Cost to Operator of 
$1,000 Bonus .............. 98 $85 
Obviously individual factors in- 

cluding dividend policy, salary, 

state tax and so forth, must be 
considered in making your own 
estimate. The fact remains that any 
proper expenses incurred at the 
present time, including a bonus of 
$1,000 paid from profits, actually 
costs the operator a much smaller 
amount figured in terms of “net 
spendable income.” 


Dealers Exchange 


Business Practices 

[™* INDEBTED for this tabula- 
tion to Hubert J. Larson, an old- 

time Buick dealer of Long Island 

City. Larson serves as chairman of 


Dealer Ordered 
By Court to 
Deliver °46 Car 


FLINT, Mich.—A court directive, 
ordering the delivery of a new 1946 
automobile to a customer who filed 
suit when he didn’t receive what 
he believed to be his rightful car, 
was awarded last week against the 
Devoe-Pfeister Motor Sales (Dodge- 
Plymouth). 

Circuit Court Judge Philip El- 
liott ruled that the company must 
sell a 1946 model—if it has any— 
to the plaintiff at the a one 
vailing , 1946, 


wise the company must deliver a 
1947 mndal of Hee ~~ 


25% of Car Orders 
Are ‘Water’ 


— rate of cancellation ranged 
from 1 percent to 4 percent 
per month. It is currently averag- 
ing around 2 percent and increas- 
ing: This indicates that about 25 
percent or more of present orders 
are ‘water.’ Here are several items 
of interest to show various slants 
on this subject: 

« “Most dealers take $50 or $100 
deposits, and they are generally 
refundable. However, one states, 
‘In the beginning we took orders 
on a money-back basis. For the 
last few months we have ex- 
plained to the customer that he 
was signing a firm order and that 
there would be no refund of de- 
posit, if he decided not to pur- 
chase the car. This has not re- 
duced our volume and last month 
we took more orders than we de- 
livered cars.’ 

“Those dealers who do not re- 
fund state that some exceptions 
are made but they are very few. 
While there is some goodwill in 
the ‘money-back’ thought, the fol- 
lowing are presented in favor of 
the small deposit, non-refundable: 


“a. Firm orders are more apt to 
‘stick,’ particularly where a buyer 
has plaeed two or more orders and 
decides to cancel. The ‘refundable’ 
order will probably be the one, and 
he’ll go through with the firm 
order. . 

“b. Emphasis is put on the car’s 
sales features, rather than the 
‘money-back any time you want it’ 
and results in better selling. 

“ce. A lot less disturbing ‘traffic,’ 
bookkeeping and waste motion in 

refunds, 
4 “d. Some liquidation income to 
wover actual costs of processing an 
r. 
[ties orders are taken as the 


of deposit decreases. 
a 




















BOISE, Ida.—(UTPS)—Boise au- 
tomobile dealers are pretty mad 
about the black market in new 
cars, and they are accusing some 
pretty prominent Boiseans of buy- 
ing new cars, and then reselling 
them at anywhere from $200 to 
$800 above list price for thosg suf- 
ficiently far down the list to object 
to waiting. 

The auto dealers association spe- 
cifically charges that from 50 to 75 
such transactions have been noted. 
At least one Boisean, with high 
priority on dealers’ lists, they say, 
has thus disposed of four new cars. 

Many times, the dealers charge, 
a new car has been sold to a used 
car lot, where when the transaction 
was completed the markup was 
anywhere from $1,000 te $1,500. In 
some instances the used car lot has 
actually financed the purchase of 
the car, the buyer representing 
himself as a man who had to have 
a car to hold his job. 

To check these black market op- 
erations, the dealers have entered 
an agreement whereby they will 

















+ + 


fost Dealers Using 


‘on List 
TS interesting to note that one 
of the largest dealers in the 


jagt operates on the $50 non-re- 
dadahle basis and is reported to 
ave taken over 10,000 orders, with 
egligible cancellations. 

' “A&A good deal of uncertainty 
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monthly receipts on a 

refuse to sell a new car unless the 
‘first come a tradein), first | buyer will agree not to dispose of 
served sae ry e aan S| it within the next six months. The 
= re yal ; ee eer = a | S#les contract gives the dealer the 









option of repurchasing the car 
within six months at the original 
price minus reasonable deprecia- 
tion. 

Melvin Bryant, assistant sales 
manager for Peterson Motor Co. 


Hy 


dealers state they are op- 
fairly close to a list, with 
for fleet and special 
most are now taking or- 
or without trades.” 





NEW DIRECTORS of the New York state dealers association elected 

Saratoga. Left to right are George Smith, Batavia; Ralph A. Young, 
Buffalo; William Frame, ‘Mineola, who is president of the Brooklyn-! 
mobile dealers, and George D. Gardner, Bin 


Abuses by Leading Citizens 
Prompt Boise Resale Pact’ 


(and incidentally a nephew of Mrs. 
Henry Ford) cited this specific in- 
stance of a black market sale: 


ered a car to an out-of-Boise deal- 
er, who sold it for $1,971 to a man 
whose name had been on his wait- 
ing list for many months. On July 
14 the identical car appeared on a 
Boise used car lot with a price tag 
of $2,500. 








Strict Enforcement Due 
On Pa. Finance Law 


HARRISBURG, Pa. — (UTPS) — 
Charles N. Fritz, 38, of Philadel- 
phia, associated with the General 


tor vehicles bought on time: New 
cars, 6 percent; one to two- 
old cars, 9 percent, and cars r 
























Motors Acceptance Corp. for 12|than two years, 12 percent. The 
years, has been appointed chief of| interest cost is based on the 
a newly-created bureau in the/ amount owed at the time of pur- 
State Banking department to ad-| chase. When monthly payments are 
minister the new Automobile Fi-| deducted, the actual interest rates 
nance Law, it was announced last / on the funds used are about double 
week by Banking Secretary D./ the charges in the act. 
Emmert Brumbaugh. Fritz said he was well acquaint- 
new law to regulate the | ed with the practices of “gyp” deal- 


ers and finance companies in 
to pe 


“We're not going rmi 
fly-by-night finance companies 
take advantage of the pu 


ctf 


: 


close scrutiny.” 


repossessors obtain annual $100 J 
dealers who handle Although stating that no action 


licenses; 

their own account $10 licenses, 
and all time-payment agencies 
must post $5,000 bonds. 

The law sets the following maxi- 
mum annual interest rates for mo- 





Doings 















individual car buyers, 
automobile as collateral, 

being regulated. Banks, which 
finance car purchases on the usual 
time-payment plan, will be regu- 
lated, however. 











at this year’s 


ghamton, president of Binghamton group. been re is given the op- 
portunity to get the vehicle back 
by making a payment cov- 
ering the ou 
and any by the 


5. If a buyer misses a payment 
by just one day, the finance com- 


S least 15 days before reposses- 
sing. 

6. After a buyer has become de- 
linquent for 10 days, the finance 
company may charge him 2 per- 
cent of the monthly payment as an 
extra charge. The delinquency 
charge may be levied only on the 
payment the buyer missed. 


On July 12 his company deliv- 





On the House. . . 


Washington sources say it’s possible, under the Taft-Hartley law, 
for a dealer to sue a union for damages caused by a strike which 
cut off delivery of new cars. Feeling is though that a small business- 
man would not enter into such litigation, but who 
knows? ...The North Carolina State magazine had 
a nifty article on “Miss Bessie” Ballentine recently. 

Walt Hamer (Ohio) says the latest figures on 

NADA membership show states in this order: 

New York (1,811), Ohio (1,795), Pennsylvania 

(1,634); Illinois (1,490), Texas (1,271) and Min- 

nesota (1,204) ... Michigan dealers warned by 

Frank Herrick about new stolen car racket .. . 

Jack Linforth, v-p., says Goodyear’s new Super- 
Cushion tires are a big step on the way toward 
the 100,000-mile tire . . . Gladys Walker (Dallas) 
wed to James A. Biggar . . . Irving Post, having 
resigned NADA recently, is on West Coast con- 
sidering offers, it’s reported . . . Glenn Atcheson sends 
Don Herolds’ definition of “public relations”—“Public relations is 
the letter you don’t write when you’re mad, and the nice letter you 
write the so-and-so the next day after you've regained your sense 


of humor.” 
—Prre Wemnorr 





Wemhoff 
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AUTOMOTIVE WE STAND FOR: 

11. Fair and equitable contracts between manufac- 
turers and: dealers in motor vehicles, parts and ac- 
cessories, 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of indepéndence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Toronto—James Montagnes 
Vancouver—F. H. Fullerton 
Washington—William Ullman 

















Capsule Comment 


are sales tax pressure is on the upbeat, an AUTOMOTIVE 
NEws survey shows, with 27 states now having such 
levies. Indications are that the issue will be raised in the re- 
maining states next year. 
Never let it be said that any state has ever failed to 
collect an “honest” dollar. 


Michigan is now in the throes of determining when a new 
car is used, so it can decide if 11 Detroit used car dealers 
are guilty of selling new cars illegally. 

In the old days, one’s new car became a used one—and 
depreciated 25 percent—as soon as you signed up. Now. 
it appreciates at least 33 percent. 

& ° s 

That was a swell map recently issued by the Public Roads 
Administration, showing routes approved for a National 
System of Interstate Highways covering 37,681 miles. 

Now if we can only get city streets repaired before all 
our teeth are jarred loose. 


-“@ TRIKE Averted as Company Bows to Union Insistence 


on Security Against Litigation,” reads a headline in the 

latest issue of Ford Facts, published by the UAW-CIO. 

Of course, a little thing like a union poll, showing an 
overwhelming majority of Ford workers against a 
strike, couldn’t have had anything to do with calling off 
the strike. 

: e * & 


The auto industry turned out its 2,000,000th car after 
seven months of production in 1947. There was a time, not 
too long ago, when hopes were high for two million cars 
every three months. 

e w * 

That Hughes-Brewster fray, if it did nothing else, 
helped to carry newspapers through the summer dol- 
drums, Now we have to go back to cheap murders for 
readin’. 


tween farmers and strikers at the 
Hershey Chocolate plant at Her- 
shey, Pa., some years ago was the 
incident at Clinton, Mich., during 
the past week. A 

FEW TRY UAW -CIO strike 
TO BUN’ against the Clinton 
MANY Machine Co., which 
employs 660 union 


members, began on July 29. Clinton’ 


is a rural community, and this fac- 
tory is its largest employer of in- 
dustrial labor. At a civic meeting 
attended by most of the citizens of 
the village, nearly 200 of the strik- 
ing union members voted to return 
to work after a plea by Donald 
Thomas, the company president, 
supported by local business men, 
rs and professional men. 
The next morning, nearly 300 of 
those who attended the meeting 
formed a procession following 
Thomas, carrying a huge American 
flag and proceeded in orderly fash- 
ion, eight abreast, toward the 
gates of the factory. 
| 


| WEN THEY reached the picket 
| lines, there was an immediate 
| clash, in which the company presi- 
| dent was beat up and the head of 
|the union was “left unconscious 
on the battlefield.” The sheriff ap- 
pealed to Gov. Sigler, who respond- 
ed with seven squadrons of state 
police, who have since maintained 
order although the loyal union 
members, who decided to return 
to work, are living within the fac- 
tory gates and continuing opera- 
tion of the plant. ‘ 


. * » 


IT IS JUST such an incident as 
occurred at Clinton which empha- 
sizes the dire need for controls 
such as are set up under the Taft- 

law. This minor incident 
in a small plant and in a rural 
community illustrates in an infini- 
tesimal way what might happen 
in any one of our great industrial 
plants and in any one of our great 
industrial cities. It is not a pretty 
picture to conjure with, but it 
should demonstrate to the rank- 
and-file citizens of these United 
States that we are faced at home 
with a much more serious prob- 
lem than any of the foreign crises 
which are made so important by 
front-page stories in our news- 
papers these days. 

© . a 

IN THE CLINTON case, there 
is another point involved which 
deserves some attention. The dis- 
pute allegedly is only over wages. 
The union demanded a 15 cent per 
hour wage boost. The company of- 
fered 8 cents. The union reportedly 
was willing to settle for 10 cents. 
BUT the company offered an in- 
centive bonus so that an ener- 
getic employe could make much 
more than the additional 15 cents 
per hour, which the union was de- 
manding. So the real strike (as I 
get it) is not over the difference 
in hourly wages, but the fact that 
the employer has had the audacity 
to a plan which would re- 
ward those of his employes who 
give a full day’s work, and thus 
would profit to the extent of what 
they give. 

- * * 

ONE DOES NOT have to be too 
smart to figure out why any sug- 
gestion of an incentive plan, which 
rewards the employe who gives of 
himself to his job, is like waving 
a red flag in the faces of the union 
bosses. If we could go back to the 
old days of paying a man for what 
he accomplished on the job, in- 
stead of arguing about paying him 
for keeping awake or paying him 
portal-to-portal from the time he 
shaves in the morning until the 
time he relaxes in the hammock 
at night, there would be little rea- 
son for high union dues. I can 
imagine no worse form of slavery 
than to be employed on a job 
where no matter how hard I 
worked or applied my brain and 
brawn, I would be rewarded no 
more than some loafer at the same 
bench who spent most of -his time 
in the washroom or watching the 
baseball scores. From what I read, 
even the Communists gear their 
whole production system to an in- 
centive program, which rewards 


the man who produces more than} Thought you might be int te 


his comrade’s quota.—G.MS. 





=YOGGIE LOOKS at 
5 the NUTO NEWS 


DOWN THAT HILL 
BACK OF THE GRIST M/Lt 
IN THE COLO HOME TOWN 


AUTO MAKERS, DEALERS, 
LABOR, DRIVERS — 
ALL OF US 
(At, ME ) 


» 


Tan a Petmon .. .....7;: 


This is an open forum for the discussion of any subject of interest to our 
readers, and your ‘etters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Explanation 

In a recent article with reference 
to the Toledo Used Car Dealer’s 
Assn. voting to cooperate with the 
new car dealers and not purchase 
1947 model automobiles, I wish to 
make the correction that the asso- 
ciation as a whole did not vote on 
this question and the action was 
taken by just a portion of the di- 
rectors, not all of them. 

The same dealers who allegedly 
voted this action and received the 
publicity and endorsement of new 
car dealers are still buying 1947 
models the same as I am. Your 
article leaves the impression that 
am the only dealer that will 
1947s. 

As for the six-month ag 
I will wager you $100 you will 
see one case tried out in Toledo 
court. 

Let’s try and get along; we 
all in business to make money. 
Doc Greiner, president, The 
Dutchman Inc., Toledo, O. 




















Eprror’s Nore: McGregor-Fel- 
lini’s ad quotes prices on ’47 cars 
and in a five-point statement of 
policy declares “that despite the 
continued critical shortage of 
new cars we are anxious at all 
times to discuss with you your 
new-car needs?” This, we think, 
is smart compared with shooing 
pri customers away with 
that there never 












Too Many 

We feel that an ad of this 
will be of interest to you and 
be of benefit to some other 
dealer’s association that may 
facing the same problem of 
many new cars appearing in 
used-car lots——Warren J. 
ENEY, secretary, Clinton 
(Ia.) Automobile Dealers Asan. 


may be cars that were 
or repaired, or abused 
of improper handling du 
break-in » Buyers 
asked to consult their local 
ers for correct retail prices 
fore making a purchase, 


Our Ad 


Enclosed is a copy of our adve 
tisement in the local pe 






—B. D. Smmons, McG 





Motor Co. (Ford), Springfield, Mo. 
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for Safer Driving: 
Us 





WO FACTORS contribute to safer driving—safer cars 
and safer drivers. Each complements the other. 






i 
















™ And here’s how Ford is helping to develop safer. 
better drivers. 


First, Ford is publishing a series of “‘comic-strip” 
advertisements in color, running in Sunday 
| comic sections with a 25,000,000 weekly circu- 
lation. Each ad treats one phase of safe driving. 


Second, Ford has issued a special booklet on 
‘“‘“How to Be An Expert Driver”, containing 

| practical lessons on safe driving, and color- 

| fully illustrated. More than 750,000 copies 

| have already been distributed, principally 
by Ford Dealers. 


As to the automobiles themselves, Ford 
cars are engineered from the ground up 
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, Mo. 
-Fel- 
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your 
link, 


Out Front 





| for greatest safety. All-steel Lifeguard body . . . super- 
| sturdy X-type frame... “King-size” brakes are famous 
Ford features that add extra safety on the road. 





with 
This is an example of how Ford Dealers benefit from 
another important nation-wide Ford activity. Ford 


Dealers are “out front” again! 


FORD MOTOR COMPANY 
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March of Science 
AMA Publication Tells of Constant Search to Find 
Improvements for Cars and Trucks 


DETROIT.—More than _ 6,000 nee = ee main — 
sici metallurgists|ings an ngs usually wore ou 
ee get Bam ae naan today | around the 8,000 mile mark, mod- 
in a wide range of automotive re- 
search projects, according to the 
July-August issue of Automobile 
Facts, monthly publication of the 
Automobile Manufacturers Assn. 
In nearly 200 research labora- 


















Today's x-type frames are about 
10 times as rigid as those in early 
cars, a factor in car safety. 


manufacturing 
features for motor vehicles. 

Paid to be dissatisfied with cur- 
rent automobiles and motor trucks, 
they work on improvements even 
before current new models are an- 
nounced to the public, the publi- 
cation states. 

Millions of dollars have been 
spent on research projects by the 
automotive industry every year, 
which brought consistent improve- 
ments in automobiles and motor 
trucks in the past 30 years. 

An industry study shows an av- 
erage improvement in perform- 
ance, quality and efficiency of pas- 


lication. 

Research in the automotive in- 
dustry branches out to the sup- 
pliers of parts and materials and 
to other industries whose labora- 
tory studies are related to automo- 
tive problems. 

A total of 24 research groups 
study bearings; 15 delve into brake 
problems; 42 laboratories work on 
en 

lopment of a major im- 
provement in motor vehicles usu- 
ally takes years of trial and error 


senger cars of 2 percent a year, 

Automobile Facts says. It cites the| experiments, Automobile Facts 
following comparisons of early cars | continues. 

with those of today: More than 800 sample air clean- 


ers, for example, were made in 
four years of research before a sat- 
isfactory model emerged from one 
automotive laboratory. An addi- 
tional two years of design refine- 
testing and 


expression once often heard. To-| ments, engineering, 
day, a touch of a finger will do| production “make-ready” preceded 
the job; the trend to automatic|its appearance on new models in 


the early 1930's. 

Recently one automotive com- 
pany announced an experimental 
high-compression engine, which 
is small, compact and gives 35 
to 40 percent better gasoline 
mileage than present engines. 
Though actual development of 
the engine started two years ago, 
the new engine encompasses the 
accumulated knowledge of 30 years 
of making automobiles. 

The practical aspects of the en- 
gine have been proved, says the 
engineer who directed its develop- 
ment. But it .will probably take 
several years before such engines 
can be produced for customers, 

As fuels get better, the industry 
can build higher compression en- 
gines, he says. It is expected that 
engines and fuels will be improved 
over the years step-by-step until 
maximum efficiency is reached. 

Research activities in the auto- 
motive industry vary from the 
four or five man operation of the 
small parts supplier to the staff 
of 600 technicians in the extensive 
laboratories of a large automotive 
company. 

Included in the facilities of one 
research laboratory is a complete 
machine shop. It cost more than 
$800,000 and it can build anything 
from a pocket watch to a complete 
automobile. 
show up in greater values for car 

Beyond the direct results that 
buyers, automotive research has 
contributed to progress in many 
other American industries, Auto- 
mobile Facts says. For example, it 
has improved such home items as 
vacuum cleaners, refrigerators, fur- 
naces and air-conditioning equip- 
ment. 


transmissions eventually may elim- 
inate manual shifting entirely. 


Peckat to Build 
Its Auto Shade 
For Distribution 


CHICAGO.—In the past, the 
Peckat Auto Shade has been manu- 


ing to W..A. Mueller, president of 
the Charles Peckat Mfg. Co., this 
company will become the sole man- 
ufacturer under its exclusive pat- 
ent for distribution of the shade 
throughout the United States and 
foreign countries. 

Said to be the first on the mar- 
ket, the Peckat Auto Shade was de- 
veloped and introduced over eight 
years ago. It has since become 
widely known as the patented 
“clamp-6n” shade with an exclu- 
sive mounting bracket that permits 
installation without the need for 
drilling holes. It is further identi- 
_ fied as having a welded, one-piece 

steel frame, covered with leather- 
coid. 

The Peckat Auto Shade has been 
successfully promoted in the terri- 
tories where it has appeared under 
such name, including Illinois, Wis- 
consin and California. 90 percent 
of the new car dealers in the Chi- 

cago area feature the shade, it is 
* claimed, and reported sales of over 
12,000 units during a single three- 
month period. 

ueller said sales policies, which 
backed up the accessory in these 
markets, will be carried out on a 
national scale. 








PLANS FOR THE FALL AND WINTER were discussed in 


dealers 
leader from General Motors Institute, Flint, with two Oldsmobile dealers, E. 
Cadillac-Old 


recent regional meeting of Oldsmobile 
of Thomas smobile Co., 
Motors, Ine., » N. C. 


Indiana Plans 


Charlotte, N. C., at a 

. Standing is W. L. Webster, conference 
8. Ritchie, 

» and Bill Froelich, of Central Carolina 


Chartotte 

.» Winston-Salem. Webster was in charge of the week’s meeting. He 
was assisted by Perk Askounes, instructor from the institute. Another key figure 
Willard T. Snyder, sales for Thomas Cadillac-Old 


smobile. 


Spot Checks 


To Halt Tax Evasions 


INDIANAPOLIS. — Spot checks 
of both new and used automobile 
sales in Indianapolis will be made 
by investigators of the Indiana 
gross income tax division in an 
effort to curb widespread tax ®va- 
sion. 

Claude Ware, chief of the divi- 
sion’s field service, said numerous 
complaints have been received of 
the sale of the same automobile 
several times without change of 
title, thus avoiding payment of the 
1 percent tax on the sale price. 

Ware said that a “practical in- 
vestigation” would be impossible 
inasmuch as he lacked manpower 
to investigate all dealers. How- 
ever, a spot check system will be 
used im an effort to halt the tax- 
ducking practice. 

Ware’s announcement came in 


Output Starts 
At Pontiac’s 
Chrome Plant 


PONTIAC.—As a major factor in 
its postwar expansion program, 
Pontiac has completed and placed 
in operation one of the largest, 
fully automatic chromium plating 
plants in the world, Harry J. Kling- 
ler, general manager, said last 
week. 

The new plant, Klingler said, oc- 
cupies 33,000 square feet. In oper- 
ation, parts brought in by con- 
veyor from the adjacent press shop 
first go to the automatic polishing 
and buffing machines for initial 
polishing. 

Hand polishing machines apply 
the final touches. The parts are 
then suspended on the main con- 
veyor line to enter the plating op- 
eration. The main copper plating 
tank contains 58,000 gallons of 
plating solution, continually circu- 
lated and filtered. This cycle re- 
quires 52 minutes. 

Nickel plating requires 64 min- 
utes in a 67,200-gallon tank. The 
10 station chromium plating sec- 
tion has a main tank of 15,700- 
gallon capacity, divided into two 
compartments. This permits two 
separate lanes for the work, each 
of which may be operated at differ- 
ent current densities. 


Toledo Dealer Partner 


Sues for Profits 

TOLEDO, O.—Two suits seeking 
a total of $11,358 from Clara M. 
Wing, vice-president of Wing Mo- 
tor Sales, Inc., 3815 Upton Ave., 
were. filed in common pleas court 


; |last week by Harold D. Angevine 


and Wing Motor Sales, Inc. 
Angevine, a partner in the com- 
pany, charged that he did not re- 
ceive 60 percent of the company 
profits in accord with his partner- 
ship agreement with Mrs. Wing, 
who was to receive 40 percent. He 
seeks $6,414. The Wing Motor Sales 


Mrs. Wing by the company. 


the wake of a series of stories in 
the Indianapolis Star exposing the 
used car high price racket and 
tax evasion. One Indianapolis used- 
car dealer said that the state had 
been cheated out of $5,000,000 since 
1942 through the tax evading prac- 
tice. 

Most of the violations were be- 
lieved to have been committed by 
fly-by-night agencies rather than 
by established dealers. 

Statements by the Automobile 
Dealers Assn. of Indiana, Inc., and 
the Indianapolis Auto Trade Assn. 
said that profit-hungry purchasers 
of new cars were mostly respon- 
sible for the “new” used-car prob- 
lem. 

“Since it became apparent that 
the resale of new cars by sup- 
posedly legitimate customers has 
become a burden to the trade, this 
association recommends use of a 
liquidated damages contract to be 
entered into by all purchasers of 
new cars, Herman Schaefer, exec- 
utive secretary of the state dealer 
group, said. 

O. A. Chillson, president of the 
Indianapolis association, said that 
“our body has repeatedly recom- 
mended that dealers publish their 
list prices so the public will know 
the actual price of a car. It is our 
hope that this will prevent them 
from being unduly influenced by 
inflated prices advertised by some 
elements of the. industry. Because 
of our fixed positions in our re- 
spective communities, we, as new 
car dealers, constantly strive to 
be identified separately from the 
less scrupulous elements in the 
business.” 


suit seeks $4,944 allegedly lent to | of jirectors will set up plans 


by new car owners, which ts now assuming 
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Accessory Show 
Nets $8 Million 
In New Orders 


CHICAGO.—New records in num- 
ber of exhibitors, attendance and 
sales were set here last week at 
the exposition sponsored by the 
Automotive Accessories Assn. ex- 
position in the Stevens hotel. 


Described as a “volume buyers’ 
show,” the five-day event filled not 
only the big exhibition hall but 
overflowed into the elevator lobby, 
mezzanine floor and most of the 
fifth floor of the hotel. 

Parts and accessory manufactur- 
ers occupied 285 spaces. In the 
matter of attendance, R. Garland 
Ames, show manager and general 
manager of the AAA, estimated it 
to be well in excess of 6,500 and 
added that approximately $8,000,000 
worth of orders were taken. 


Manufacturers agreed that pro- 
duction has stepped up to highly 
satisfactory proportions. They ex- 
pressed themselves as happy over 
this situation and over the inter- 





est in their products, expressed by 


the volume of orders placed. 


The estimate of registrations was 
based upon the supply of programs 
printed. The 6,000 run was ex- 
hausted Thursday, the day before 
the exposition wound up. - 

Manufacturers reported plentiful 
supply of auto radios, heaters, 
horns, fog lights, seat covers and 
bumper guards. The new bumper 
guards are described as larger and 
brighter than before, seat covers 
more colorful and fog lights more 
powerful. 


Williamson, Foltz 


Joining Nash 


DETROIT.—Nash has appointed 
as members of its advertising de- 
partment S. W. Williamson, direc- 
tor of training, and Jesse M. Foltz, 
assistant sales promotion manager, 





8. W. Williamson Jesse M. Foltz 


it is announced by N. F. Lawler, 


director of advertising and sales _ 


promotion. 

Williamson will be in charge of 
the program to assist Nash dealers 
in sales and service training of 
their personnel. Before joining 
Nash Motors, he was a division 
educational director of the Atlantic 
and Pacific Tea Co. at Detroit. 

Foltz formerly was assistant di- 
rector of advertising and publicity 
with the Chicago and Southern 
Airlines. 
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* AUTOMOTIVE NEWS, 


_ A REALLY NEW KIND OF TIRE 


AUGUST 18, 1947 


~ ASTONISHES AUTO ENGINEERS 


New Super-Cushion By Goodyear Is First 


To Absorb Lateral Shock Satisfactorily 


Bigger, Softer Tire 
Runs on Only 24 Pounds of Air 
—Gives Amazing Comfort, 
Safety, and Mileage 


ia ae automotive engineers 
aren’t the kind of men who go 
overboard. 

But here’s what they said after 
they’d tested the new Goodyear Super- 
Cushion: 

‘*Let’s get that tire on our cars as soon 
as possible.” 

What is there about this tire that 
made engineers so eager to get it im- 
mediately? Why do they call it one of 
the really important postwar improve- 
ments? 

Read what they found out when 
they tested it. 


At-first they couldn’t believe it 


Those engineers put Super-Cushions on 
test cars and drove them over good 
roads and bad. Then they compared 
notes. 

“This is impossible,” they said. 
“There’s practically no sign of lateral 
shock. Can the tire be absorbing it? No 
tire has ever done it satisfactorily be- 
fore.” 

They tried it again, and the same 
thing happened. For the first time they 
were testing a tire that satisfactorily 
absorbed lateral shocks. 





+ in makers havedonewondersto edition 
cars against up-and-down shocks (left). But 
till Goodyear produced Super-Cushions, 
lateral (crosswise) shock had never been 
satisfactorily absorbed. Fat, pillow-like 
Super-Cushions soak up lateral shock (right) 
giving unbelievably smoother ride. 


4 
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The new 


Why should this excite the engineers? 
Because lateral shocks were one of the 
few things that still had to be engi- 
neered out of the modern motor car. All 
automotive engineers knew that if these 
crosswise shocks could be done away 
with, an automobile would ride better 
—not just a little better—but a lot 
better. 

And here before their eyes was the 
answer, though a completely unex- 
pected one. 


The surprises had just started 


As the tests went on, these automotive 
engineers ran into one surprise after 
another. Let them tell you: 

**The GoodyearSuper-Cushion,”’ read 
one report, “‘is bigger than a conven- 
tional tire, and requires only 24 pounds 
of air. 

“‘And I have confirmed Goodyear’s 
report that the Super-Cushion builds 
up less pressure on the road. This means 
it gives greater comfort. This means it 
runs cooler. It means less tire trouble, 
since heat is the greatest single cause of 
tire failure.” 


“It’s a different car with 
these tires”’ 


Another report read, ‘“These Super- 
Cushions make a small car feel like a 
big one. The car holds the road better. 
You seem to float in and out of traffic. 
These tires make any car easier and 
safer to handle, especially in taking 
turns. 

“‘And believe it or not, they make a 
car ride more comfortably—not only 
on rough roads, grade crossings, and 
cobblestones but even on smooth roads. 

Our drivers find themselves less tired 
at the end of an all-day ride, for these 
Super-Cushions soak up the vibration 
caused by the thousands of littie road 
irregularities that are found even in 
newly laid concrete. These tires yield 
like pillows instead of bouncing over 
these very small ridges.” 


“Fatter and tougher” 


“This fatter tire rolls with the punch,” 
reported one engineer. ‘‘It’s a safer tire. 
Instead of resisting impacts, it yields 
when it hits an obstacle, broken pave- 
ment, or railroad tracks. So there’s 


i 
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cushion 


by GOODFYEAR 


@ The speed with which leading car makers 
accepted this new kind of tire indicates 
definitely that it is the tire of the future. 








Auto engineers call it the first tire in 15 
years to make a positive contribution to 
driving comfort and safety. 





much less chance of bruising, cutting, 
or breaking it. 

“Because it’s a softer tire with stop 
notches (saw-tooth grooves molded 
across the tread), it gives noticeably 
better traction. You’re conscious of this 
whenever you stepon the brakesor gas.” 


“They dress up any car” 


From still another report—‘“‘It’s sur- 
prising how much these fatter tires im- 
prove the appearance of our cars. This 
is true, to some extent, even of our 
largest car. But what it does for the 
small car is something you have to see 
to believe.” 


“It’s almost like floating” 


*“These Super-Cushions,”’ read the final 
report, “make such a tremendous im- 
provement in riding comfort that any 
layman can drive a car equipped with 
them and readily notice the difference.” 


What about mileage? 


Goodyear had the answer to that one. 
We showea the automobile engineers 
our records of millions of test miles 
driven on these tires, where Super- 


SUPER-CUSHION TIRES 
ARE BIGGER! 


Conventional Size Super-Cushion Size 
5.50 6.40 
6.00 6.70 
6.25 7.10 
6.50 7.60 
7.00 8.20 
7.50 8.90 


replaced by 
replaced by 
replaced by 


replaced by 


replaced by 
replaced by 


Cushions consistently averaged more 
mileage than the best standard tires. 


New Cars will have 
Super-Cushions 


Any day now some new cars equipped 
with Super-Cushions will be rolling off 
the production lines. By early 1948, 
Super-Cushions will be standard equip- 
ment on a large share of America’s best- 
known automobiles. 

Your new car may have Super-Cush- 
ions. And the purpose of this advertise- 
ment is to give you a preview of the in- 
credibly finer ride you will get from 
this really new kind of tire—the Good- 
year Super-Cushion. 
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e@ Super-Cushions are bigger tires. They re- 
quire only 24 pounds of air—in contrast 
to 28-32 pounds in most conventional tires. 
Super-Cushions also build up less pressure 
on the road. This means they maintain 
riding comfort on a long drive, and run 
cooler. This, inturn, means greater mileage 
—for heat is a tire’s worst single enemy. 









ALMOST Like 
FLOATING 
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Auto News from Britain 


Heavy Service Volume, Skilled Labor Shortage 
Throw Mechanics Into Inflationary Labor Market 





LONDON.—(UTPS)—A big head- 
ache here at the present time is 
staff snatching — and at prices 
which make trade union rates seem 
like nonsense. 

Labor-hungry owners are under 
the pressure of an acute volume 
of work along with a critical short- 
age of skilled workers. And they 
are not optimistic for any early 
improvement in the situation. 

According to reports, there i» 
an equal decline in the desire 
to work and the quality of the 
work that is turned out. 

Current help wanted ads offer 
skilled mechanics rates as high 
as 15 percent over and above union 
scale. Owners who either refuse or 
cannot afford to pay such rates 
find themselves losing their best 
men. 

In the main, the British car own- 
er is the guy who is really paying 
the bill. 

a * * 


ALL MECHANICAL parts, with 


to work! 


the exception of brake lining, arc 


still very difficult to get here. 

Brake lining jobs are being 
turned out fairly fast but other 
jobs are piling up in garages await- 
ing the indefinite delivery date of 
necessary parts. 

An increasing number of ve- 
hicles are coming into garages 
calling for body repairs. Most 
garages are finding that the 
largest percentage of such work 
involves panel-beating. 

Garages which previously never 
employed a panelbeater at all now 
have one or more on the staff, ac- 
cording to the volume of business. 

Most prewar models, it is said, 
are still mechanicalfy sound, trib- 
utes to their manufacturers. 
* * + 


TIRE INVENTORIES are still 
low in Britain and the situation 
continues to be serious. 

A 44-hour week is now general 
in Britain’s automotive trade. How- 


S 
Now you can gain new profits and give customers the COMPLETE service they are 
demanding by installing this compact new Bacon tire recapping shop, specially created 7 
for the use of authorized automobile dealers! Just hook it up to your present air lines and 
electric power (steam model available if you already have boiler installed) and go 


ever, in many shops mechanics are 
cheerfully working overtime as 
many as several nights a week. 
In Britain, a mechanic’s wife 
usually gets all of her husband’s 
normal wage-—-but he retains any 
amount earned in overtime work, 
which accounts for his incentive. 


‘Willys Day’ 
Harrisburg Honors Caravan 


Of New Vehicles 


HARRISBURG, Pa.—A day in 
the life of the city of Harrisburg 
was recently designated as ‘“Wil- 
lys-Overland Day” by Mayor How- 
ard E. Milliken on the occasion 
of the arrival of a caravan of eight 
Jeeps and related vehicles current- 
ly engaged in a country-wide sales 
tour. 

The mayor’s cooperation was ob- 
tained by Albert L. Copeland of 
Copeland Motors, Inc., Willys dis- 
tributor at 417-21 Broad St., Har- 
risburg. As a result, the demon- 
stration was received with much 
fanfare in the city. 





‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—-George Soule, But- 
ler Nash Co., Butler, Pa 


ATTENTION, DEALERS! ] 


Complete Recapping Shop 
ONLY $1,567.50 








UTAH AUTOMOBILE DEALERS ASSN. entered this float in the parade commem- 
orating the state’s centennial. 


‘Cycleweld’ Brakes Now 
Standard on Dodge Trucks 


DETROIT. — “Cycleweld” brake 
linings are now standard equip- 
ment on Dodge trucks, Chrysler 
Corp. reported last week. 

Cycleweld is the adhesive agent 
developed before the war by the 
corporation and now used to bond 
brake linings to brake shoes on 





cars and trucks without the use 
of rivets. 

(This confirms a story which 
appeared in the March 10 issue 
of Automotive News.) 

By Cyclewelding brake linings 
to the brake drum, Chrysler offi- 
cials claim, braking area is in- 
creased 15 percent and conven- 
tional rivets are eliminated result- 
ing in safer, more economical and 
pleasant driving than was possible 
before. 

Advantages of the cycleweld 
brake linings over conventional 
type brake linings are described 
as follows: 

With rivets replaced by cyclk- 
weld cement, the brake linings can 
now be worn down to their theo- 
retical full depth, giving one-third 
more service. 

The new linings will eliminate 
the chief source of drum scoring. 
Counter sinking of rivets in riveted 
linings form small pickets which 
act as natural traps for abrasive 
materials and even small pebbles. 
Whenever brakes are applied these 
particles can grind against the 
shoe surface causing it to become 
roughened and grooved before the 
lining shows any appreciable wear. 
Cycleweld brake linings, requiring 
no rivets, are smooth and elim- 
inate this possibility. 

With cyclewelding, brake lining 
design has been so improved that 
cyclewelded brake linings now 
have 15 percent more area avail- 
able for braking than the former 
riveted type with consequent 
greater braking power and effi- 
ciency of operation. 

Chrysler engineers reportedly be- 
gan experimenting with cycleweld- 
ed brake linings in 1933. They 
found that before an adhesive 
could be used in cementing a com- 
posite brake lining the cement had 
to be able to withstand the ex- 
treme heat generated whenever 
brakes are applied, and the rapid 
changes accompanying the braking 
of a car during zero and sub-zero 
weather. 

In addition, the cement and its 
use in bonding brake linings had 
to be built up to meet specifica- 
tions involving aging, flexibility 
and low and high humidity to the 
point of being soaked with water. 












Arco Completes 


New Laboratory 


CLEVELAND.—To meet modern 
industry’s increasing demands for 





RECAPPING IS HERE TO STAY 


Major rubber companies and some automobile manu- 
facturers are urging their dealers to get into it. And 
you know yourself more and more customers demand 
COMPLETE service for their cars in one shop. 


With this shop BACON enables you to cash in on this 
profitable trend. 


Write or wire TODAY for complete information and 
layouts showing how this shop will fit into your 
present space. 


BACON VULCANIZER 


1297 - 67TH STREET ©@ 


OVERSEAS DIST 


EXPORT AGENTS: 





This shop is a unit. Everything in it was built to operate with everything else. Yet you 
can expand it with standard Bacon recapping and repair molds at any time. 


See how completely the Bacon Shop 
fits into your present operations 


THESE 5 ADVANTAGES MEAN MONEY TO YOU 


1. This chen be compact, requiring only about the same space 
as one working stall in your shop. 

2. It's complete. with everything furnished, right down to the 
hand tools, for recapping all popular sizes of passenger car 
tires. Additional matrices available for recapping larger sizes. 
3. It’s backed throughout by the name and reputation of 
Bacon, the oldest manufacturer of tire repair and renewal 
equipment. leader in tire machinery since 1908. 

4. It’s versatile . . . does either regular top-caps or the new. 
good-looking, full-caps. 

5. It’s easy to operate and we send a man right into your 
shop to train employes you select. 


MANUFACTURING CO. 


OAKLAND 8, CALIFORNIA, U.S.A. 


RIBUTORS, INC. 1432 crove sam 


OAKLAND 12, CALIFORNIA, U.S.A. + CABLE ADDRESS: OVERDIS = 











specialized production finishes and 
improved protective organic. coat- 
ings, Arco Co. last week announced 
completion of a new research lab- 
oratory building. 

In making the announcement, 
Howard E. Wise, president, ex- 
plained the laboratory “has been 
developed and*designed expressly 
to assist manufacturers in their 
efforts to get better product-coat- 
ing results for their finishing ma- 
terials dollar.” 

The laboratory is equipped with 
more than 37 different testing de- 
vices and allied accessory appara- 
tus—for producing a wide range 
of scientific analyses essential to 
product development, quality im- 
provement and production control. 
It is staffed by a group of experi- 
enced paint technicians and or- 
ganic chemists headed by Dr. Eu- 
gene W. Kanning, director of re- 
search. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 
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Hore-warned 


is Fore-armed 


Nobody who believes in America needs 
to be sold on the American way of 
life and business. 


But Americans do need to be told 
about evils and “isms” that threaten 
to alter or destroy the ideals which 
gave us that way of life and business. 


And that is a job to which THE 
AMERICAN MAGAZINE has been dedi- 
cated from its very beginning—in the 
firm belief that “forewarned is fore- 
armed.” 


Some of these threats are home-grown. 
Others are “imported.” Some are so- 
cial, some economic, some political. 
Month by month THE AMERICAN Mac. 
AZINE seeks them out—exposes them— 
and presents its readers with the timely 


*ytetical 


The Crowell-Collier Publishing Co., New York, Publishers of The American _— Collier’s, and Woman’s Home Companion 


views of important people regarding 
these threats to American life and 
business. In the past year alone, 26 
such articles have been featured in 
THe AMERICAN MAGAZINE. 


Over the years, this constant alertness 
in the service of the nation has won 
THE AMERICAN MAGAZINE a special 
character and reputation which make 
its audience one of the most responsive 


in the whole field of publishing. 


To demonstrate this, we have prepared 
a presentation which tells the unique 
story of what we are now doing to 
safeguard America—from within as 
well as from without. 


If you'd like to see this presentation 
—let’s make a date. 


Bup Scnuirmer (Detroit Manager)—H. A. Patrerson 
General Motors Building, Detroit 2, Michigan 





Higher LCL Rate 
Asked in Midwest 
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a car, the public never had, never 
will and simply cannot do much 
more than look to the manufactur- 
ers to design and build cars that 
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Sie ON pO FERGIE ask OR ae . 


Some Strong Words 
On Car Design 


THIS COLUMN of July 28, commenting on passenger car 
design trends, elicited an interesting letter from Arthur W. 
Stevens, of the Automobile Safety Assn. in Boston, which 


bears reproduction in part. He says: 
“As a matter of fact, radical changes in design are long 


overdue. We feel deeply about 
this because of our conviction | *®®tPer angle, reduce the glare 
zone, insure safer passing clear- 
that new and better cars are| ances and prevent accidents? 
needed to reduce the appalling toll| Should not the industry make up 
of deaths and injuries which the! jtg mind whether to have a car 
automobile is exacting year after! streamlined in reverse or ahead, 
year. If any other machine were! whether to have skylights or 
killing and injuring over a million| windshields on the principle ex- 


victims annually, would not the 
first step be for the manufactur- 
ers to insist that above all else the 
first consideration by designers and 
builders must be that the greatest 
possible safety be built in the car? 


emplified by modern airport con- 
trol towers? 

“Car manufacturers repeatedly 
are quoted as seeking to find out 
what the public wants. Above all 


else, the public wants safety. When 


“Safe driving depends primarily 
on the opera- 
tor’s ability to 
see all the road 
and all its haz- 
ards. Passenger 
car styling now 
places him half- 
way or more 
back from the 
front of his car 
and down be- 
hind a puffed- 
A.H up, elongated 

Pa hood which 
combines with a sloping wind- 
shield and flaring fenders to rob 
him of a full and unobstructed 
view. He has to guess at clear- 
ances. He can start up and run 
over a four-year-old child stray- 
ing unseen in front of his radi- 
ator. His location gives him a 
sense of detachment with respect 
to the road and lures him on to 
drive too fa‘t. 

“To make automobiles safer to 
operate, the first improvement 
called for is driver-in-front design, 
where the operator will have a full 
view of the road from front bumper 
to horizon and where his view of 
the road will enable him to judge 
and conform his speed to road con- 
ditions. The law of self-preserva- 
tion will then in effect make each 


driver his own traffic officer. 
a * ao 


Lights on Top? 

“THERE ARE other features of 
design which should be thrashed 
out and determined for the attain- 
ment of safer passenger automo- 
biles. Would not engine-in-the-rear 
design mean both more efficient and 
safer operation? Does not the lo- 
cation of the heavy engine over the 
steering wheels cause buckling and 
kneeling when brakes are applied 
sharply, with loss of traction of 
rear wheels and a _ consequent 
proneness to lose hold and skid 
on curves or when the car is 
steered to avoid hitting an object 
ahead? 

“How about the lights, which 
now blind oncoming drivers every 
wight from coast to coast? Would 

not locating headlamps on the 
top of the car, deflecting at a 


Van Norman, U. S. 


ree on Tax 


SPRINGFIELD, Mass.—Van Nor- 
man Co. has arrived at a com- 
promise agreement with the Fed- 
eral Bureau of Internal Revenue 
on federal income and excess prof- 
its tax returns for 1941 and 1942, 
which had been the subject of con- 
troversy. 

Chiefly concerned in the dispute 
was the basis of valuations in in- 
ventories. The compromise resulted 
in additional taxes of about $600,000 
with interest to the time of set- 
tlement of approximately $189,500, 
a total additional tax liability of 
about $789,500 for the two years. 


Erie Dealers Outing 

ERIE, Pa.—Plans are being com- 
pleted for the 28th annual outing 
of the Erie Automobile Dealers 
Assn, at the Lake Shore Club Aug. 
21. The afternoon will be devoted 
to games, golf and other amuse- 
ments with dinner at 7 p.m. The 
committee in charge is now tak- 
img reservations. 


it comes to the details of designing 
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will be as safe as possible to drive. 
The public takes what the manu- 
facturers offer and ‘sell’ each and 
every year. It isn’t because the pub- 
lic is demanding a ‘killer’ type of 
The responsibility must be 
faced by the men who design and 


car. 


build and sell the cars. 


“Ford registered a rear-engine 
patent, No. 2123005, as far back as 


July 5, 1938. Is it not time that the 
public be given a car embodying 
the advantages inherent in driver- 
in-front, engine-in-the-rear de- 
sign?” 

* * * 
Food for Thought 

STRONG WORDS, perhaps, but 
containing food for thought on the 
part of those directing the engi- 
neering of new models. 

We suspect Stevens is a little 
too emphatic in placing the blame 
for the lethal characteristics of 
cars on those who design and 
build them. More often it is the 
“loose nut” behind the steering 
wheel! — 









| CHICAGO. — A petition seeking 
| higher motor truck rates on less 
| than 5,000-pound shipments with 





the exception of previously ad- - 
justed short distance rates was 
filed with Interstate Commerce 
Commission last week by approxi- 
mately 750 members of Central 
States Motor Freight Bureau. 
Petition asked that the rate dif- 
ferential of 20 cents per 100 pounds 
> & sone. | be reestablished on less than truck- 
assistant to the| load shipments. This differential 
quecative vice-president of ais a} , | was eliminated earlier in the year 
meeting of NADA and state and local| When an interim adjustment of 25 
we ae wo = percent over the March 17, 1942, 
Freed of Salt Lake City as national chair. scale was made on shipments under 
man of the “Give a Day to NADA” cam- | 5,000 pounds. 
paign. | eens 
ace > Crosley Firm in Columbus 
Switch Continental Plant Thompson Motor Sales (Cros- 
DALLAS.—The formal transfer} ley) has opened newly-remodeled 
of the Continental Motors Corp.| salesrooms at 912-4 N. High St., 
plant at Garland, Tex., to the Na-| Columbus, O. Lee Williams is 
tional Equipment Co. of Marshall,| new-car manager, and Mace Mc- 
has been set for Aug. 13, M. R.| Coy, manager of the used-car de- = 


Lewis, WAA Dallas official, has an- 
nounced. 


partment. H. E. Thompson heads 
the company. 





NOW! A GREAT NEW 


on America’s Finest” 


Keeping pace with the automotive in- 
dustry, “U.S.” is proud to announce a great 
new U.S. Royal for America’s finest cars. 

Tested over five million miles by 
automotive and “U.S.” engineers, this 
new U.S. Royal outperformed previous 
equipment tires in every measure of 
mileage, stability and safety! 

It demonstrates again how finer U.S. 7 
Royal Tires contribute to automotive 


engineering progress. 
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Canada’s Imports 
Hold High Levels 
First 5 Months 


OTTAWA.—Canadian imports of 
automobiles, parts and equipment 
from the U. S..for the five months 
ending in May continued to be 
impressively large, according to a 
report by the External Trade 
branch of the Department of 
Trade and Commerce. 

Automobile engines and parts 
imported during May totaled 182 
units while totals for the five 
months were 1,826 units, valued at 
$3,306,144. 

Motor truck engines and parts 
for May amounted to 693 units 
valued at $265,780. Totals for the 
five months amounted to 2,170 
units valued at $878,225. 

New buses and parts imported 
during May totaled 148 units cost- 
ing $1,397,105. Total bus imports 
for the five month period totaled 
447 units valued at $3,778,526. 

In addition, 21 trailers for mo- 
tor vehicles, valued at $9,518, were 
imported in May while a total of 





HUTTON-TUFTY CO. (Dodge), Sioux Falls, 8. D., celebrated the opening of its new 
building with a dinner party attended by more than 150 Dodge dealers, their wives, 
Dodge executives and special guests. Shown in the new car showroom of the new build- 
ing are, from left: P. M. Dingman, Dodge Minneapolis regional manager; H. K. ‘‘Duke’’ 
Tufty, of Hutton-Tufty Co.; L. F. Desmond, Dodge Kansas City regional manager; 
D. G. Kelly, president of Hustad-Kelly Co. (Dodge), Fargo, N. D., and past president 
of NADA; George Fritsche, Chrysler Motors Parts Corp. Minneapolis regional man- 
ager; C. E. Hutton, of Chuck Hutton Co. (Dodge), Memphis; Karl Mundt, U. S. rep- 
resentative from the First South Dakota district, principal speaker at the dinner, and 
D. T. Stanton, Dodge sales supervisor, principal speaker at the luncheon business 
meeting attended by Dodge dealers and executives. 


93 units, valued at $49,549, were| Miami, Fla., has been issued a char- 
imported during the five-month|ter by the secretary of state to 
period ending in May. buy and sell automobiles with 100 
shares no par value. Incorporators 
are L. G. Christopher, R. Wheeler 
and Edwin Wheeler. 








Studebaker Miami 


Studebaker Miami Motor, Inc., 












From Service to 


DETROIT.— Separation of the 
parts and accessories business 
from that of the service depart- 
ments and the development of a 
$40,000,000 goal in 1948 for new 
parts and accessories business. 
Those are the highlights of a new 
program announced last week by 
Joseph E. Bayne, general sales 
manager of Lincoln-Mercury. 


Headed by E. A. Erickson with 
R. B. Boardman as assistant, the 
program calls for the appointment 
of a parts and accessories man- 
ager in each district, to be ap- 
pointed by Bayne. 

“We feel that a separate depart- 
ment devoted to the work of this 
highly specialized and important 
activity will provide better results 
for the company, the dealers and 
the owners of our cars,” Bayne 
said. 


The separation of the parts and 
accessories and the service depart- 








| 
| 
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Aim at $40 Million 


Lincoln-Mercury Parts & Accessories Sales Separated 
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Meet New Needs 


ments is to take place in each 
L-M district as rapidly as man- 
agers of these departments are 
appointed. Until that time, present 
parts and service managers will 
operate as in the past, Bayne said. 
Erickson, formerly connected 
with Oldsmobile, has been in the 
automotive field for 27 years. 


Prices 


(Continued from Page 1) 
Increased prices had been pre- 
viously set on the General Motors 
models, Nash, Packard and Kaiser- 
Frazer on its Frazer line. 
The newest quotations according 
to price and model follow: 








Hudson 
New List In- 
Super Six Price crease 
Brougham .................. $1,588 $95 
4-door Sedan ............ 1,631 95 
3-pass. Coupe ............ 1,516 95 
Club Coupe ................ 1,626 95 
Conv. Brougham .... 1,889 45 
Commodore Six 
4-door Sedan ............ 1,770 95 
Club Coupe ................. 1,762 95 
Super Eight 
4-door Sedan ............. 1,733 95 
Club Coupe ................ 1,727 95 
Commodore Fight 
4-door Sedan ............ 1,837 95 
Club Coupe ............... 1,821 95 
Conv. Brougham .... 2,050 45 
Commercial Car 
Cab. Pickup ............... 1,433 95 
Packard 
New List In- 
Price crease 
Six 
Club Sedan .............. $1,912 $92 
Touring Sedan ...... . 1,937 92 
Deluxe Eight 
Club Sedan ................ 2,124 102 
Touring Sedan ........ 2,149 102 
Super Eight 
Club Sedan ................. 2,747 181 
Touring Sedan ...... 2,772 181 
Convertible .............. 3,175 200 
Custom Super Eight 
Club Sedan ........... 3,384 100 
Touring Sedan ........ 3,449 100 
Convertible ................ 4,095 120 
7-pass. Sedan ............. 4,504 None 
Limousine ................ . 4,668 None 
Nash 
New List In- 
Price crease 
600 Series 
4-door Sed.-Trk...$1,364.75 $95 
2-door Brougham 1,315.75 95 
4-dr. Sed.-Slipstr. 1,320.75 95 
Ambassador 
4-door Sed.-Trk..... 1,689.70 168.40 
2-door Brougham 1,631.70 168.40 
4-dr. Sed.-Slipstr. 1,647.70 168.40 
Suburban Car ....... 2,085.70 168.40 
Kaiser 
New List In- 
Price crease 
4-dr. Sedan ................$1,967 $99 
Frazer 
New List In- 
Price crease 
4-dr. Sedan ................ $2,152 $99 


Hazleton Plant 
To Be Larger 


HARRISBURG, Pa.— (UTPS) — 
Electric Auto-Lite Co., which sev- 
eral months ago agreed to estab- 
lish a branch plant at Hazleton, 
Pa., after Hazleton business lead- 
ers conducted a campaign in 
which citizens subscribed $500,000 


|toward the cost of a _ $1,200,000 


building, announces that the new 
plant will be approximately 60 per- 
cent larger than planned at the 


time of the original announce- 
ment. 
The company now reports its 


plant will be 333,000 square feet, 
instead of 210,000 square feet as 
originally planned, and that all 
added costs resulting from the ex- 
panded plan will be paid by the 
company. 

Electric Auto-Lite expects to em- 
ploy 1,200 men and 800 women at 
its Hazleton plant at an annual 
payroll of $3,000,000. 


Swanekamp Motors 
Swanekamp Motors, Inc. has been 
incorporated in Buffalo with cap- 
ital of 200 shares. Incorporators 
are George J. Swanekamp, Charlies 
dg. Wick and Catherine L. Barone. 
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A NEW Chevrolet plant... 


HIGH QUALITY... 


The vast new Chevrolet assembly 


“Let "em roll!" . . . here a frame starts for the overhead conveyor system and on down the chassis line 
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_| “Switch point” , ,", here completed chassis move on to dual lines in preparation for the body drop, 


plant at Flint is America’s newest 
and most modern automotive 
assembly plant. It was built to 


produce the nation’s leading 


cars and trucks. 


Through the thirty-five years of Chevrolet’s history 
has run the tradition of highest quality. The resources 
of General Motors and Chevrolet have always been 
directed to one end—to produce fine motor cars and 
trucks, and to produce them in volume to meet the 
overwhelming public acceptance of a quality product. 


This tradition is reflected fully in the new Flint 
Assembly Plant. Here almost 29 acres of car and truck 
assembly area are devoted to the production of Chev- 
rolet vehicles, 


im 
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an OLD Chevrolet tradition 


and HIGH VOLUME 


The new plant introduces, for the first time among 


high-volume producers of motor cars, ‘‘suspended 
assembly.”’ This is a new concept of the mass-produc- 
tion techniques pioneered by the automobile industry, 
in which an overhead conveyor carries the work along 
the assembly line at bench level. 


Now in operation, the new Chevrolet plant takes 
its place in Chevrolet’s closely integrated plant system. 
It is already engaged in turning out, in thousands 
upon thousands, the cars and trucks which all America 
prefers. High quality ... high volume... continue to 
be the Chevrolet tradition. 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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Elliott 


(Continued from Page 1) 
sales volume during a two-year 
base period before the war. We 
keep strictly to that formula. 

“So long as cars are scarce, and 
unscrupulous people can obtain 
them, there will be people willing 
to pay premium prices for them. 
We are trying to break up the 
black market in cars by selling the 
cars where they are wanted for 
use, not for resale.” 

Elliott said he was optimistic 
about the economic future of the 
country. 

“There is a big backlog of orders 
for all kinds of manufactured prod- 

ucts: automobiles and homes, 
freight cars and nearly everything 
made from steel. It will take at 
least two years for production to 
meet demand. That backlog is in- 
surance for the economic security 
of the country.” 


Mayfield Chevrolet 


Mayfield Chevrolet Co., Lindsay, 
Okla., has been organized with cap- 
ital stock of $50,000. Principals are 
Mrs. W. W. Mayfield, M. D. May- 
field and W. S. Beckham. 
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Goodrich Begins Making 


Wire-Cord Truck Tires 

AKRON.—B. F. Goodrich Co. 
has started production of truck 
tires using wire-cord, it has 
been announced by J. E. Gulick, 
general manager of the com- 
pany’s tire manufacturing divi- 
sion. 

The new tires, which have 
fewer plies than tires of the 
same section size made with 
conventional cord fabric, are the 
outgrowth of a development 
program the company had un- 
derway before the war, which 
interrupted most of that work 
in this country except for an 
ordnance program, Gulick said. 





Sales Tax Enforcement 

LITTLE ROCK, Ark.—Atty- Gen. 
Williams has ruled “that, under 
Arkansas law, a merchant is 
charged with the mandatory duty 
of collecting sales taxes from his 
customers, and conviction for fail- 
ure to do so would make him sub- 
ject to penalties under the sales tax 
law. 


Two Down 
Second Curbstone Dealer 


Convicted in N. Y. 


ALBANY, N. Y.—A second con- 
viction against a dealer who failed 
to register with the Motor Vehicle 
Bureau has been obtained by the 
New York State Automobile Deal- 
ers Assn. The dealer, Vincent 
Kischel, Spring Valley, Rockland 
county, was found guilty and given 
a suspended sentence. 

Data in the case was gathered 
by Walter Cansdale, field investi- 
gator for the dealer group, whose 
information was based on a news- 
paper advertisement. 

Thus far the batting average of 
dealer organization has been 100 
percent, with two dealers tried and 
both receiving suspended sentences. 
Another case involving Albany 
dealers is pending. 


Schnabel Co. of W. Va. 


Schnabel Co. of West Virginia, at 
Grafton, W. Va., has been formed 
with capital stock of $15,000 to en- 
gage in the automobile business. 
Principals are James H. Boyd, R. 
H. Holler and Laura E. Wilson, 
all of Pittsburgh. 





BENSON FORD, director of Ford Motor Co., and Mrs. Ford visited the new Lincoin- 
Mercury plant in Los Angeles recently. The plant is scheduled to be completed Sept. 1. 
Above, left, are Mr. and Mrs. Ford, Aubrey R. Davis, plant manager, and George L. 


Boges, Lincoln-Mercury district manager. 


Pensacola (Fla.) Dealers 


Elect Kirksey, Fields 

PENSACOLA, Fla.—Wilson Kirk- 
sey, of Mitchell Motors, Inc., has 
been elected president of the Pen- 
sacola Auto Dealers Assn., succeed- 
ing Guy Green. Kirksey, who has 
been a member of the association 
since his return to Pensacola from 
the armed services 22 months ago, 
stressed improved public relations 
in his program outline for the six 
months that he will serve as pres- 
ident. 





When you’re pushing underbody coatings, you'll find that these 


six points really pack a selling wallop. 


And Flintkote Underbody Protective Coatings give you all six. 
These modern protective coatings are quick and easy to apply with 


spray equipment generally available. And any car is cleaner, 


quieter and more comfortable when protected in this way. 


Here’s a quick, profitable source of “accessory” business for any 


wide-awake dealer, service station or garage. 


Get full particulars on Flintkote Underbody Protective Coatings. 


Write: THE FLINTKOTE COMPANY .~ INDUSTRIAL PRODUCTS | 
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Obituaries 


Campbell Dies 
At Age of 65 


WINDSOR, Canada.—Wallace R. 
Campbell, 65, who climbed from a 
timekeeper’s job to become head of 
the Ford Motor Co. of Canada, 
Ltd., died at his home here last 
week. 

Mr. Campbell joined Ford in 1905, 
the year after its founding in Can- 
ada, as a timekeeper. He advanced 
rapidly until in 1911 he was made 
a director. 

Four years later he was assistant- 
secretary. In 1922, he was elected 
vice-president and treasurer, a post 
he held until 1929 when he became 
president and treasurer. 

He resigned as president last 
year and had been in ill health for 


some time. 
* a * 


Heart Attack Is Fatal 


To F. L. Dickerson 

WASHINGTON. — Fitzhugh Lee 
Dickerson, 49, formerly regional 
manager in Detroit for Chrysler, 
and since 1943 holding the same 
position here, died suddenly last 
week of a heart attack. 

Mr. Dickerson had been in the 
auto business since 1919. After 
representing Graham-Paige, Wil- 
lys-Overland and Nash in various 
parts of the South, he joined 
Chrysler in 1933 as sales represen- 
tative of DeSoto here. 


Frank Roche Is Dead: 


Publisher 30 Years 

PELHAM MANOR, N. Y. — Fu- 
neral services for Frank W. Roche, 
72, who died here Aug. 11, were 
held Thursday. 

Mr. Roche, former publisher of 
Automobile Topics magazine for 30 
years, was the last charter mem- 
ber of the famous Question Club, 
which he helped organize in 1905. 
* * * 

Henry C. Mosehart 

HOUSTON, Tex.—-Henry C. Mosehart, 
86, pioneer Houston automobile dealer, died 
here last week of a heart attack at his 
home. He came to the United States from 


Germany when six years old. He moved to 
Houston at 16. In 1891 he entered the 


vehicle business, and his firm was among 
the first to handle automobiles in Houston. 





| MR. AND MRS. J. F. HIELSCHER, 81, 
| of Seattle, recently delivered to Ernest R. 


Breech, executive vice-president of Ford, 
a letter from the mayor of Seattle invit- 
ing Henry Ford II to visit that city this 
fall in connection with the opening there 
of the company’s new parts storage and 
distribution depot. Mr. and Mrs. Heilscher 
are shown in the Ford administration 
building garage with their 1921 Model T 
Ford in which they made the long trip 
from Seattle. Long trips in their Model T, 


| however, are no novelty to the Hielschers, 
| who hope to include Nova Scotia in this 


year’s itinerary and return by way of 


| Louisiana. 
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| 1947-It’s ready now 





Lincoin- 
Sept. 1. 
eorge L. 
Tix SECOND annual analysis of consumer 
preferences in the Philadelphia market is 
om ready for distribution. This 1947 study is 
read of 


fanada an even more up-to-date comparison than 


re last 2 last year’s report on what they’re buying in 


in 1005, America’s third largest market — and where 
d , ia ie 
vanced they’re buying it. 
i, It is a fact-crammed, scientific, detailed 
elected : : . 
a post survey of buying habits. It supplies accurate 
became 
figures on preferences among more than 
Se aes 4000 brands of products — from baby foods 
to spark plugs, from washing machines to 
baked beans and cosmetics. If you are sell- 
h Lee ing or planning to sell consumer goods in 
ional : : 
iryaler, this market, you will find the book full of 
+ Same . . 
ly last information you can get nowhere else. 
gt Interviewers personally called on over 
er 
»_ Wil- 5000 families from the seven great sales 
various 
joined ; : 
= areas of the market in the preparation of 
<< the report. More than 140 questions were 
se answered on the brands of grocery, drug 
alii 3 and other household products Philadel- 
Roche, 7. i 
——“ 4 phians buy or own. 
= y Nowhere in the country has such a 
30 ; 
_? detailed consumer study been made of a 
Club, ; ; 
. 1908. T market as large as this. It is free to adver- 
a tisers or advertising agencies. Just use your 
er, dled he business letterhead. Address: Advertising 


Department, The Evening Bulletin, Phila- 
delphia 5, Pa. Ask for “‘The Evening 
Bulletin 1947 Consumer Analysis of the 
Philadelphia Market.” 


Houston. 








- 9 5 
What S in lt? Other Markets 


A detailed study of buying habits, ownership of appliances, consumer Consumer Analysis Market Surveys are 


brand preference and dealer distribution in the following fields: new aveltable from nine other markets, 


in addition to Philadelphia. They are 


standardized in every way, so that ac- 





FOODS COSMETICS AND TOILETRIES curate comparisons can be made. This 
SOAPS ELECTRICAL APPLIANCES standardization of procedure further 
enhances the value of the reports for 

ER, 81, DRUGS HOMES AND EQUIPMENT manufacturers and agencies. 

f Ford 
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Dealer Business Counsel 


Provide Your Firm with Ample Capital Now 
To Carry Through Bad Times 


By J. B. Van Tassel 

N PART one of this article, I 

mentioned the fact that one of 
the prime requisites of ample cap- 
ital is enough money at all times 
to carry your business through a 
depression period. During such a 
depression period, when many deal- 
ers sustain losses, they find it nec- 
essary to convert inventories and 
receivables into 
cash to provide 
the needed money 
to carry on. 

When the time 
comes that no 
further reduction 
of inventories and 
receivables can 
occur and no 
more cash can be 
raised, the dealer 
is forced to close 
his doors. 





J. B. Van Tassel 


This is the main reason for 
my recommendation, in part one 
of this article, that dealers should 
seriously consider making a prac- 
tice of carrying their own new 
car inventory 100 percent regard- 
less of how satisfactory their 
present or future credit standing 
may be with the banks and fi- 
nance companies. 

The carrying of new car inven- 
tories 100 percent by dealers is 
also important when new car sales 
volume starts to expand in excess 
of a normal year. 

* * + 


What Happens? 


Lizee is what happens to the 
working capital structure in a 
dealer’s place of business when new 
car sales volume increases over a 
normal year and assumes excess 
proportions over and above the 
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normal capital requirements: 

Used car inventories increase, 
which causes a shift of capital 
from cash to used car inventories 
and, if this shifting goes far 
enough, the cash balance is de- 
pleted and the dealer is forced 
to do one or both of two things; 
either new car sales stop until 
some of the used cars are liqui- 
dated, or the dealer is usually on 
his way out of this business. 

Never in my experience, which 
covers some 20 years in analyzing 
dealers’ finances and operations, 
have I ever found a dealer who 
could carry on profitably .for any 
length of time where he was forced 
to finance his used car stocks with 
a bank or finance company. 

* + * 


Ample Capital 
I THINK the average dealer will 
agree, that this automobile busi- 
ness is the best and most profit- 
able business in the world, pro- 
vided it is capably managed and 
adequately financed. 
The return on invested capital 
over a period of years in the 





NEW CARS IN PALESTINE. The United Nations Committee on Palestine, meeting 
in Jerusalem, has six Nash Ambassadors at its disposal. The cars, shown on a temporary 
road outside Palestine, toured Tel Aviv, Haifa and other points of international con- 
rr _ Nash cars were provided by Moise Carasso & Sons Ltd., Nash distributors 
in Te viv. 


average dealership has always 
been better than most other re- 
tail businesses in his locality, and 
today it has reached phenomenal 
proportions. Certainly the con- 
trol of your money, by you in 
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OUDAILLE proudly announces a new Direct Action 


Shock Absorber as a companion to the tens of mil- 


lions of its famous Rotary Shock Absorbers which have 
seen service during the last thirty years. Thus America’s 
pioneer shock absorber manufacturer offers the fruits of 
its long experience and engineering skill in a much 
broader field than ever before . . . and in both the origi- 
nal equipment and replacement markets. 

Engineered with the same exacting precision which has 
built the reputation of Houdaille Rotary Shock Absorbers 
for long life and dependability, the new Direct Action 
Houdaille is a fitting new standard bearer of the most re- 


spected name in its industry. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 
BUFFALO 11, NEW YORE 


*Pronounced Hoo-dye 





your own business, exceeds in 
safety any outside investment you 
, could make. 

I urgently recommend that every 
dealer, for the assurance of his 
continued financial and profitable 
stability of his business, seriously 
consider providing the business 
with ample capital from the large 
profits that he is realizing today, 
thereby building the necessary cap- 
ital strength to carry him through 
a depression period or a boom new 
and used car sales period. 

* oa * 

Any question on business man- 
ayement will be gladly answered 
by Van Tassel. Address him c/o 
Automotive News, Detroit 26, Mich. 


List Numbers 
On Stolen N. J. 


Owner Titles 


NEW YORK.—The Automobile 
Merchants Assn. of New York, 
Inc., released last week a list of 
the accounting numbers of a batch 
of New Jersey certificates of own- 
ership that were recently stolen. 

The accounting number, the as- 
sociation points out, is located on 
the lower left side of the form 
immediately preceding the word 
“Fee”. Dealers are urged when 
buying or trading New Jersey cars 
to check the certificate of owner- 
ship with the following list: 

41204 to 41225 inclusive; 43751 to 
128204 to 128225; 187937 to 
187950; 205201 to 205300; 653666 to 
653675; 670702 to 670725; 928001 to 
928100; 930101 to 930175; 1027034 to 
1027050. 

57389, 57390, 57514, 64537, 64538, 
64539, 693066, 693717, 693973, 693974, 
693975, 693976. 

703277, 77913, 77945, 724846, 724972, 
725072, 725097, 725118, 924152, 924189, 
924243, 29210. 

86233, 633735, 703279, 703412, 
749943, 810706, 77830, 823046, 1105061, 
1105102, 1105104, 1105105. 

86142, 163195, 26056, 26057, 211727, 
211974, 212055, 212072, 212073, 212094, 
212096, 212098. 

212152, 212199, 212226, 212272, 
212334, 212377, 642707, 642708, 943099, 
943100. 


Used Car Slenned 


Parts & Labor Manual Revised 


By NUCMR 


CHICAGO.—A new edition of the 
National Automobile Parts & La- 
bor Manual, completely revised and 
said to be more comprehensive 
than ever before, has been an- 
nounced here by the National Used 
Car Market Report, Inc., 1315 S. 
Michigan Ave., Chicago. 

The manual is of convenient 
pocket size and consists of 212 
pages, loose-leaf binder style. It 
contains parts and labor costs data 
on 180 service operations on more 
than 150 models of all makes of 
cars, including certain 1947 models. 






43800; 


Finance Parley Scheduled 


For Nov. 18-19 at Chicago 

CHICAGO.—The annual Ameri- 
can Finance Conference conven- 
tion will be held here Nov. 18-19 
at the Palmer House, it was an- 
nounced last week by Thomas W. 
Rogers, executive vice-president. 
The meetings will be preceded by 
a session on Nov. 17 attended by 
the board of directors. 

Rogers stated that the conven- 
tion program is being worked out 
as to speakers and also subjects 
to be discussed in round table 
meetings. 
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64538, Service Feature, “Get the Children Out of the Jails,” demanded 
693974, that conditions be changed. Commented the Reader’s Digest in an 
unusual tribute: “This shocking expose has already helped bring 
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924189, about reform in New Hampshire, Maryland and New York.” 


703412, 
1105061, Results like this make the COMPANION’s Public Service Program the 


211727, foremost in the woman’s magazine field. But that’s just one of the 
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ential women. See what happens when COMPANION women get 
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, is now — gain in editorial linage among the four women’s service than any other women’s service magazine! 
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AUTOMOTIVE WASHINGTON 


Traffic Problems Get 


C of C Spotlight 


By William Uliman 
Washington Correspondent 


| 


BELIEVING THAT businessmen of American communi- 


ties can be helpful in 


iding their development and finding 


solutions to their problems, the Chamber of Commerce of 
the United States has called a Businessmen’s Conference on 
Urban Problems to be held here in Washington Sept. 11-12. 


Since most American mu- 
nicipalities find themselves 


facing mounting problems re- 
sulting. from such factors as in- 
creased traffic volume, lack of suf- 
ficient parking space, and a grow- 
ing tendency toward decentraliza- 
tion and its inevitable accompani- 
ment, urban blight, many plans 
naturally are being advanced to 
alleviate these conditions. Some of 
these have proved sound, while 





other fields, 
there is strong 
competition of 
ideas and ideals. 

While it is rec- 
ognized that mu- 
nicipal officials 
have the final de- 
cision in all such 
matters, it is also 
recognized that 
the business ele- 


| ticipating in the consideration of 
|various proposals, by helping to 
mobilize public opinion behind ac- 
cepted solutions, and by helping 
to translate plans into definite ac- 
complishments. If this participa- 
tion is to be helpful, it must be 
based upon knowledge of the sig- 
nificant trends which are now 
taking place in community devel- 
opment. 
a + + 


Panel Discussions 


THE CONFERENCE next month 
is designed to provide up-to-date 
information about these trends. 
The program calls for a maxi- 
mum of discussion and a minimum 
of prepared addresses. On both 
days, the major feature of both 
morning and afternoon sessions 
will be discussion panels, made up 
partly of- businessmen who have 
had direct experience with the sub- 
ject of the session, partly of ex- 
pert technicians well known in the 
field of city planning, and partly 
of officials of municipal, state and 
federal departments involved. 
Questions and discussion from the 
floor of the conference will be 
welcomed, according to the spon- 





Pe 


WAR MOTOR SERVICE (Chrysler), War, W. Va., recently opened new facilities. 
The establishment represents an investment of approximately $70,000. A well equipped 
service department is one of its features. 


community development, traffic 
congestion and off-street park- 
ing. 

Here are some of the questions 
to come up: 

What should be the organization 
and function of an effective city 
planning commission? What should 
be the relation to the operating 


others have failed to accomplish 
the results predicted by their spon- 








William Ullman 
sors. In civic betterment, as in| perform a valuable service by par- 
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A Sign like 
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A year ago I stated that the CROSLEY fran- 
chise could be granted only to established 
dealers already handling another line of cars. 
Production was low—deliveries were tight. 
I felt that I could not, with fairness, ask or 
expect a dealer to depend entirely upon 
‘selling CROSLEYS for his income. 


That picture has changed. Now, with more than 14,000 
CROSLEYS on the road—with the public so enthusiastic 
about this revolutionary new kind of car—with pro- 
duction steadily increasing, we are in a position to talk 
of dealerships in CROSLEY exclusively. 


We shall continue to select dealers with care, for CROS- 
LEY is not a “fly by night” operation. However, if there 
is no CROSLEY dealer in your area, and if you want to 
play a part in the CROSLEY sales success story, write 
me a personal letter. Tell me about your experience, 
your proposed location, showroom and service facilities, 
and give me your financial references. Your letter will be 
held in strict confidence. 


HERE’S WHAT YOU GET: You get a dealership for 
America’s most revolutionary automobile—the only 
automobile that is really low in price and low in 
operating cost. The only automobile that millions of 
Americans can afford to buy or drive. 


Yes, CROSLEY is the car for the man with a small in- 
come. But it’s the car for a lot of wealthy folks, too. 
You'll find CROSLEYS at the smartest country clubs and 
resorts—and parked in front of mansions. CROSLEY’S 
smartness—CROSLEY’S easier handling appeal with 
equal force to every income group. 


ment of each 
community can 








sors. agencies of the city? 
Subjects to be covered inelude 
the relations of city planning to 


City planning methods, among 
them zoning, have been ineffective 
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THE CROSLEY LINE IS COMPLETE. Cur- 
rently, there are three fast-selling models: 4- 
passenger sedan, 4-passenger convertible, 
and 1/, ton pickup. Two startlingly new body 
types will be ready soon. 


STUDY THESE FACTS CAREFULLY: 

They tell why CROSLEY is so popular... 
destined to become even more popular. The CROSLEY 
sedan (or convertible) weighs only about one-third as 
much, and operates for only about one-half as much as 
heavier, more cumbersome and expensive automobiles. 
It’s big in everything but weight and price—has ample 
room for four husky people plus luggage. 


The pickup has full quarter-ton capacity and all steel 
construction. It provides truly economical, truly sensible 
transportation for small businesses, farms, estates, etc. 


All CROSLEY cars are powered with the startling 
CROSLEY COBRA (COpper BRAzed) engine. A 4- 
cylinder, valve-in-head steel engine that weighs only 59 
pounds, yet delivers 26.5 horsepower, 35 to 50 miles per 
gallon, and smooth cruising at 50 miles an hour. It’s the 
most talked-of internal combustion engine in 40 years! 


*K *k *k 


Yes, a dealership for CROSLEY EXCLUSIVELY does 
offer an unusual business opportunity. You'll be wise to 
investigate it, today. 


\ 
..ak ate, * PRESIDENT 


EE Crosley Motors, Inc., 2532 Spring Grove Avenue, Cincinnati 14, Ohio. 

















in many cities in assuring stable, 
orderly urban growth. What can 
be done to correct this? 

What should be the relation of 
city planning to the business ac- 
tivities and economic base of the 
community, and where has it 
failed in translating city plans into 
action? 

What can we do immediately to 
ease traffic congestion? 

How can an orderly program of 
street improvements be organized? 

What permanent relief can be 
obtained from expressways and 
other facilities of modern de- 
sign? 

What are the more important 
facts revealed by an _ off-street 
parking study? 

How does the commercial ve- 
hicle loading problem fit into the 
parking situation? 

* * * 
FEATURE of the conference 
will be a special exhibit which 
will include models showing va- 
rious phases of highway and city 
planning projects. Included will be 
a new plastic model prepared by 
the Public Roads Administration 


| Showing relative traffic flows on 


the recently announced routes of 


| the Interstate Hizhway System. 


The Automotive Safety Foun- 
dation will be well represented 
at the gathering. Paul G. Hoff- 
man, president of Studebaker 
and ASF board chairman, will 
preside at one of the sessions. 
G. Donald Kennedy, ASF vice- 

president for highways, will serve 
as secretary of the Trafiic Con- 
gestion Panel. With him on the 
same panel and from the same 
organization wil! be D. Grant Mic- 
kle, head of the traffic engineering 
division. 

Among the panel chairmen are 
Frank T. Shects, president of the 
Portland Cement Assn. and mem- 
ber of ASF’s operating committee; 
Newton D. Farr, president of the 
Urban Land Institute; P. Y. K. 
Howat, chairman of the District 
of Columbia Parking Authority; 
and Paul M. McCord, president of 
the Board of Commissioners, In- 
dianapolis Redevelopment Commis- 
sion. 


‘“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 


KNUDSEN 


—a Biography 
By Norman Beasley 


“The life of Knudsen 
spanning the years 
from 1900 to 1917 is 
in itself a history of 
the industry. it will 
Prove as interesting 
reading to anyone who 
believes in the kind of 
America we are de- 
termined to retain, as 
it will to us who 
make our livelihood di- 
rectly or indirectly 
from the manutlacture 














A BIVGRAPHY 
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NORMAN BeASLS 


or sale of motor ve- 
hicles. I would recom- 


| mend it to the Book-of-the-Month Club or 


the Literary Guild as surpassing in gen- 
eral interest anything they have selected 
this year. We predict that it will run 
many printings and would be disappointed 
if every reader of this co'umn did not 
make it a ‘‘must’’ for his library and a 
legacy for his children. We will be eter- 
nally indebted to Norman Beasley for the 
excellent job he has done. but more par- 
ticularly for the ingenuity he displayed in 
gating Bill to agree to it!"'—George M. 
Slocum in ‘‘Edgewise.’’ 


e PAGES ‘ POST 
39 Cloth Bound $3.7: PAID 
BOOK DEPARTMENT 
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The Hearst Newspapers on 
Americanism 


OETSUS 


Cicommunism 


FROM AN EDITORIAL BY 


William Randolph Hearst 


PUBLISHED IN HEARST NEWSPAPERS JULY 23, 1934 


“As a matter of plain fact there never has been a 
‘forgotten man’ in this country. 


“There never has been a class or a kind or a sect 
or a section which has not been sympathetically 
considered and cared for by our Government. 


“There never has been in the historical records of 
the world so much liberty and so much liberality, so 
much personal independence and so much indi- 
vidual and national prosperity so equitably dis- 
tributed. 


“There never has been a nation before where 
even the humblest citizen surpassed in welfare the 
well-to-do of other lands. 


“There never has been a country where every 
citizen had so much voice in government and so 
much benefit from the intelligent and impartial 
administration of government .. . 


‘Why should we disturb the peace and harmony 
and successful progress of our nation under such 
genuinely democratic policies? 


“Why should we jeopardize our liberties? 


“Why should we set class against class and citi- 
zen against citizen? 

“Why should we teach revolution? Revolution 
against what? Against happiness and concord and 
unprecedented progress and unexampled develop- 
ment?” 














HERE LIE HERE ” 


815;000 aq 3552-50 
PEASANTS 9am POPE RNAS 





Communism offers no more today than it did 13 years ago 
when this editorial was written. Yet the Communism tyranny 


is spreading by duress and deceit throughout much of Europe. 

_ The Hearst Newspapers will continue to use all their 
resources to see that what is happening abroad shall not 
happen here. 











aaa 
Used Car Dealer Notes .. . 






OGDEN, Utah.—The Utah Used 
Car Dealers Assn. at a meeting 
last week adopted a program to 
“combat unfair practices” and “in- 
still public confidence in the in- 
tegrity of reputable used car deal- 
ers.” 

The group went on record as 
favoring a policy with the follow- 
ing basic aims: 

“To combat any unfair practices 













































Committee Named 


To Draft U. C. 
Code in Buffalo 


BUFFALO.—David Becker, pres- 
ident of Queen City Motors, has 
been appointed chairman of a five- 
man committee to draw up a code 
of ethics for the newly formed 
Buffalo Used Car Dealers Board 
of Trade, Inc. 

The committee will draw up pro- 
posals to be submitted to the mem- 
bership covering all aspects of the 
used-car business. Other commit- 
tee members are: Jack Chesbro, 
Robert Johnson, Edward Simon 
and Abraham Roth. 

Other committee chairmen ap- 
pointed at the meeting were: 
speakers, Ted Willis; public rela- 
tions, Barney Baker; membership, 
Carl Silverstein. 

Members expressed themselves as 
desirous of obtaining complete co- 
operation with new-car dealer as- 
sociations. Approximately 35 deal- 
; ers attended the meeting. Ten new 
members were admitted. 


+ * * 

Dean Buys Wright 
Wright Motor Co., Memphis, 
Tenn., a large used car business, 
was sold this week by Charles 
Wright to Harvill F. Dean. The 
latter was formerly associated with 

Hull-Dobbs. j 
Wright, past president of the 
: Memphis Used Car Dealers Assn., 
will retain his aircraft sales and 
service business, operating at Mu- 

nicipal Airport. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the lbrary 
of every franchised dealer—availabir 
to his mechanics and salesmen—thr 
knowledge they contain will be vatu- 
able when the ‘‘chips are down" and 
real competition arrives. 


KNUDSEN, A BIOGRAPHY. By Normar 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


AUTOMOTIVE MECHANICS. Wm. &. 








* Bystom. Complete 

speed record from 1898 to the 
Paper-bound, $2; cloth-bound, §3. 
FLOYD OLYMER’S MOTOR SORAP- 





















Utah Assn. to Combat 
‘Unfair Practices’ 


within the automotive industry; to 
combat unfair implications that 
used car dealers employ racketeer 


tactics; to maintain the highest 
standard of business _ practices 
among used car dealers; and to 


nstill public confidence in the de- 
pendability and integrity of reput- 
able used car dealers.” 


E. J. Heiser, of Salt Lake City, 
was elected president of the asso- 
ciation. Other officers are: Frank 
Brasher, Salt Lake City, first vice- 
president; Tracy Naylor, Ogden, 
second vice-president, and Roy 
Snow, Salt Lake City, secretary- 
treasurer. F 

+ * * 


Buffalo 
BUFFALO. -— Discussion of uni- 
form closing hours for all used-car 
dealers in the Buffalo area was the 
main topic of a meeting of the 
Buffalo Used-Car Dealers Board of 
Trade Inc. 


Differing views led the group to 
postpone action until the next 
meeting, Aug. 20. At that time it 
is expected that proposals cover- 
ing all aspects of the used car busi- 
ness—a code of ethics—will be pre- 
sented. 

oF * + 


Ft. Lauderdale Elects 


Fort Lauderdale (Fla.) Used Car 
Dealers Assn. has elected Jim Rich 
president during a dinner meeting 
of the newly-formed group. Also 
elected were Frank T. Burns, vice- 
president, and Sam Lohman, sec- 
retary-treasurer, while the board 
of directors will be William Lyons, 
Henry Horton and J. R. Stephen. 


Word to the Wise 


Warning Tags Educate Many 


To Remove Keys 


MILWAUKEE.—Auto thefts de- 
clined sharply for the month of 
June following the placing of 1,116 
warning tags on the cars of mo- 
torists who carelessly left keys in 
the ignition switch, it was reported 
here last week by the Milwaukee 
Police Department. 


During June, the department 
pointed out, 49 cars were stolen 
compared with a total of 75 ir tiv 
previous month. Police attributed 
the decrease to their efforts in 


| 





INSTALLED sign of 
(Pontiac), 12740 
Gratiot, Detroit, can be seen for 15 
blocks, according to R. A. Dickinson, 
president. Each letter is 24 inches high. 


New Car Sales 
In Canada Total 
19,965 in June 


OTTAWA.— There were 19,965 
new motor vehicles sold in Can- 
ada for $34,557,484 during June. 

Passenger car sales continued to 
increase, while commercial  ve- 
hicle sales showed a decline from 
May. 

In the first half of this year 
101,619 new vehicles sold for $175,- 
539,616, compared with 46,889 sold 
for $70,452,343 in the same period 
of 1946. 

Passenger car sales numbered 
69,528 with a retail value of $117,- 
258,137 ,in the January-June, 1947, 
period,4 while. 32,091 trikes and 
buses Id for $58,281,479. 


Auto-Lite Expands 
Ontario Plant 


SARNIA, Ont.—Electric Auto- 
Lite has started construction here 
of an extension to the Canadian 
plant which will cost $150,000. The 
annex is expected to provide a sub- 
stantial addition to the productive 


THE NEWLY 
Dickinson-Wallace, Inc. 


educating motorists to remove keys. |capacity and working force. 


Passenger Car Registrations, 46 States for June, 1947-1946 
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Rise in Layoffs Is Foreseen 


With New Pay Floor Law 


WASHINGTON.—Proposed mini- 
mum wage legislation, if enacted, 
would cause a considerable number 
of workers in the lower wage-rate 
brackets to lose their jobs, in the 
opinion of a committee of the U. S. 
Chamber of Commerce. 

Under the title “The Economics 
of Minimum Wage Legislation,” 
the big national business organiza- 
tion last week presented a compre- 
hensive review of the economics 
and implications of pending legis- 
lation. The report said: 

“Of those previously working for, 
say 40 cents an hour, not every- 
body will still have his job the day, 
the week, or the month after the 
legal minimum is set at 65 or 75 
cents an hour. Nor will every such 
worker have lost his job. Some 
indeterminate number will have 
lost their jobs. A probably larger 
number will not have—not yet any- 
how. 

“Some economists emphasize that 
a minimum wage law leads to the 
disemployment of workers whose 
productivity is lower than the legal 
minimum wage rate. Other econ- 
omists emphasize that this point 
would have its greatest practical 
importance in a world of ‘perfect 
markets’—which this world very 
decidedly is not.” 

In discussing the “disemployment 
tendency,” the report summarized 
the proposed minimum wage law 
thus: 

“1. An employer must pay not less 
than so much, say 65 or 75 
cents an hour, to any worker 
covered by the law; 


or 


2. You are not permitted to work, 
in any “covered” field of em- 


New Safety Container Line 
Offered by General Detroit 


A new line of safety containers, 
called Safe Guard, was announced 
last week by General Detroit Corp. 
and its West Coast subsidiary, 
General Pacific Corp. They are 
available in one, three and five- 
gallon sizes, and bear the approval 
of Underwriters’ Laboratories and 
Associated Factory Mutuals for 
storing and carrying flammable 
and volatile liquids, the company 
states. 

Full details and _ specifications 
may be obtained by writing Gen- 
eral Detroit Corp., 2272 E. Jeffer- 
son Ave., Detroit 7, or General 
Pacific Corp., 1501 E. Washington 
Blvd., Los Angeles 21. 
































ployment, for less than so much, 
say 65 or 75 cents an hour.” 


“The only relevant question,” the 
report said, “is this: 

“Of the workers now getting less 
than, say, the proposed 65-75 cents 
legal minimum rate, how many 
would employers regard as worth 
considerably less than that? That, 
obviously, is the number that em- 
ployers would set about trying to 
get rid of. 

“And the longer the time al 
lowed, the closer most every em- 
ployer would come to completing 
the elimination of workers to 
whom a law required him to pay 
more than he considered them 
worth.” 


W. Virginia Plans 
600 License Tags 
For U. C. Dealers 


CHARLESTON, W. Va. — The 
West Virginia motor vehicles de- 
partment estimated last week that 
it would issue about 600 of its new 
license tags for used-car dealers 
during the 1947-48 fiscal year. 

The new tags were brought into 
use to facilitate the keeping of 
records, explained Commissioner 
Don McClaugherty. 

The new type plate will bear the 
letters “D-U-C” and will have num- 
bers to distinguish them from the 
regular “D” tag purchased by reg- 
ular new-car dealers. 

McClaugherty pointed out that 
dealers’ application forms for li- 


‘lecenses also were revised this year 


to provide his office with more 
complete information on _ each 
issued license plate. 

The used-car tags will be issued 
under the same procedure as reg- 
ular dealers’ plates. 

Used-car firms will purchase the 
number of tags they estimate will 
be required for the fiscal year. Pur- 
chasers of vehicles from the deal- 
ers are permitted to use the tags 
for a 10-day period before obtain- 
ing licenses and the special plates 
are then returned. 


Curran Marketing 


Gunk Dirt Solvent 


Curran Chemical Laboratory, 
Lawrence, Mass., is now producing 
Gunk, a _ self-emulsifying solvent, 
used for degreasing auto chassis 
and removing dirt. 

The manufacturer claims that 
Gunk will not injure metal. 
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Lawsuits Affecting Dealers . . . 
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Court Decisions 


By Leo T. Parker 
Attorney at Law 

Modern higher courts consistent- 
ly held that a trade mark only 
gives its owner the right to pro- 
hibit the use of it by others to 
protect the owner’s good will. 
Hence, when the mark is used in 
a way that does not deceive the 
public it is legal. 

For example, in Champion 
Spark Plug Co. v. Sanders, 67 S. 
Ct. 1186, the Supreme Court of 
the United States finally decided 
that a company which recondi- 
tions second hand automobile ac- 
cessories may use the original 
trade mark. 

The testimony showed facts, as 
follows: The Perfect Recondition 
Spark Plug Co. was engaged in 
the business of collecting used 
spark plugs, repairing and recon- 
ditioning them. This company re- 

tained the word “Champion” on 
the repaired or reconditioned plugs. 
The outside box or carton in which 
the plugs are packed has stamped 
on it the word “Champion,” to- 
gether with the letter and figure 
denoting the particular style or 
type. They also have printed on 


them .“Perfect Process Spark Plugs | 


Guaranteed Dependable” and “Per- | 
fect Process 
Plugs.” 

The Champion Spark Plug Co. 
filed suit against the recondition- 
ing company and asked the court 
to grant an injunction to compel 
the latter company to remove the 
trade mark “Champion” from the 
spark plugs before selling them, 
after the reconditioning process. 

The Supreme Court of the United | 
States held that the reconditioning | 
company could _ recondition san 
plugs and retain the name Cham- | 
pion on them, but this court poll 
dered the reconditioning company | 
to plainly stamp the reconditioned 
plugs to show that they are re- 
paired or used. | 

This court also held that the re- 
conditioning company will be 
guilty of unfair competition and 
infringement if it fails to have the 
word “Repaired” or “Used” stamp- | 
ed and baked on the plugs by an 
electrical hot press in a contrast- 
ing color. 

Also, the court held that the 
containers used to pack the plugs 
must have printed thereon the 
name of “Perfect Recondition 
Spark Plug Company,” and that | 





Danton Trailer 
Begins National 


Distribution 


BUTLER, Pa.—The Bantam Su- 
percargo Tandem trailer, a prod- 
uct of American Bantam Car Co., 
now is being distributed nation- 
ally, it was announced last week. | 

Maximum load of van and plat- 
form models is said to be 40,000 
pounds. Mechanical features in-| 
clude journaled spring seats which 
permit axles to tilt forward and 
backward without distortion, ad- 
justable rubber- mounted radius 
rods to provide positive wheel and | 
axle alignment, and full floating 
springs. In addition, a torque tube | 
prevents transfer of weight from 
one axle to the other. 

Axle capacity is said to be 18,000 
pounds per axle, which are five- 
inch tubular. Brakes are vacuum 
operated, both axles, with twin 
reservoirs. Springs are 11-leaf 
three-inch constant rate, semi-el- | 
iptic with floating ends. Radius | 
rods are rubber mounted and ad- 
justable. 

Road shock, driver fatigue and 
wheel bounce are said to be elim- 
inated entirely or reduced consid- 
erably over other types of trailer 
units. 

Models include SVT, SPT, SVT 
(closed van tandem axle), SPT 
(platform tandem axle), SVOT |! 
‘open top van tandem axle) and 
SPCT (chassis tandem axle). Il- 
lustrated folders can be acquired 
by writing to the American Ban- 
tam Car Co., Butler, Pa. 


We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 


Renewed Spark| 


the plugs are reconditioned used 
plugs. This court said: 

“We are dealing here with sec- 
ond-hand goods . .. The repair or 
reconditioning of the plugs does 
not give them a new design. It is 
no more than a restoration, so far 
as possible, of their original con- 
dition. Here there has been no 
showing of fraud or palming off. 
Inferiority is immaterial so long 
as the article is clearly and dis- 
tinctively sold as repaired or re- 
conditioned rather than as new. 
The result is, of course, that the 
second-hand dealer gets some ad- 
vantage from the trade mark.” 


Broad Evidence 

In Boyd v. Johnston, 52 Atl. (2d) 
497, reported June, 1947, a used car 
dealer was required to pay a pur- 
chaser $484.24, plus an attorney’s 
fee and costs which amounted to 
around $700. The court convicted 
the dealer of. charging the pur- 
chaser $161 above OPA ceiling 
price. The purchaser was com- 
pelled to finance the purchase 





through the dealer’s own finance 
company. 

The court based its decision on 
evidence of other similar viola- 
tions. Thus past deeds indicate the 
present. 


Glidden Tour 
100 Ancient Models to Run 
Through New England 


FLINT.—The 1947 Glidden Tour | 


of antique automobiles will leave 
Hartford, Conn., Sept. 18, it has 
been announced by Charles A. 
Chayne, chief engineer of Buick 
and president of the Veteran Mo- 
tor Car Club of America. 


In an effort to recapture the 
glamour of the “old days,” 100 
automobiles built before 1915 will 
be cranked at Hartford on Sept. 
18 by their owners, and driven in 
a modern Glidden Tour over a six- 
day route touching all six New 
England states. Details are being 
arranged by the New England 
Council, Boston. 

Stops will be made at Brattle- 
boro, Vt.; Concord, Plymouth and 
Intervale, N. H.; Poland Spring, 
Me.; Portsmouth, N. H.; Swamp- 
scott, Mass., and Newport, R. I. 

While in northern New Hamp- 


ee 





AVOIDING ANY interruption in the flow of new vehicles to waiting customers, Ford 
Motor of Canada, has incorporated a number of running changes in its 1947 line of 
Monarch passenger cars, now in production at Windsor, Ont. In addition to a new ranc: 
of exterior colors which include two metallics, blue-grey and parrot green, a new melody 
brown metallic is featured in the interior color scheme, on instrument panel and painted 
metal parts. In contrast is the pearlescent green plastic framing the instruments and 
radio speaker grille. Door panelling is in plain cloth neatly embossed. Designed to 
appeal to the feminine eye are the new bolstered seat coverings of custom-woven, 
striped broadcloth. 


shire, a climb up Mt. Washington |the managership of his firm, Petty 
will be made commemorating ear- | Motor Co. He entered the automo- 
lier climbs in the early years of|bile business in Hurricane, Utah 
the century. back in 1916. 


ecasdsitniuniisasasheimnateninitf In the reorganization of Petty 
Petty Retires, Son to Head Motor Co. a son, Neuman C. Petty, 
Ford Concern in Utah 


| will serve as president and his as- 

| sociates will be Leon W. Ellredge, 

Charles R. Petty, Salt Lake City|J. Karl Knell, Tom J. Schow, Al- 

Ford dealer for the past 31 years,|fred Hollingshaus and George C 
has anounced his retirement from | Ault, all department heads. 











advantage is the easily removable head for tube cleaning. 


Oil coolers of this type are designed for each particular 
application and therefore are not a standardized product. 
They are manufactured only in production quantities for your 


OIL COOLING 


Special design and quality workmanship are combined in 
this better oil cooler for bus engines. An important maintenance 


particular oil cooling needs. 


LONG MANUFACTURING DIVISION 


BORG-WARNER CORPORATION 


Detroit 12, and Windsor, Ontario 





CLUTCHES + RADIATORS + OIL COOLERS 
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45 Degrees below zero! Away 
down there, even the mercury 
begins to shiver! 


But Nash engineers don’t mind. 






That’s the way they work... with in the worst winter weather 
all the freedom, all the facilities, he’ll ever see—I know that the 
all the ingenuity that modern Nash Weather Eye System in that 
science can supply. car will back me up. 
Extreme cold—extreme heat— “When I assure a customer that his 
extreme road conditions—every Nash “600” will deliver more miles 
ordeal that a Nash must per gallon than any other car of 
successfully endure is far more its size—I know the car will do it! 


severe than normal service. 
“It’s the same way with the 


But why be so hard to please? ‘Unitized’ construction. I’m 
satisfied, and so are my customers, 
that it’s the right way to build 

an automobile. 


Let a Nash dealer answer that 
question. : 


“When Nash engineers prove 
something—they prove it with 
plenty of margin! 


“With that kind of engineering— 
and that extra margin all down the 
line—I feel that Nash produces 


“Now, when I promise a man that America’s best-built automobile. 


his Nash will i 
is Nash will keep him comfortable “I want to tell you it’s a comfort- 


able feeling. I’m banking on it!” 


And judging by the way new-car 
buyers are swinging to Nash, they 
feel exactly the same way. 





VOUWUM GE AMLAD WITH 
— Great Cad Diwce G02 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 
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Used Car. Auction Prices 


'46—Windsor 4 door, $2,185; Windsor ’39-—4 door, $660; 4 door, $750. 





DURHAM, N. C. , 
(Durham Auto Auction, Homestead Sales|4 ‘oor, $1,896. : ; PONTIAC ss - 
& Service. J. B. Leathres, manager, and DE soTO 47—Station wagon, $2,900; station wa 
C. W. Milis, auctioneer. Auctions every| '46—4 door, $2,050. gon, $2,775. * 
Thursday. Prices are for Aug. 2.) 42-4 door, $1,210; 4 door, $700; 4 41—4 door, $1,195; 4 door, $1,060. 
CADILLAC door, $950. *40—Convertible, $1,010; 4 door, $820. , 
'47—(61) 4 door, $8,600. ’41—4 door, $1,200. STUDEBAKER : ; 4 
y ‘LE DODGE ’47—Land Cruiser, $2,640; champion -< 
'47—FL 2 Son $2200" '47-—Pickup, $1,450; 4 door, $2,270. door, $1,910. 
'38—2 door, $565. '46—4 door, $2,010: 4 door, $1,925. 
FORD '41—2 door, $1,000. VALDOSTA, GA. 
"47—4 door, $2,080. FORD ‘ _ (Tom Hewitt aie San Sales, auc- 
'41—-2 door, $1,000 '47—4 door, $2,000; 4 door, $2,010;| tions every Friday. Prices are for Aug. 1.) 
'40—2 door, $925. 2 door, $2,085; 2 door, $1,750. BUICK 
39. Coupe, $705. ’46—Convertible, $1,925. ’46-——-2 door, $2,400; convertible, $2,725 
PACKARD ’42—-2 door, $930. : 424 door, $1,350; 4 door, $1,175. 
'47—Clipper 4 door, $2,500. *29—-Convertible, $710; convertible, $500. CADILLAC i th 
FRAZER '42-—4 door, $1,850. | 
ALBANY, N. Y. ’47-—4 door, $1,885. CHEVROLET FIVE STUDEBAKER DEALERS of the Philadelphia region received five to 10-year 
(Tim Anspach, manager, 1175 Washing- KAISER '47—2 door, $2,040; convertible, $2,250;| anniversary plaques at sales management institute meetings recently. They are shown, 
ton Ave. Auctions held every Monday. ’47—4 door, $1,775. - 2 door, $2,000. left to right, W. Foxall MacEiree, Wayne, Pa.; Paul Fletcher and Jake Supper, Phila- 
Howard Stanley, auctioneer. Prices are INTERNATIONAL 46-2 door, $1,840; 2 door, $1,362; con-| delphia; Bill Bradshaw, Jenkintown, and Wes Maloney, Philadelphia. Standing at the 
for sale of August 4.) ‘47 mn ie oor =" ¢ adoor, $1,150; 2 door, oo ~ i Geek ie aoe aan Norman P. Druck Motor Co., Camden, : 
BUICK ;020; pickup, sOUU. santana adeinaemesngaaneiasaaemnanaaee Read, regional manager, manager. eiilientiassithtael , 
47. : m. : X '89—4 door, $850. "41—2 door, $1,075; 4 door, $710; 2 
unr ee convertible, $8, MERCURY door, $850; 2 door, $1,150; club coupe, ’46—2 door, $1,840; 2 door, $1,360; con- ’42—Coupe, $675. § 
41—Convertible, $1,250. ’46—Club coupe, $2,125; 2 door, $1,-| $700; 4 door, $1,110; coupe, $1,000. vertible, $1,865; 2 door, $1,150; 2 door, 892 door, $200. 
CHEVROLET 610; 4 door, 71,50 ass 4 $1 7 door, $775; 2 door, $800; 2 door, $1,526 | eae, Ga. '46—Club a tee 
’ > 5 . "42— oor, ». , ub coupe, 4 i 
47—SM 4 door, $1,900... FM 2 door,| +484 door, $1,350. ’89—2 door, $790; 4 door, $670 '41—2 door, $785; 2 door, $1,075; 2] '41—4 door, $900. ¢ 
$2,000; SM ; door, $1,875; FM 2 door, ’42—-4 door, $810. CHRYSLER door, $850; %-ton panel, $400; club ’40—4 door, $700 $ 
ee cos) DEDSMOBILE 404 door, $1,010, coupe, $700; 2 door, $680; 3 door, $1,150;] | OLDSMOBILE is } 
"47 ° 800. oor, 5 ‘ —Club coupe, 375; convertible. $2. § 
'46—Convertible, $2,000. '41—-Coupe, $950: coupe, $1,000 '47—4 door, $2,825. '40—2 door, $660; 2 door, $850; 2 door,| 580 3 
'42—4 door, $1,125. ; 40—4 door, $925; coupe, $710. '46—4 door, $1,950. $825; 2 door, $1,050. '42—4 door, $1,200. ° $ 
41—4 door, cae convertible, $1,260.) 39 4 door, $835; convertible, $330. 40—Half-ton pickup, | $680 "B9—4 door, $475; 2 door, $755; sta- PACKARD 
CHRYSLER PLYMOUTH tion wagon, $750. ’42—4 door, $1,100. 
’47--Windsor Town & Country, $3,200; '46—4 door, $1,775; 4 door, $1,780. "47-2 door, $2,040; convertible, $2,250; HUDSON PLYMOUTH 2 
Windsor 4 door, $2,075. ’41—Coupe, $945; 4 door, $1,200. 2 door, $2,000. "46—4 door, $1,350. *47—4 door, $1,725; 2 door, $1,700. $ 
See ee eeatneten ’46—4 door, $1,750; 2 door, $1,685; 2 
door, $1,550. 
’42—4 door, $1,120. 
*40—4 door, $995. 
’89—-2 door, $750. 
PONTIAC 
"42—4 door, $1,200; 4 door, $710; 2 
door, $1,050. 
STUDEBAKER 
’47—4 door, $2,275; 4 door, $2,320. 
*89—4 door, $300. 
CONCORD, MASS. 
(Concord Auto Auction Sales. E. LeRoy 
Cox, manager. Auctions held every Mon- 
day. Prices are for Aug. .) 
BUICK 
’46—Convertible, $2,825. 
’41—4 door, $1,000; 4 door, $1,125; 
4 door, $1,150; 4 door, $875. 
’40—2 door, $1,400. ‘ 
394 door, $725. =e 
CADILLAC 9 
’41—-(62) 4 door, $1,400; (62) 4 door, ¥ 
$1,695. de 
CHEVROLET 
"46—4 door, $1,560. de 
’41—-2 door, $875; 2 door, $875; 2 door, 
$900; 2 door, $1,025. 
’40—Coupe, $775; 4 door, $800. 2 
DE SOTO 
’46-—4 door, $2,200. 
'42—4 door, $1,025. 
’41—4 door, $1,075. 
DODGE | 
'46—4 door, $1,690. + : 
’41—4 door, $1,000. 2 
’B9—4 door, $750. 
FORD V 
’46—4 door, $1,700. 
"41—4 door, $935; 2 door, $860; pickup, 
$510. A 
*40—Convertible, $925; 2 door, $925. 
FRAZER 
’47—-Manhattan, $2,450. L 
MERCURY 
’47—Club coupe, $2,300. f 
OLDSMOBILE bo: 
*46—Club coupe, $2,200. : 
’41—4 door, $900; (76) 2 door, $960. an 
’39—Coupe, = no 
ACKARD ne’ 
-(110) 4 —o $1,000. 
PLYMOUTH no’ 
'46—4 door, $1,435. Pa 
*41—4 door, $835; convertible, $1,150. ope 
’89—2 door, $400. y 
PONTIAC ; 
’47—Convertible, $2,750. ing 
46-—Coupe, $2,150. boc 
*42—4 door, $810. er 
’40—Coupe, $825; coupe, $910 P 
*389—Coupe, $825. a 
STUDEBAKER E 
’47—Champion 4 door, $2,275 700 
’41—-Club coupe, $810; 4 door, $700 car 
TOLEDO, OHIO ma 
(Doc Greiner) con 
(Auctions held Thursday. Prices are for 
Aug. 7. Colonel Carl Marker, auctioneer.) C 
BUICK 4 
’40—2 door, $935. A 
CADILLAC C 
’46—(81)—2 door, $3,000; (61) 2 door, Ou 
$3,150; (62) 4 door, $3,285. con 
"42—(61) 4 door, $1,645. I 
’41—(62) club coupe, $1,555 7 pr 
CHEVROLET DB 
"47—SM 2 door, $1,485; FL 4 door, Cen 
$2,250; FL 2 door, $2,150 was 
"46—SM 4 door, $1,740; convertible, — 
$2,150; SM 4 door, $1,800; 4 door, $1,800 
*42—-2 door, $975. F 
"41—-2 door, $1,075. N 
"39-2 door, $835. 
CHRYSLER _ 
"47-—"Traveler”, $3,005 
"89 4 door, $650. 
1B DODGE 
" usiness coupe, $865 
'37—4 door, $600. oan 
FORD AUTO 
417—-Club coupe, $1,910; 2 doo: $2 
075; half-ton stake, $1,800. 
’46—2 door, $1,700; Sportsman, $2 NAME 


275; 4 door, $1,690; 2 door, $1,625; 4 
door, $1,745. 
’41—Convertible, $1,110; 2 door, $950; ADDR 
coupe, $825. 
’40—-2 door, $895. 
HUDSON city 
"40—2 door, $675. 
| MERCURY 
"41—4 door, $1,150 1 ench 


: : AMERCI/ AL EDIT. '30—Convertible, $745. ~ : 
NASH TRAD 
’41—Club coupe, $830. 








(A Subsidiary of Commercial Credit Company, Baltimore “—(90) Se ee ~ 
46 (98) 2 door, 2,550: (78) 2 door Insuray 
MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA UE sein, iis tac (Mait 
te 6 oor, ° ° 
| : *41—-(68) 4 door, $1,300; 4 door, $1,300. 
| (Continued on Page 25, Col. 1) — 
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Used Car 


(Continued from Page 24) 


PONTIAC 
"48—(8) 2 door, $2,200; (8) 2 door, $2,- 
200; (8) 2 door, $2,160; (8) 4 door, 
$2,240. 
‘41-2 door, $1,075. 
PLYMOUTH 
'47—2 door, $2,100. 


INDIANAPOLIS 

(Ken Schaefer Co.) 
(Auctions held Thursdays. Col. R. V. 
Martin, autcioneer. Prices listed are for 


Aug. 7.) 
bs BUICK 


’47—Super convertible, $3,375; conver- 
tible, $8,225; RM 2 door, $2,975; Super 2 


door, 960. 
" RM 2 door, $2,425; Super 2 door, 
$2,410; Super 4 door, $2,350. 

’42—Convertible, $1,680. 

’41—Club coupe, $1,390; 2 door, $1,- 
285; club coupe, $1,260; station wagon, 
$1,250. 

’40—4 door, $975; 2 door, $930; 4 door, 


$835. 

’89—4 door, $725. 

CHEVROLET 

’47—Convertible, $2,325; convertible, $2,- 
230; FL 2 door, $2,215; SM 2 door, 
$2,100. 

’46—FL 2 door, $1,955; FL 2 door, $1,- 
940; SM 4 door, $1,840; FM 2 door, 
$1,880; SM 4 door, $1,750; SM 2 door, 
$1,745; SM 2 door, $1,485. 

’42—-Club coupe, $1,215. 

41 ub coupe, $1,155; 2 door, $1,160; 
2 door, $1,135; 2 door, $1,035; 2 door, 
$985. 

’40—Club coupe, $1,060; 2 door, $915. 
*89—Coupe, $910; 2 door, $615. 
'38—2 door, $585. 
CHRYSLER 
’41—New Yorker 4 door, $1,010. 
"B8—2 door, $565. 
CROSLEY 

’47—2 door, $1,680. 

DE sOTO 

’42—Convertible, $1,185. 

’39—4 door, $735. 

DODGE 

’47—-2 door, $2,235. 

’46—Club coupe, $2,010; 4 door, $1,900. 

*42—4 door, $1,130. 

*41—2 door, $1,075. 

"40—2 door, $830. 

*38—4 door, $300. 

FORD 

*47—Convertible, $2,280; convertible, $2,- 
260; 2 door, $2,170; 2 door, $2,115. 

*46—4 door, $1,810; convertible, $1,885; 
2 door, $1,725. 

*42—4 door, $1,115; 2 door, $1,020; 4 
door, $990; 2 door, $975. 

’41—4 door, $1,015; 2 door, $965; 2 
door, $925; 2 door, $835; 2 door, $800. 

’40—Convertible, $885. 

*89—(German model) 4 door, $1,200; 
2 door, $695. 

’37—Convertible, $325. 

: LINCOLN 

37—Zephyr coupe, $230. 

MERCURY 

"42—4 door, $570. 

: NASH 
__*42—4 door, $1,025. 


Willys Builds Cab _ 
And Pickup Box 
In Own Plant 


TOLEDO.—Cabs and pickup| 
boxes for Willys-Overland ‘two- | 
and four-wheel drive trucks are 
now being made in the company’s 
new body shop here, it was an- 
nounced last week by William E. | 
Paris, vice-president in charge of | 
operations. 
Within a short time, the stamp- 
ings as well as the assembly of 
bodies will be done here also rath- 
er than in the plants of suppliers, 
Paris said. 

He estimated that an additional | 
700 workers would be needed in | 
carrying out the new plans to 
make Willys-Overland a more self- 
contained manufacturing plant. 


Copeland Purchases Home 


A deed has been filed in Dauphin | 
County Court, Harrisburg, Pa., | 
conveying to the Copeland Motors, | 
Inc., the building which it now oc- 
cupies at 411-419 Verbeke St. by the 
Central Trust Co. The sale price | 
was $45,000. ’ 


1 wish te subscribe to | 
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BIRMINGHAM, ALA. 
(Dixie Auto Auction Sales) 
(Sales held every Monday and Friday. 
. W. McElroy and R. A. Waldrep, man- 
agers. Doc Liles, auctioneer. Prices are 


for Aug. 4.) 
CHEVROLET 

'’47—SM 4 door, $1,950; FM 4 door, 
$2,160; club coupe, $2,120. 

’46—4 door, $1,910. 

'42--FL 2 door, $1,300; 4 door, $1,325. 

*41—4 door, $1,100; club coupe, $980; 
2 door, $850; 4 door, $880; 4 door, $1,200; 
4 door, $1,050; 4 door, $1,100. 

"89-2 door, $550; 2 door, $320; 4 door, 


@ 


Auctions 


’B8—4 door, $475. 

OLDSMOBILE 

"47—4 door, $2,375; 4 door, $2,310. 

"42—-2 door, $1,175; 4 door, $1,030. 

*41—-2 door, $1,025; 4 door, $890. 
PACKARD 

*40—Convertible, $730. 

"37—4 door, $300 


PLYMOUTH $810. 
*47—2 door, $2,185. CHRYSLER 
’46—Convertible, $2,175; 4 door, $1. ’47—Windsor, $2,440. 
810; coupe, $1,650; 4 door, $1,450. ’42—4 door, $1,400. 


DE SOTO 
'41—5 passenger coupe, $95). 
DODG 


’46—4 door, $1,900. 
’40—2 door, $900. 
FORD 
’47—Club coupe, $2,085; 4 door, $2,125; 
"B9—-2 door, $755. pickup, $1,660; 4 door, $2,010; pickup, 
STUDEBAKER | $1,675; 4 door, $2,135; 2 door, $2,020; 
’47—Champion 4 door, $2,160; 4 door,| convertible, $2,250; 4 door, $1,940. 
$2,120; 4 door, $2,100; 4 door, $2,040; 2} 850; 4 door, $1,525; 4 door, $1,650; 4 
door, $2,010; 2 door, $1,990. '46—4 door, $1,500; convertible, $1, 
’42—-Champion 4 door, $970; 4 door,| door, $1,600; 4 door, $1,520; pickup, $1,- 


*41—2 door, $900. 
*40—2 door, $750. 
’B9—Coupe, $410. 
PONTIAC 
’47—2 door, $2,425. 
’46-—2 door, $2,050. 
’41—2 door, $1,230. 





$950. 285; coupe, $1,400; convertible, $1,925; 
*41—4 door, $1,080; 2 door, $960. 2 door, $1,775. 
’39—President 4 door, $570. 424 door, $900. 
WILLYS ’41—Club coupe, $880; coupe, $870; 
’47—-Station wagon, $1,550. pickup, $840; 2 door, $1,200; 1%-ton, 
TRUCKS $600. 
Chevrolet: °46 1%-ton C&C, $1,680;| °"40—4 door, $610; 4 door, $1,050. 
'42 Carry-All, $510. "B9—4 door, $500. 
Dodge: °47 Three-quarter ton pickup, FRAZER 
$1.3530; ’39 1%-ton C&C, $525. ’47—Manhattan 4 door, $2,360. 
Willys: '47 three-quarter-ton pickup, $1,-| HUDSON 


615. | ‘41—2 door, $850. 


eae 


ae 
YOU SELL! 


MAXIMILLIAN MATCHED LUGGAGE 
GIVES YOU ADDED REVENUE 


Sets for men and women in rich Top-Grain Cowhide 





Don't sell an empty luggage compartment! Follow the 
lead of top auto dealers everywhere—fit your showroom 
model with a fine set of nationally advertised Maximil- 
lian matched luggage. Every sale will count for more! 


Your automobile customers are travel-minded . . . they're 
a ready market for Maximillian's bench-crafted luggage 
sets. They'll admire the rugged good looks of the men's 
‘Field Executive’ . . . they'll be sold by the graceful 
lines and tasteful workmanship of the ‘Lady Voyager." 


MEN'S FITTED 
DRESSING CASE 


Compact; fits snugly 
in the ‘Field Execu- 
tive.” English-style, 
with easy-closing dou- 
ble zippers. 12 dress- 
ing essentials include 
2 pure-bristle brushes. 
Top-grain leather. 

Dealer's Cost: $15.00 


FIELD EXECUTIVE 


Men's 2-pc. set consisting 
of 2-Suiter and Overniter, 
Top-Grain Aniline Cowhide. 
Dealer's Cost: $71.00 
















THE PRESIDENTIAL CONVERTIBLE. President Truman accepts delivery on a Cad- 
iliac convertible from Norman K. Haig, director of General Motors’ government sales 


section. 





MERCURY door, $1,970; 2 door, $1,960. 
"47—2 door, $2.300; 2 door, $2,310. '46—-2 door, $1,675. 
*41—-2 door, $975. ‘41—2 door, $710; 2 door, $1,110. 
’39—-Convertible, $725. PONTIAC 

NASH *47—(8) 4 door, $2,625; (8) 2 door, 

’41—-Ambassador 2 door, $900. $2,475. 

PLYMOUTH ’46—4 door, $2,200. 
"47—2 door, $2,110; 2 door, $2,150; 2 *42—2 door, $970. 








LADY VOYAGER 
Ladies’ 3 Pc. Set, 21” 
Overnight, 21” Wardrobe, 
26” Pullman. Distinctive 
long-bound styled Top- 
Grain Aniline Cowhide. 
Rayon lined, shirred pock- 
ets, tie tapes. 

Dealer's Cost: $90.00 Set 
Also shown: 14” Victoria 

Train Case. 
Dealer's Cost: $24.00 

























ADD 
MAXIMILLIAN 
LUGGAGE 
TO YOUR 
ACCESSORY 
SALES! 






ORDER DIRECT FROM THE MANUFACTURER TODAY 


ee eee ee ee 





i FIRMAN LEATHER GOODS CORP. i 
{ 137 EAST 25th STREET, NEW YORK 10, N. Y. i 
2 Gentlemen: 1 am interested in your notionally advertised MAXIMILLIAN i 
‘t MATCHED LUGGAGE for extra revenve. eniememeneis i 
G = Meese ship tetowlng: No. OF SEIS DEALER'S Cost CONSUMER Price | 
! INCL. FED, TAX 
§ #1—2-pc. FIELD EXECUTIVE Set ag ad $142.14 § 
i i 
i i 
' i 
i i 
I i 
i FIRM NAME............. 1 
: IIT icscinccstiinsnccdnetanceststanteneensniindianbannninniaeiennnns city. STATE 
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Leading Parts Makers 
In Sound Position 


By George Deery 
Staff Writer 

HE accessories and parts indus- 

try comes in for a comprehen- 
sive discussion in the analysis of 
the motor industry offered by Mer- 
rill, Lynch, Pierce, Fenner & 
Beane, members of the New York 
Stock Exchange and other leading 
markets throughout the nation. 

The financial position of the lead- 
ing parts specialists is sound and 
they are backed up by generally 
excellent earnings records, the firm 
points out. 

Most of them are geared to big 
volume operations, and _ costs 
normally fluctuate less widely 
than sales, thus, it adds, accentu- 
ating “the effect of demand 
changes, which are reflected in 
broad earnings swings during the 
business cycle. 

“The margin of profit before 

taxes varies widely between com- 


panies, however, some companies 
showing only 5 to 8 percent, while 
a few others have pretax profit 
margins of 15 percent or more. 

“Dividend payments in a number 
of cases have been increased re- 
cently, reflecting higher earnings 
and the gradual leveling off of the 
big postwar modernization and ex- 
pansion programs. 

“New stock financing has been 
required by some of these concerns, 
while additional capital has also 
been borrowed from banks and in- 
surance companies. In certain in- 
stances, stock splitups have in- 
creased the number of common 
shares outstanding. 


“Equities of equipment manu- 
facturers are marked by specu- 
lative rather than investment 
characteristics as they generally 
do not provide a steady income 
return. The financial positions 
and operating results of produc- 








Auto Stocks 

Aug. 11 Aug. 4 
Chrysler ........ 57% 57% 
Crosley ......... 81% 9% 
General Motors . 59% 59% 
Pre 16% 15% 
Kaiser-Frazer ... 8 1% 
ee 16% 16% 
PUN cscccvee 5 5 
Studebaker ...... 20% 20% 
WOUND: cdr weweoee 8% 9% 
ers differ so widely, however, 


that the element of risk varies 
greatly in individual stocks. 

The favorable and unfavorable 
factors of this industry make a 
good companion analysis for those 
of the manufacturers of cars car- 
ried in this column July 21. 

* * * 


HE investment house lists the 

good and the gloomy for the 
parts and accessory business as 
follows: 

Favorable 

1, Leading producers of accesso- 
ries have established trade posi- 
tions and should retain an im- 
portant share of original equipment 
market. 

2. Demand from vehicle assem- 


‘blers (barring a possible general 


business recession) likely to aver- 
age well above normal in early fu- 
ture years. 


3. Replacement parts sales—usu- 
ally subject to less violent fluctua- 
tions than new vehicle market— 
provide important profits. 


4. Increased business in non- 
automotive lines has diversified 
revenue sources and reduced de- 
pendence on original equipment 
customers, for a number of fabri- 
cators. 

5. Despite individual differences 
in profit margins, a heavy volume 
of business permits substantial 
earnings. Ratio of net to sales 
should well exceed recent years’ 
levels. 

6. Companies generally have mod- 
erate capital structures. Dividends 
should be fairly liberal. 

Unfavorable 

1. Greater than average varia- 
tions in sales characterize the mo- 
tor equipment industry and _ still 
broader earnings swings are shown, 
reflecting the impact of large costs. 

2. After war-caused demand is 
satisfied, a sizable let-down in mo- 
tor vehicle output is likely. 

8. A gradual decline in current 
high replacement parts business is 
expected. 

4. Because most non-automotive 





ALUMINUM weighs only one third as much as steel 


— 
ALUMINUM 


REYNOLDS 


ALUMINUM hoods greatly reduce 
the critical weight at 


Detroit address: 1010 Fisher Building 





METALS COMPANY, 25395. 9th St., Louisville 1, Ky. 


2°88 


expansion has been in other lines 
of durable products, stability of 
total sales volume is still lacking. 


5. Pressure on original equip- 
ment prices by auto producers 
may at time curtail profit mar- 
gins — with emphasis on econo- 
mies, such a trend may be seen 
over the medium term. 

6. The normal hazards of the 
business and the general absence 
of stable dividends in this field 
make the equities of these com- 
panies speculative rather than in- 
come-type situations. 

* of + 
Fractions 


Recalling the autumn of 1929 
(which many would prefer not to), 
at one time before the break stocks 
in the Dow-Jones industrial aver- 
age were selling at 20 times earn- 


| ings. The recent rate has been less 





|a share. 


than 10 times earnings. The 1,359 
issues listed on the New York 
stock exchange had a market value 
at the end of July of $69,365,088,855 
against $66,547,890,733 on June 30. 
The average price per share was 
$37.55 July 31 compared with $36.38 
at the end of June. 


Packard consistently appears 
near the top of the list of most 
heavily traded stocks on the Big 
Board. It led them all for the 
most recently reported week with 
a turnover of 125,500 shares. Div- 
idend decreases or omissions are 
hugging the 60 mark. Higher pay- 
ments so far this year total about 
410. 

Public affection for municipal 
power plants is cooling. Since Jan. 
1, according to Edicon Electric In- 
stitute, only two out of 34 commu- 
nities in 13 states favored public 
ownership. . . . During the first 15 
days, 43 percent of the 1936 
soldier’s bonus bonds were cashed. 


|In the following two months an 


additional 
verted. 


Stockholders of Texas Co. will be 
offered rights to subscribe to addi- 
tional shares, possibly next month, 
if current plans materialize. The 
amount and price are undecided. 
. .. U. S. firms plowed back into 
the business almost three out of 
every five dollars on earnings in 
1946. Wages and salaries last year 
totaled $87.4 billions, compared 
with corporate dividends of $5.1 


22 percent was _ con- 


| billions. 


* * * 


Earnings 


Houdaille-Hershey Corp. and 
Subsidiaries—Net for the first half 
of $1,746,579, or $1.95 a common 
share, against $211,549, equal to 
$1.11 on the preferred, in the first 
half of 1946. Net in the 1946 pe- 
riod was after giving effect to 
$333,333 reserve credit and $2,989,- 
061 tax carryback credit. First 
quarter 1947 net was $836,065, or 
93 cents on the common, against 
$269,002 net loss in the same 1946 
period. 


Federal Motor Truck—Net profit 
for the first six months amounted 
to $689,181.35, equivalent to $1.40 
For the corresponding 


| period of 1946 net profit was $220,- 


| 269.53, or 44 cents a share. Sales 
| for 


the first six months 1947 


| amounted to $12,161,855.63, as com- 





|} pared with $6,532,103.31 
| corresponding period of the previ- 


for the 


ous year. 
Commercial Credit—Net of $3,- 


| 308,556 for the six months ended 


June 30, compared with $1,908,688 
for the corresponding period last 
year. This equaled a common stock 
earning of $1.55 a share, compared 
to 79 cents per share for the first 
six months of 1946. 


Motor Wheel—In six months 
ended June 30 had net of $1,161,015 
or $1.37 a share. In like 1946 period 
net was $408,592 or 48 cents a share. 


Thompson Products—Net for six 
months to June 30 of $1,649,763, or 
$3.32 a share. In 1946 period had 
operating loss of $3,328,947, and 
net after tax credit of $156,793, or 
1 cent a share. 


Pure Oil-—Profit for the first six 
months was $8,200,000, equal to $1.78 
a common share, compared with 
$7,000,000 in the first half of 1946, 
or $1.48 a share. 


Mid-Continent Petroleum and 
Subsidiaries—Six months ended 
June 30 net income of $9,044,422, 
equal to $4.87, compared with $4,- 
760,304, or $2.56 in the same 1946 
period. 
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Highways & Safety... 
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Uniform Traffic Code 
Gains Support in °47 


Tt job of making state motor 
vehicle laws more uniform—a 
major objective of the President’s 


Highway Safety Conference — is | 


proceeding satisfactorily, according 
to the National Highway Users 
Conference, which summarized the 
progress made thus far this year 
in a laws bulletin issued last week. 

Pointed out particularly by 
NHUC is the fact that South Da- 
kota is now the only state with- 
out a requirement for drivers’ 
licenses. Listing the various bet- 
terments accomplished through- 
out the country, the NHUC bul- 
letin says, in part: 

The two states which this year 
adopted driver’s license laws in 
substantial conformity with the 
Uniform Vehicle Code are Mon- 
tana and Wyoming. 

A number of other changes 
were also made in state laws to 
bring them within the standards 
of the Uniform Code which seeks 
to make the laws of the road con- 
sistent for all states and all driv- 
ers. This Code, first urged upon 
the states in the 1920’s after a na- 
tional safety conference, covers six 
fields of vehicle and driver regu- 
lation. 

* + * 

MONG chanzes made in exist- 
L ing driver’s license laws by 
states are the new requirements 
in Indiana, Oregon and Wisconsin 
that cases of epileptic drivers be 
reported to driver’s license ad- 
ministrators. 

License examination require- 
ments were tightened by Califor- 
nia, Iowa, Minnesota, North Caro- 
lina and North Dakota. 

Additional states seeking to 
improve their driving standards 
by providing actual driver train- 
ing in their schools were Cali- 
fornia and Illinois. A third state, 
Pennsylvania, provided for teach- 
ing of safe driving principles in 
elementary and secondary 
schools. 

Three more states adopted finan- 
cial responsibility laws for drivers 
for the first time. They were Flor- 
ida, New Mexico and Wyoming. 
Changing their laws on this topic 


One Way to Pay 
N. H. Driver Posts $11,002 


For His License 


CONCORD, N. H. — Although 
most motorists pay only $2 for their 
driving privileges in this state, 
Henry Daigle, of Nashua, handed 
Motor Vehicle Commissioner Vir- 
gil D. White $11,002 for his license. 

It developed that Daigle posted 
the $11,000, plus $2 license fee, in 
lieu of taking out liability insur- 
ance. He was the first person to 
take advantage of a 10-year-old 
state law giving an autoist the 
alternative of carrying insurance 
or posting securities or money. 

The applicant had been involved 
in two accidents in 1945, and under 
New Hampshire laws, a _ person 
must carry liability insurance after 
being involved in a mishap. 

* * * 


Pa. Road Costs Higher 


Than Gas Tax Income 


Figures compiled by the Penn- 
sylvania highway department show 
that annual maintenance costs now 
exceed the income from one and a 


half cents of the tax levied on 
gasoline. During the fiscal year 
that closed on May 31, 1947, the 


total outlay for maintenance by 
the department was $26,952,231. 
The income from a cent and a half 
on gasoline during a year produces 
from $25,000,000 to $26,000,000, ac- 
cording to estimates. 

Since 1931, through legislative 
enactment, the system of state 
highways has grown from 13,500 
miles and approximately 9,000 
bridges to 40,777 miles and more 
than 20,300 bridges. During that 
reriod maintenance costs have in- 
creased from approximately $9,- 
100,000 for 1931 to the figure for 
last year. Higher costs for mate- 
rials and increased wage scales 
are additional reasons for the 
higher maintenance expenditures. 





to make them conform more near- 
ly to the Uniform Code were Cali- 
fornia, Connecticut, Idaho, Iowa, 
North Carolina and North Dakota. 

North Carolina was also added 
to the list of states that require 
periodic safety inspections of mo- 
tor vehicles. The inspections are 
to be made at state-operated sta- 
tions, once in 1948 and twice an- 
nually thereafter. 

* + + 


Expansion Strips 

STATE trunk highway construc- 
tion projects undertaken so far this 
year in Wisconsin are far below 
the scheduled program, and there 
is the possibility that expenditures 
for 1947 may be less than 1946. 
James R. Law, highway commis- 
sion chairman, attributes the de- 
cline to rejection of more than a 
third of the bids under federal reg- 


Seeking a new Selling | 


... put it 





PARTNERS 





New Tax Bite Drops 


Gas Use in Vermont 

A report of the Vermont Mo- 
tor Vehicle department shows 
that under the new tax rate on 
gasoline of four and one half 
cents, sales for the month of 
May declined almost 150,000 gal- 
lons as compared with a year 
ago. 

The revenue extracted from 
the tax, however, was up over 
$27,000. 





ulations and excessive high prices. 
.. . Children under 16 years of age 
cannot operate a motor bike in 
West Virginia, according to a re- 
cent ruling by State Police Supt. 
W. E. Burchett. 

Kentucky is ready to start a 
survey of its highway system, 
with particular emphasis on the 
extent the state should aid in the 
construction of rural roads. 
Highway Commissioner J. Ste- 
phen Watkins commented that 
counties are beginning to look 
more and more to the state for 
aid when actually under the law 


up to 


If you have a new selling feature, or an idea for one 


that you want developed to meet specific requirements, 


it pays to put it in experienced hands. That’s why the 
list of Bendix* Products’ clients reads like a bluebook 
of the automotive industry. The industry has learned 


that when it comes to turning an idea into a soundly 


HYDROVAC* POWER BRAKING 
CENTERMOUNT PARKING BRAKE 
HYDRAULIC REMOTE CONTROLS 


UNIVERSAL JOINTS 


W-(-ie/¢ 


PRODUCTS 
DIVISION 








TED O'DAY, GENERAL MANAGER at 


George Daniels (Pontiac), gives the tickets 


@ good mixing as preparations are completed for drawing lucky number in campaign 


to raise building funds for San Francisco 
awarded to the holder of the lucky ticket. 


Center for the Blind. A 1947 Pontiac was 





they are mostly responsible for 
maintaining and building their 
own roads... . 
Florida gas tax voted by the re- 
cent legislature is not an in- 
crease, but a routine reenactment 
of an “emergency” levy, Nation- 
al Highway Users Conference re- 
ports. 

North Carolina authorities expect 
that about 90 percent of the pres- 
ently licensed drivers will retain 
their permits after fitness exami- 
nations under the now effective 
State Highway Safety Act. 
Safety Education Magazine states 
that 35 colleges and universities in 


~ 





The one-cent | 


| 16 states are conducting 42 credit 
courses in safety education. 

South Carolina’s state highway 
|commission has approved a $5,000,- 
|000 bond issue, with another $3,000,- 
000 to be asked later on, if needed, 
to finance construction throughout 


the state ... The traffic division 
of International Assn. of Chiefs 
of Police has_ received special 


grants from the American Mutual 
Alliance and the Assn. of Surety 
and Casualty Executives to expand 
its field service to law enforcement 


-| agencies, Franklin M. Kreml, di- 


rector of IACP traffic division, an- 
nounced last week. 
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Bendix Products 


IN AUTOMOTIVE PROGRESS FOR OVER 30 YEARS 


engineered product, suitable for volume production, 


and held to a price, Bendix Products can usually pro- 


vide the answers. Over thirty years of partnership 


with the industry proves it pays to put it up to Bendix. 


BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, IND. 


HYDRAULIC POWER STEERING 


TRAILER VACUUM POWER BRAKES 


B.K.* VACUUM POWER RELAY VALVES 


*REG. U. S. PAT. OFF. 


WORLD’S LARGEST INDEPENDENT AUTOMOTIVE PARTS PLANT 
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tember, 1945. H. Y. Ingram, who/in 1944 and will continue to hold 








Reeves Named to Head 


U. S. Royal Farm Sales 


Lawler B. Reeves has been 
named manager of a newly cre- 
ated farm market sales department 
for U. S. Royal tires, according to 
J. C. Ray, sales manager. 

Emphasizing the importance of 
the farm market, Ray explained 
that Reeves will direct formation 
of sales plans for all U. S. tire 
distributors on all types of tires 
and accessories adapted to the 
needs of farming areas. 

* + + 


Ford Promotes Yando 


To Central Region Post 

Promotion of O. Fred Yando to 
assistant regional manager of 
Ford Central Region has been an- 
nounced by J. C. Doyle, regional 
manager. Yando has been man- 
ager of Central Region business 
management department since 
November, 1946. 

Yando was formerly on the sales 
staff of a large New York dealer 


Auto Personnel 


as a zone manager for the Green 
Island (N. Y.) district office. 


* * * 


Nebraska Designates Ward 
Honorary Admiral 


L. W. Ward, general sales man- 
ager of Pontiac Motor division, 
was commissioned an admiral in 
the Nebraska Navy when he went 
to Omaha to reopen the Pontiac 
sales zone there. A_ top-ranking 
honor of the West, the commission 
was conferred on Ward by O. W. 
Roberts of the Omaha chamber of 
commerce, acting for Gov. Val 
Peterson. 

* + 


Ford Transfers O'Neil 


To Memphis District 

Transfer of T. J. O'Neil, Ford 
sales district manager at Indian- 
apolis, to managership of the 
Memphis district has been an- 
nounced by Walker A. Williams, 
Ford general sales manager. 

A native of Memphis, O’Neil pre- 
viously served as manager of that 





has been manager at Memphis 
since September, 1945, has re- 
signed to become a partner in a 
Ford dealership at Greensboro, 
N.C 
* * 
Commercial Filters 
‘Opens N. Y. Branch 


R. L. Fielding, vice-president of 
Commercial Filters Corp., manufac- 
turer of Fulflo filters, filter tubes 
and parts, has announced the open- 
ing of a branch office at 92 Liberty 
St., New York, N. Y. 

The New York office will be di- 
rected by James M. Morrison who 
will be assisted by Harold C. Cor- 
win. 


* * * 


Elco Lubricant Names 
Reagan as President 





At a recent meeting of the di- 
rectors of Elco Lubricant Corp., 
Cleveland, J. E. Reagan was elect- 
ed president to succeed William 
Cox jr. Cox will continue as a 
member of the board and as re- 
search consultant. 

Reagan, who was formerly with 
Timkin Roller Bearing Co., joined 
Eleo in 1944 as director of sales. 


| that position. 


* * * 


Miller Named to Sales Post 
By Monroe Equipment 


| C. §&. McIntyre, general sales 
manager, Monroe Auto Equipment, 
has announced the appointment of 
|George Miller as assistant sales 
manager in charge of truck and 
| tractor seat sales in the expanded 
Monroe after market’ division 
|headed by T. H. Stambaugh. 
McIntyre also announced the ap- 
pointment of Charles A. Zanes, 
George H. Sheehan, Alan F. Can- 
non and Jack Eddy as regional 
| sales supervisors. 
* * + 


|Morris Joins National Truck 
As Head of Dump Sales 


R. E. Morris has been named 
sales manager of the Pickup Dump 
division, National Truck Equip- 
ment Co., Waukesha, Wis., E. O. 
Dale, firm president, has an- 
nounced. 

Morris had been sales manager 
of Baughman Mfg. Co., spreader 
manufacturer at Jerseyville, Ill. In 
his new position he will direct the 





and joined the company in 1936 | district from October, 1943, to Sep-|He was elected general manager | national sales and distribution of 
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have again scored heavily. 


market. New people. . 












By carefully compiled estimates, Dallas has overtaken eleven 


cities since last census-time, in its population gains. 
Here is one of the biggest market stories of this decade. 


In the rush and expansion of war, Texas and its major market 


Both World Wars have resulted in huge gains for Dallas as a 
. New invested capital . . . new industry and 


new development of vast natural wealth. 


... "This will be permanent growth"’ say census officials. It's 
solidly grounded on superior advantages and opportunities. 


The Dallas News’ market deserves a bigger place in your sales 
plan. The News, with a 334% gain in circulation, is ready to help. 
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Estimates compiled by Sales Management 
Magazine for its 1947 Annual Survey of 
Buying Power 





“In keeping with the present 
trend toward lower car prices, let’s 
SLASH our prices ... . 50 cents 
a car.”—(Advertising Age) 





National Truck’s new pickup dump 
unit. 
* * o 


Edwards Gets Promotion 


In Dallas Ford District 


Appointment of A. Y. Edwards 
as assistant manager of the Dallas 
district of Ford Motor Co. has been 
announced by Ira B. Groves, south- 
western regional manager. 

Edwards, who joined Ford in 
March, 1932, has been serving as 
business management manager 
there since August, 1946. He suc- 
ceeds L. H. Ridout, who resigned 
to assume management of Ridout 
Motors, Inc., a Dallas Ford dealer- 
ship. 


* * * 


Goodrich Names Au 


Purchasing Manager 

Ralph D. Au has been appointed 
manager of the rubber purchasing 
department of B. F. Goodrich Co., 
it is announced by E. A. Stevens, 
| director of purchases. 

Au has been with the company 
since 1933 and headed the B. F. 
Goodrich New York office of rub- 
ber inspection from 1943 until his 
| appointment to the purchasing de- 
partment on July 1, 1947. 

. * * 





|Goodyear Announces 


Boyle Appointment 

Robert R. Boyle has been named 
division superintendent of Good- 
year Tire & Rubber Co.’s tire plant 
|in Buitenzorg, Java, it was an- 
nounced by George K. Hinshaw, 
vice-president and production man- 
ager of Goodyear foreign opera- 
tions. 

Boyle joined Goodyear in Akron 
in 1933, starting on the production 
training squadron. During the war 
he was associated with Goodyear 
Aircraft Corp., returning in 1945 
to Goodyear Tire as a tire division 
| foreman. 


Heintz Promotes Ward 


To Sales Vice-President 

Heintz Mfg. Co., Philadelphia, 
maker of bodies and steel parts, 
has announced the election of J. 
Marcus Ward as vice-president in 
charge of sales. 

Ward succeeds William J. Bryan, 
who retired last year. Ward has 
been with the company for many 
years and until his appointment 
was in charge of the Philadelphia 
| Sales office. 





* * 


Name Ballard in W. Va. 


Ralph Ballard has been named 
| deputy commissioner of the new 
West Virginia department of mo- 
tor vehicles. Ballard was formerly 


with the state road commission. 
* * * 


| Homage 
Former Gov. Heil 
Honored by Wis. 


A grateful state honored one of 
its most colorful and best-loved 
governors recently when a large 
oil painting of Julius P. Heil was 
| unveiled at Wisconsin’s capitol in 
Madison. 

The portrait was the gift of 
friends who were associated with 
Heil during his two terms, 1938- 
1942, and will occupy a permanent 
position of prominence in the re- 
| ception room of the governor’s of- 
| fice in the state capitol building. 

E'mer Barlow, Supreme Court 
| Justice, made the formal presen- 
tation and Gov. Oscar Rennebohm 
accepted it on behalf of the state. 
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Auto Advertising 


Eprror’s Note: While Bob Fin- 
lay is away on vacation, this col- 
umn will be conducted by George 
Deery. 





R. E. Dieterich, president of 
Dieterich Products Corp. Oak 
Park, Ill., announced last week the 
launching of an expanded adver- 
tising and sales promotion cam- 
paign in behalf of its distributors 
and dealers for Karvisor, exterior 
windshield shade for all cars, taxi- 
cabs and trucks. 

The copy will feature the year- 
around usefulness of the visor and 
its practical functioning for great- 
er driving comfort and safety. Kar- 
visor has been designed to accent- 
uate the streamlining of both new 
and old cars. 

Consumer magazines, newspa- 
pers and trade publications will 
be used. In addition, an extensive 
merchandising program will also 
be provided for both distributors 
and dealers. The campaign will be 
directed by Behel and Waldie and 
Briggs, Inc., Chicago. 


On the Air 


The presentation of eight uni- 
versity scholarships, totaling $28,- 
000, to the national winners of the 
regional competitions for the 1947 
Fisher Body Craftsman Guild| 
prizes, first offered since the war, 
will be broadcast by ABC and its 
affiliates from the presentation | 
banquet at the Statler Hotel, De- 
troit, Aug. 19, at 8:15 p. m., EDT. 
Fisher will sponsor the program 
through Kudner Agency, Inc., of | 
New York. Bob Considine, nation- | 
ally known feature writer, will | 
make the presentations to the first 
and second prize winners in each 
of the senior and junior divisions | 
of the model Napoleonic coach and | 
model car competition. 


Sorenson Plan 


P. Sorenson Mfg. Co., manufac- 
turers of ignition, starting and | 
lighting parts, is launching, for | 
the first time in its 50-year his- 
tory, an extensive nationwide ad- 
vertising and promotion program. 
The program is to be based on the 
theme, “They Play Their Parts 
Perfectly” with accompanying car- 
toons to illustrate each ad. 

In addition to national trade ad- 
vertising, Sorensen is preparing 
new “sales-powered” merchandis- 
ing aids, simplified packaging and 
cataloging to save selling time and 
speed repair work. Space saving 
merchandise cabinets, tune-up 
charts, attractive displays, and a 
new and complete catalog are also 
in preparation. 

Planning and creation of the en- 
tire program is being handled by 
Furman Advertising Co. of New 
York. 


K-F Spots in East 


Kaiser-Frazer has signed with 
the Yankee Network to renew its 
current series of one-minute tran- 
scribed announcements and to place 
several new series on other Yankee 
stations. The announcements have 
been renewed for 13 weeks on 
WNAC, key Yankee outlet and for 
nine weeks on WEAN, Providence. 
New series Kaiser-Frazer spots will 
be aired over the following Yankee 
stations: WICC, Bridgeport (13 
weeks); WMTW, Portland; WAAB, 
Worcester, and WONS, Hartford | 
(13 weeks). Agency representing 
Kaiser-Frazer is Swaney, Drake & | 





Bement, Inc. 


MoPar Mats 


Mats for newspaper ads promot- 
ing wider use of factory engineered | 
MoPar parts and accessories are 
available without charge to dealers 
by Chrysler Corp. They range in 
size from one column by 3% inches 
to three columns by 7% inches. The | 
one-column mats are illustrated in 
cartoon style. 

One calls owners’ attention to the | 
fact that Chrysler and Plymouth | 
engines (less accessories) are avail- | 
ible at the dealership. 


Kerr Named 


Martin Archangeli, sales man- | 
ager, valve and Saginaw divisions 
of Eaton Mfg., Detroit, has an- 
ounced the appointment of R. R. 
Herr as advertising manager of 
these two divisions. Prior to join- 
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SEE YOUR A0@4 DEALER 





THE AUGUST NASH OUTDOOR POSTER has been posted on billboards throughout 


the country. 


Nash dealers focus further attention on their poster series by inserting 


successive issues in miniature billboards displayed in their showrooms. 





ing Eaton, Kerr was employed at 
Jenks & Muir Co. as secretary to 
the plant manager later joining 
Diveco Truck as assistant to the 
production manager. 


Names 

Charles F. McGinnis has been 
named by Cadillac Sales Manager 
Don Ahrens to serve as assistant 


merchandising manager. McGinnis 
had been assistant manager of the 
GMAC Kansas City office, and is a 
former University of Wisconsin 
athlete and a track star of the 
1928 Olympic Games. During the 
war he entered the Army Air 
Corps as a lieutenant and was dis- 
charged a major. 


Liberty Magazine, Inc. has 


named Robert F. Lane promotion 
manager for Liberty and the Hun- 
ter Screen Unit Group. Lane for- 
merly was advertising manager 
and director of technical data for 
Pioneer Instrument division of 
Bendix Aviation. Prior to that he 
was assistant national director of 
public relations for the Boy Scouts 
of America. 


Edward R. 
Gaines has been 
appointed auto- 
motive merchan- 
dising manager 
of Life magazine. 
Gaines, after 
spending three 
years in service, 
joined Life in 
April, 1946, and 
served as a re- 
tail representa- 





E. R. Gaines 


tive in Colum- 
bus, O. 
Noll Chevrolet, Inc. 
Noll Chevrolet, Inc. 401 W. 


Coates, Moberly, Mo., has been in- 
corporated listing $250,000 author- 
ized capital stock by A. J. Noll, R. 
D. Hawkings jr. and Roy E. Bro- 
gan, all of Moberly, Mo., to deal 
in motor vehicles and accessories. 









Just one clerk controls the record and initiates orders on 
nearly 8300 items at Kaiser Brothers. Kardex Visible efficiency 
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saves time, simplifies work, provides real economy of operation. 





The nerve center for 
buying and profitable turnover at 
Kaiser Brothers. Kardex Stock Con- 
trol and THE CHART THAT THINKS 
concentrate attention on just those 
items requiring action, provide a 
system for swift executive review. 





scientific 





The 





that 


“More and more customers come to us every day,” 
Harry Sailow, parts manager of Kaiser Brothers, 
they know we have the most complete stock of Oldsmobile 
parts in the United States. Yet we manage to avoid excessive 
investment in inventory. 


Cars Wanted 
Above All Else 
By Texas Men 


AUSTIN, Tex.—A recent survey 
conducted by the Texas Poll re- 
vealed that Texas men are most 
interested in buying a new automo- 
bile of all the items which have 
been scarce since prewar days. 
The majority of Texans _inter- 
viewed by the poll, however, are 
said to be shying away from the 
most wanted items until prices 
drop. 

The poll found that 61 percent of 
the people have put off buying some 
commodities until price levels be- 
come lower than at present. About 
half of the adult population ex- 
pects a drop in six months al- 
though the majority figure prices 
won’t go below prewar levels. 

The desire for new automobiles 
led all other commodities with 53 
percent of the men _ expressing 
themselves as wanting that most. 
Furniture led on the women’s lists, 
although 32 percent said they 
wanted new automobiles first. 

Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


Speeds Oldsmobile 


Parts Distribution 


at Kaiser Brothers, Los Angeles 


says 
“because 


“The secret is THE CHART THAT THINKS. This system helps 
us give fast service to customers. On every order or inquiry 
we can tell at a glance whether the item is in stock, or if not 
when we can deliver it. 


“If the item is obtainable at all, we do have it in stock. 
Kardex Stock Control and THE CHART THAT THINKS help us 
anticipate all requirements. The signals automatically indi- 
cate just when each item should be ordered—and in what 
quantity. With an accurate record of trends in demand, we 
can order more of those items on which demand is increasing, 
less of those items for which there are fewer calls. Thus we 
avoid costly overstock and obsolescence losses.” 


Here is your answer to the problem of maintaining a well- 
balanced stock with a minimum investment in inventory. 
Find out today about this amazingly simple yet effective 
stock control plan. Write for free copy of KD-350 with full 
facts about THE CHART THAT THINKS. Remington Rand Inc., 
Systems Division, 315 Fourth Avenue, New York 10, N. Y. 


Reniaglon Road 


FIRST » 
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The Other Side of the Picture 
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AND I'LL BE YouR 
SLAVE FOR 


AKE '¥ EASY 
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SAST-- 





|nor said the bill would have weak- 
ened rather than strengthened the 
state board, which he termed “out- 
standing.” 


In the Hopper 


Changes in Mediation Vetoed ee vetoed by Gov. McCon- | p74, , Chief Reverses Self, 


By Conn. Governor Rejecting the measure after con- |Ups Trunk System Mileage 


A bill which would have changed | ferences with State Labor Com- Gov. Rennebohm has signed into 
the organization and operational | missioner John J. Egan, labor and | Wisconsin law a bill increasing the 
procedures of Connecticut’s State| members of the present Mediation |appropriation and mileage of the 


* * * 





FLL TELL YUH WHERE T 
CAUGHT THAT FISH 
OME CONDITION. 


(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


QUICR= TELL ME- 
ON Itt DO AWYTM/NG -- I 
4OVE FISHIN'... 


measure increases the annual max- 
imum appropriation from the high- 
way fund for highway purposes 
‘from $36,000,000 to $38,000,000, and 
|directs the addition of 1,000 miles 
|to the state trunk system. 

The additional mileage, excepting 
|146 miles of the commission’s own 
| choice, was outlined in 55 specific 
projects ranging from a fraction 
of a mile to more than 50 miles 
widely distributed about the state. 





Board of Mediation and Arbitra-! and Arbitration Board, the gover-|state trunk highway system. The 
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spectacle of a giant air show, the beauty of fireworks. 
The Mirror reaches an equal crowd every day and 
more than twice as many on Sunday. (Daily 1,055,000, 






Sunday 2,202,000, with 2.57 readers per copy according 


THE DAY— July 3rd to L. M. Clark studies.) 


THE PLACE — Coney Island 


THE EVENT — The Mirror-Army Air Show 
and Fireworks Display 


THE CROWD — 2,500,000 


The Mirror gets its crowd of readers exactly the same 
way it got this record-breaking crowd of spectators. It 
offers the people of New York the kind of newspaper 
they want—a good newspaper with complete coverage 
of the news, with entertaining features, adequate sports 


pages, amazing pictures. It is the only morning news- 


All the experts proclaim it the largest single gathering 
in the history of the United States. Experienced official 
tabulators of the Coney Island Chamber of Commerce 
and of the Police Department agree on this figure. 

It takes might to collect a crowd like that. But we 
offered something they wanted—thrills, excitement, the 


MIGHTY 


NEW 


—AP, INS and UP. 


buy and read the Mirror. 


YORK 


paper in New York that has all three major wire services 
It offers what the people want. Therefore, the people 


Against such a background of fulfillment and satisfac- 
tion, advertising in the Mirror really pulls. 


MIRROR 
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By Fred Kempf 


SOME PEOPLE WILL 


20 ANVTHING TO 
GET A New CAR- 
How'>D 4£ KNOW ‘AT 
FISHIN 1S PAV B16 
WEAKWESS ' 





When asked how he reconciled a 
previous objection to the 1,000-mile 
addition, expressed in a message 
to the legislature, with his ap- 
proval of the bill, the governor 
said: “The highway commission 
has assured that none of these 
additions will be put on to the state 
highway system until the commis- 
sion is ready to make them good 
state roads. I thought at first that 
these additions would be automatic. 
but that is not so.” 
* * + 

Poultry Truckers’ Exemption 
Vetoed in Wisconsin 


Legislation to exempt from Wis- 
consin’s ton-mile tax all truckers 
hauling poultry or poultry products 
exclusively was vetoed by Gov. 


| Rennebohm. 

In rejecting the measure, the 
governor said: “Although this 
measure if enacted into law, ac- 


cording to the best estimates avail- 
able, would mean a less in reve- 
nue to the state of approximately 
$100,000 a year, the principal rea- 
son I am returning this bill with- 


|} out my approval is because I am 


|} convinced it 





represents discrim- 
inatory legislation.” 
* * * 


Ga. Rules Against Refund 


To Gasoline Retailers 


Atty. Gen. Eugene Cook has ruled 
that the state revenue department 
cannot legally refund 2 percent of 
gasoline tax collcctions to retailers, 
thus saving the state of Georgia 
more than $500,000. The 1947 legis- 
lature passed an act providing for 
the refund but did not pass an ap- 
propriation bill, the attorney gen- 
eral pointed out. No money can be 
withdrawn from the treasury with- 
out an appropriation. The state is 
now operating on the 1945 appro- 
priation bi'l, which did not contain 
such a refund. 

The object of the refund, which 
would have been distributed among 
about 15,000 filling station oper- 
ators, was to cover losses through 
evaporation and losses through 
overrunning tanks. Cook said he 
regretted the necessity of depriving 
filling station operators of the re- 
fund the legislature intended that 
they should have, but he could rule 
no other way in face of a specific 
constitutional provision. 





A DEALER HAS proved that modern 
mechanized material handling methods can 
solve problems in his business. The New 
York branch of Cadillac, 1730 Broadway, 
is now using a Transtractor, an electric 
hand tractor designed by Automatic Trans- 
portation Co., 149 W. 87th St., Chicago, 
to do the work formerly requiring the 
manual strength of four to six men. The 
task is the moving of all cars in its dis- 
play and storage rooms. In accordance 
with both New York building and zoning 
laws and General Motors policy, the con- 
cern prohibits the running of automobile 
engines inside its building. Thus, prior to 
the installation of the Transtractor, the 
Cadillacs—weighing an average of 5,000 
pounds—had to be pushed manually. 
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FISK’S NEW AIR BORNE TIRE, which emphasizes smoother riding qualities and 
longer wear, is now available to company distributors throughout the nation, it is 
announced by Fisk Sales Manager H. M. Ramsay. Greater riding comfort is said to be 
achieved through a scientific design which provides 300 cubic inches more air capacity 
than is found in conventional tires. The new tire uses less air pressure than regular 
types, he said. 





Clarity Sought 
On Excise Tax 
For Industry 


CHICAGO.—Acting in behalf of 
automotive manufacturing and dis- 
tributing associations, the law firm 
of Halfpenny and Hahn here has 
urged a clarification of the exist- 
ing manufacturers’ excise tax, 
which it claims is unfair in text 
and administration. 

A report on recent hearings be- 
fore the House of Representatives 
ways and means committee, at 
which Harold T. Halfpenny ap- 
peared as counsel for the associa- 
tions recently in Washington is 
being widely distributed. It con- 
tains both arguments made and 
testimony taken during the hear- 
ings. 


are not limited to trucks, parts 
for cars and trucks, tires and 
tubes, gasoline and lubricating oil, 


but are said to be equally applic- | 


able to a wide variety of other 


products, which are listed in the} 


presentation. 


The statements contain an out- | 


line of the problem, and then com- 
plain of the “confusion, discrim- 
ination and injustice” of the man- 
ufacturers’ excise tax. It further 


assails the treasury department’s | 


administration, and stresses the 
burden upon automotive consum- 
ers. 

Organizations being served by 
thg Halfpenny firm are Automotive 
Engine Rebuilders Assn., Automo- 
tive Parts Rebuilders Assn., 
MEMA, MEWA, National Automo- 
tive Parts Assn., NSPA, Piston & 


Piston Pin Standardization Group | 


and Piston Ring Mfrs. Group. 


Files Demurrer 
In Dealer Suit 


SAVANNAH, Ga.—J. C. Shuler 
jr., through his attorney, Shelby 
Myrick, has filed an answer and 
two demurrers in superior court 
here to the suit brought by Dear- 
ing Chevrolet Co., alleging breach 
of contract in the purchase of a 
new car from the plaintiff and its 
resale by the defendant. 

In the original suit, as previously 
reported in Automotive News, 
Dearing Chevrolet contended that 
Shuler gave his firm a six-month 
option on resale of the car at the 
time of purchase but sold it to the 
Bedgood Motor Co. for a $500 profit. 

Shuler set forth in his answer 
and the demurrers that the “op- 
tion or contract” was “void by rea- 
son of indefiniteness and uncer- 
tainty” and further alleged that it 
was not binding because it was rep- 
resented to be a mere formality, 
not intended to be binding. 

Shuler further claimed that the 
sum of $1,596, which was given in 
the original suit as the price paid 
for the car, was incorrect. The 
answer alleged that the price was 
actually $2,096 because the defend- 
ant was led to believe that his old 
car, which he claims he had to 
trade in order to obtain the new 
one, was worth only $700 as a 
tradein, whereas its actual value 
was $1,200. The defendant claimed 
that he was deliberately misled as 
to the value of his old car and 
asked judgment of $500, which he 
claims is the difference between the 
motor company valuation and the 
true valuation. 

The demurrers further set forth 
that there was no cause of action 
because the plaintiff allegedly was 
not damaged. 


Objections raised in the report | 


U. S. Grand Jury Probing 








Resales Racket in Atlanta 

ATLANTA, Ga.—An_investiga- 
tion has been launched by a fed- 
eral grand jury into alleged black 
market operations in used-cars 
here. 

Informed sources said two At- 
lanta dealers were called before 






















Mexico Ban Held Boon 


To U. S. Business 

DETROIT.—C. B. Thomas, 
president of Chrysler Export, 
said last week following a flight 
to Mexico that American busi- 
ness and industry will benefit 
in the long run by the recent 
import restrictions placed by 
that country. 

“It was a good move to con- 
serve their money at this time,” 
he said. 

Thomas found a strong Mex- 
ican demand for both passenger 
cars and trucks. The import re- 
strictions are only temporary, 
he said, and the demand still 
will exist when American man- 
ufacturers will be able to in- 
crease their supply cars and 
trucks. 





a committee of the U. S. District 
Court grand jury to give “informa- 
tion” about black market opera- 
tions. Court officials here declined 
to comment on the probe. 


‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 


Vehicle Registry 
Shows 8 Percent 


Jump in Canada 


MONTREAL. — Registrations of 
motor vehicles in Canada during 
1946 showed an increase of almost 
8 percent over 1945, with all prov- 
inces sharing in the advance, ac- 
cording to figures just released 
by the Dominion Bureau of Sta- 
tistics. 

Number of vehicles registered 
during the year was 1,622,463, com- 
pared with 1,497,081 in preceding 
year. Drivers’ licenses issued dur- 
ing the year totaled 1,663,324 as 
against 1,675,887 in 1945 and chauf- 
feurs’ licenses, 627,100 compared 
with 509,537. 


Increases were recorded in the 
registrations of all types of motor 
vehicles, with the exception of 
buses, which were reduced from 
5,988 to 5,788. Passenger car reg- 
istrations increased from 1,154,125 
in 1945 to 1,221,924, taxis from 5,933 
to 12,082, trucks from 315,606 to 
355,095, motorcycles from 14,194 to 
17,165 and tractors from 447 to 
7,216. 

Registrations of all types of mo- 
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tor vehicles were as follows by 
provinces, totals for 1945 in brack- 
ets: 

Prince Edward Island, 9,192 
(8,835); Nova Scotia, 62,660 (56.- 
699); New Brunswick, 44,654 (41,- 
577); Quebec, 255,172 (228,681); On- 
tario, 711,106 (662,719); Manitoba, 
101,090 (92,758) ; Saskatchewan, 148,- 
206 (140,237); Alberta, 138,868 (130,- 
153); British Columbia, 150;234 
(134,788); Yukon, 1,281 (614). 


Strike Deadlock Persists 


In Seattle Dealerships 

SEATTLE. — No change was 
reported last week in the status 
of the mechanics’ strike at new- 
car dealerships here. Federal 
conciliators are still attempting 
to arrange further negotiations 
between the machinists’ union 
and the Seattle Automobile 
Dealers Assn. 

Union officials showed no sign 
that they had lessened their 
original demand for a 25-cent 
hourly wage increase. The deal- 
ers have offered either a 15-cent 
raise or arbitration during 
which the mechanics would 
work. Only the mechanics were 
refusing to cross the striking 
union’s picket lines. 
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Doings 





Martin Gives Bonuses 
To Faithful Employes 

Bonuses and certificates of merit 
were presented by Joe Martin, 
president and owner of Martin 
Motors (Chrysler), Harrisburg, 
Pa., to 49 employes at a dinner. 

Martin explained that annual 
Christmas parties are given for 
employes by the firm, but this was 
the first midseason banquet fer 
workers whose combined years of 
service to Martin Motors totaled 
192 years. Individual records show 
one employe with 21 years’ serv- 
ice; five ranging from 10 to 20 
years; three ranging from 5 to 10 
years; 20 ranging from one to five 
years, and 10 with six months to 
one year. 

+ + + 


Silliman’s 35 Years 
Hailed in New Home 


Silliman Motor Co. (Ford), Win- 
dom, Minn., celebrated its 35th an- 
niversary with a formal opening 
of its new building. Open house 
was held all day. 

* * + 


Marco’s Anniversary 


San Marco Motors (Chrysler- 
Plymouth), St. Augustine, Fla., 
used a full page advertisement in 
the local paper displaying views 
of its interior and exterior upon 
the occasion of its second anni- 
versary. Fred R. Wemmers is the 
owner and Lyston Corrick, gencral 
manager. 

* + * 


Knoerl Motor Sales 


Knoerl Motor Sales, Inc., has 
been incorporated in Buffalo with 
capital of 300 shares. Incorporators 
are George J. Knoerl, Justine R. 
Strunk and Mary B. Strunk. 

* * + 


Rollins Motor 


Rollins Motor Co., El Paso, Tex. 
has been incorporated with a capi- 
tal stock of $150,000. Incorporators 
are Fred C. Rollins, Myrth Willey 
Rollins and Fred R. Muerdter. 


* * * 


Truitt Buick 
Truitt Buick Co., Amarillo, Tex., 
has been incorporated with a capi- 
tal stock of $50,000. Incorporators 
are A. H. Truitt, Lucile Truitt and 
E. A. Armstrong. 
* o a 


Riverside Motor 


Riverside Motor Co., Madison, W. 
Va., has been organized with capi- 
tal stock of $75,000. Principals are 
E. C. Priestly, Margaret Priestly 
and Haddon Miller, all of Madison. 

a + a 


Titus Appoints Higgins 
Larry Higgins has been named 
used-car manager by Titus Motor 
Co. (Ford), Tacoma, Wash. Hig- 
gins has been a used-car salesman 
in Tacoma since 1922. 
+ * * 


Middleburg Garage 
Middleburg Garage, Inc., Mid- 
dleburg, Va., with maximum cap- 
ital of $50,000, has been organized 
to conduct an automobile business. 
P.M. Nachman is president. 
* 


Aihsion Realized 


Dallas Dealer Sees Sons Begin 
Like Their Dad 


DALLAS. — Fulfillment of two 
lifetime ambitions was_ realized 
here recently by Ed Maher (Ford) 
when his two _ sons_ established 
their own Ford dealership and he 
witnessed the full franchising of 
an Oak Cliff (Ford) dealership in 
what was formerly a maintenance 
and repair shop. 


Announcement that Tom H. and | 


Louis J. Maher are conducting 
their own dealership business gives 
Oak Cliff its first authorized Ford 
dealership since 1941 when the 


father shifted his headquarters to} 


its present plant on N. Harwood. 
Establishment of the new dealer- 
ship makes Tom Maher, the first 
graduate of the Ford School of 
Merchandising to be granted a 
full franchise, it is said. 
* * * 


‘1 Knew Him When’ 


Lt. Philip Mountbatten, whose 
engagement to Princess Elizabeth 
was announced recently, was Phil- 
ip of Greece when Edward B. 








| Homestead Ave. 
* 





Fonda, Syracuse dealer, went to 
school with him in 1929. It was at 
the MacJanet School in St. Cloud, 


Paris, that the two met. 
+ * + 


Beerman Motors 


Beerman Motors, Inc., a Delaware 
corporation, with principal offices 
in Virginia at Fairfax, with L. S. 
Beerman as agent, has been grant- 
ed a certificate of incorporation by 
the Virginia corporation commis- 
sion to conduct an automobile busi- 


ness. Maximum capital is 500 
shares without par. value. 
* + * 


Miami Service Garage 


Miami Service Garage, Inc., 
Miami, Fla., has been issued a 
charter by the secretary of state 
with 50 shares, no par value. In- 
corporators are Leonard G. Egert, 
Doree Cooper, Lillian E. Atkerson. 

+ + * 


Cove Car Co. 


Cove Car Co., Weirton, W. Va., 
has been issued a charter to oper- 
ate an automobile dealership. The 
firm is capitalized at $25,000 and 
the incorporators are L. D. Con- 
ner, Harriet T. Conner and Joyce 
Conner. 

+ + * 


C of C Elects Streator 


Frank B. Streator, president of 
Streator Chevrolet Co., Salt Lake 
City, was elected president of the 
Sait Lake City chamber of com- 
merce at a recent meeting of the 
directors. 

* * + 


New Plant for Beckman 
Beckman Motor Co., 244 Hays 
Ave., Pittsburgh, has erected a fire- 
proof, red-brick building 125 b 
100 feet, with showroom, stockroor. 


service department, wash _ rack 
grease rack and special storag’ 
facilities. 


* * * 


Undercoating Added 


O. F. Deuten, service manager oc 
Marfred Motor Sales, Pittsburgh 
has installed a new-car undercoat 


ing department. 
* + 


Talcott Ford Farm Outlet 


Nicoll Talcott Corp., 449 Weth- 
ersficld Ave., Hartford, Conn., has 
been appointed distributor of the 
new Ford tractor and Dearborn 
farm equipment. The company will 


serve all of New England. 
* * ” 


Quality Motors 


Quality Motors, Inc. (Packard), 
Anderson, S. C., has been organ- 
ized with capital stock of $10,000 
to engage in the automobile busi- 
pote. Waldo De Loache is presi- 
ent. 


* * * 


Harold H. Young, Inc. 


Harold H. Young, Inc., States- 
ville, N. C., has been organized with 
capital stock of $50,000 to buy and 
sell automobiles. Principals are 
Harold Young, Margery W. Young 
and Harold A. Young. 

* ¢ «& 


Davidson Erecting 


Davidson Motor Co. (Chrysler- 
Plymouth), Oshkosh, Neb., has a 
new title building under construc- 
tion. The dimensions of the struc- 
ture are 60 by 120 feet, with a ser- 
vice department, 60 by 60. 

* + * 


Emery Plans Building 

Emery Service Co. (Chrysler- 
Plymouth), Scotts Bluff, Neb., has 
perfected plans for a building 75 by 
140 feet to be erected on a corner 
lot. The structure will be of brick 
and steel construction. 

+ * * 
Lee Sales Shop Annex 

Lee County Motor Sales Co. 
(Chrysler - Plymouth), Beattyville, 
Ky., has completed an addition that 
gives about 5,000 square feet of 
space for service work. 

* * * 
Colonial Moves 

William Turnbull, president of 
Colonial Motors, Inc. (Studebaker), 
Hartford, Conn., has announced 
that the firm has moved to 450 


* * 


Hendersonville Willys 


Hendersonville (N. C.) Willys Co., 
Inc., has obtained a charter to buy 
and sell automobiles. Authorized 








Before the Camera... 





M. 0. ANDERSON, PRESIDENT, NADA, announced last week that a recent pro- 
posal of NADA'’s membership committee to employ several field representatives is being 
put into effect at once. It is planned to have these field representatives work with 
NADA directors and with state and local organizations on the association’s numerous 
activities. In addition to stimulating the recruiting of new memberships, the field repre- 
sentatives will promote and interpret various programs of service to its membership. 
The three men employed by NADA headquarters are Richard H. Zimmerman, Colum- 
bus, 0., who before joining NADA was assistant cashier and acting comptroller of the 
sales tax division of Obio state treasury department; L. J. Smith, Wilkes-Barre, Pa., 


formerly field supervisor for R. H. Donnelly Corp., 


Philadelphia; FE. W. Lawrence, 


Washington, recently returned from the Army Air Forces where he served as a captain 
in pilot training programs. Lawrence, prior to his army service, was a field representa- 
tive .of the United States Department of Agriculture. Left to right: Smith, D. C. 


Barnhart, assistant to the NADA executive 


vice-president; Zimmerman and Lawrence. 





FARL KAUFMAN NASH, 1308 W. Ist Ave., Spokane, Wash., recently qualified as 
a 10-point Select dealer. Shown at the dinner commemorating the event are, left to 


right, M. S. Anderson, zone manager; Wm. 


man, and Lioyd E. Bennett, sales manager. 


L. Dunilop, zone service manager; Kauf- 





LINK ANDERSON (PONTIAC), Santa Monica, Calif., has assigned four of his 103 
employes to the permanent job of building ‘‘sets’’ and special displays for accessories, 
signs and window dressing. Anderson examines a display piece in the making. 





J. C. SYMES, GENERAL MANAGER of 
Angeles, center, congratulates 


Jack Nounnan, member of Don 


(Cadillac-Oldsmobile), Los 
Lee sales staff, on 


Don Lee, Ine. 


shooting three under par (score 141) to win top honors in Los Angeles qualification 
rounds for National Public Links golf tournament in Minneapolis. Left to right: Art 
Dawson, California district manager, Cadillac; Al Johnson and Charley Walker, Don Lee 
sales stall, who are to accompany the Los Angeles champion on his eastern golf invasion. 





J. M. PIKE (CHEVROLET), Boulder, Colo., has been selling Chevrolets since 1916, 


and has been a Chevrolet dealer since 1919. 


he has owned for 25 years, and a 1947 model. 


capital stock is 100 shares, no par 
value. Principals are P. E. Yar- 
borough, J. F. Easterby and Vir- 
ginia Easterby. 

* + a 


Dean Manages Kanawha 
Appointment of Ward S. Dean as 


He is shown here with a 1913 model which 


general manager of Kanawha Put- 
nam Auto Co. (Kaiser-Frazer), 
Nitro, W. Va., has been announced. 
Dean has been associated with the 
automobile business in Charleston 
and surrounding territory since 


1927. 








Nolt Holds Formal Opening 
For Hudson in Lancaster, Pa. 


L. H. Nolt, newly appointed Hud- 
son dealer for Lancaster, Pa., re- 
cently held a formal opening in 
his new sales and service head- 
quarters, 519 W. King St. 

Nolt is a World War II marine 
veteran. His staff includes Harry 
H. Breneman, sales manager; Ar- 
thur H. Forrey, service manager. 
and Kathryn E. Yeagley, book- 
keeper. 


* * * 


Hi Way Adds New Shop 


Hi Way Garage (Chrysler-Plym- 
outh), Bastrop, Tex., has added a 
building for painting, bumping and 
general repair work behind its reg- 
ular facilities. 

+ + * 


Greer Occupies New Home 


George L. Greer, Waterville, 
Minn. (Chrysler-Plymouth), is oc- 
cupying new facilities, although 
some decorating work on the front 
remains to be done. 

+ * 7 


Anderson Expanding 


Footings have been poured for 
an addition 50 by 70 feet, for An- 
derson Motor Co. (Chrysler-Plym- 
outh), Ord, Neb. Another addition 
40 by 70 feet is to be built for a 
body repair department. 

* * * 


Burns Has New Floor 


Burns Motor Co. (Chrysler-Plym- 
outh), Terrell, Tex., has completed 
a new floor in its service depart- 
ment. 

* * + 


LaPlata to Erect Soon 


LaPlata Motor Co. (Chrysler- 
Plymouth), LaPlata, Mo., intends 
to erect a building 70 by 120 feet 
in the near future. 

+. * * 


Haley Prepares U-C Lot 

Haley Motor Co. is preparing a 
lot in the 300 block of Broad Ave. 
in Albany, Ga., for the operation 
of a used-car business, which has 
been heretofore conducted at the 
firm’s mail building on Pine Ave. 
The ground has been smoothed 
and a small brick office is being 
erected on the spot. 
* 7~ * 


Bass Opens Body Shop 


Bass Motor Co., 621 S. Fourth 
St., Fort Pierce, Fla. has an- 
nounced the opening of its new 
paint and body department, which 
will be under the supervision of 
Frank Greene. 

* * * 


Detmar & Zerahn Builds 


A new salesroom and garage is 
to be constructed for Detmar & 
Zerahn (Nash), at Baldwin, Wis. 
The building is to be 67 by 76 feet, 
of concrete block construction. 

* ” . 


Civitan Names Wakeley 


Ferris M. Wakeley, sales promo- 
tion and advertising manager of 
Uptown Chevrolet Co., Pasadena. 
Calif., has been elected vice-presi- 
dent of Civitan International, an 


international service club devoted’ 


to building good citizenship. 
~ * € 


D. W. Law Auto Sales 


D. W. Law Auto Sales, Inc.. 
Spencer, W. Va., has been organ- 
ized with capital stock of $5,000. 
Principals are D. W. Law jr., Mary 
Law and Ted B. Law. 


* * « 


Display Old Chevrolet Truck 


The McAllen entry in the oldest 
Chevrolet truck contest is on dis- 
play in the Carpenter Chevrolet 
Sales Co., McAllen, Tex. The truck, 
owned by F. K. Engel, is of 1927 
vintage and was in continuous use 
on the farm until entered in the 
contest. 

* a a 


Allen Expands Paint Shop 

Don Allen Chevrolet, 2585 Main 
St.,. Buffalo, has increased the fa- 
cilities of its large paint shop and 
now is able to handle complete 
paint jobs or touchup work with- 
out delay. 


* * 7 


Capitol Tractor Co. 


Capitol Tractor Co., S. Main St., 
Warehouse Point, Conn., has been 
appointed exclusive dealer in Hart- 
ford and Tolland counties for the 
new Ford tractor. The company 
will also handle Dearborn farm 
equipment, according to J. M. Kro- 
chalis, owner. 
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AUTOMOTIVE 


New Products 


Fibreglas Yarns Adapted 
For Showroom Banners 


Fabrics woven of Fiberglas yarns 
are now in service as decorative 
display banners in automobile, ap- 
pliance, and furniture showrooms, 
LaFontaine-Detroit Co., of Detroit, 
has announced. 

Using fabrics woven of yarns 
manufactured by Owens-Corning 
Fiberglas Corp., Toledo, LaFon- 
taine-Detroit conducted the experi- 
mental work preliminary to devel- 
opment of the application. This 
new type banner will not shrink 
or stretch under moisture changes 
and is unaffected by most acids, 
corrosive vapors and oils, the com- 
pany reports. 

. * * 
Wildon Reports New Device 
For Mounting Tire Chains 


The Wildon Mfg. Co., Box 89, 
Nutley 10, N. J., is planning to 
place on the market in Northern 
United States and Canada a sim- 
ple device for mounting tire 
chains on the wheels of passen- 
ger automobiles. 

Of one-piece brass construc- 
tion, the Wildon clamp is slip- 
ped through the second loop of 
a tire chain and fastened on the 
tire. The chain is then laid out 
behind the wheel. As the car is 
backed up slowly, the chain is 
drawn around the wheel to a 
position where the ends can be 
secured. The clamp can then be 
slipped from the wheel. 


* * * 
DuPont Develops 
Self-Locking Nuts 
Development of new self-locking 
nuts said to be outstanding in 


their performance has been an- 
nounced by E. I. DuPont De Ne- 





mours Co. A plastic DuPont nylon | 


has been successfully adapted as 
the self-locking element of the 
fasteners. 

The Nylon, bonded within the 


metal nut, grips the threads of | 
the inserted bolt so tightly that it | 
cannot loosen. Use of nylon as the | 


locking element eliminates faults 


common to old-style fasteners, ac- | 


cording to the manufacturer. 

* * * 
Peters-Dalton Issues 
Finishing Publication 

Peters-Dalton, Inc., Detroit, man- 
ufacturer of hydro-whirl dust col- 
lectors and spray booths, has is- 
sued a booklet entitled “Planned 
Systems.” The publication dis- | 
cusses paint finishing, spray booths | 
and drying and baking ovens. 

* * * 


. | 
Tire Pump | 
Auto-Vac Device Works 
Off Car Engine 
A tire pump that operates off 
the windshield wiper vacuum line | 
and enables the car or truck owner | 
to inflate a tire by merely flipping | 
a switch has recently been placed 
on the market by Power Brake 
Mfg. Co., 8060 Wheeler Ave., De- 

troit 10, Mich. 

The Auto-Vac tire pump is in- 
stalled underneath the dash, the 
vacuum connection being made by 
merely inserting a T in the hose of | 
the windshield wiper. A _ 12-foot | 
rubber tube is supplied with the | 
pump. 

When attached to the pump and | 
the tire valve, all that is necessary | 
is to flip the switch and the auto- | 
mobile engine does the rest, putting | 
in five pounds of air in one minute, | 


| 
1221 Holmby Ave. 
W. Los Angeles 24 
Aug. 6, 1947 

Automotive News 

Detroit, Mich 

Gentlemen: 


I am attaching hereto a letter ad- 
dressed to my box (1845) but appar- 
ently intended for box 1854, judging 
from contents. 

I want to take this opportunity to 
thank you for your splendid coopera- 


tion in forwarding replies in answer 
to my ads. Your wire pertaining to 
the Reno reply was received and I con- 
tacted Mr. Johnson as he requested. 
All of the replies were potential posi- 
tions and you will be interested in 
knowing that I accepted one of the 
leads uncovered by your medium. 

Again, thanks for your good co- 
operation! 

Sincerely, 
Geo. P. Jackson 


| 


or inflating the tire from flat to 30 
pounds pressure in four to six min- 
utes. 

+ * * 


Porte Markets Brake Fluid 


For Heavy-Duty Vehicles 


Porte Mfg. Co., 3179 Atlantic 
Ave., Brooklyn, N. Y., has recently 


placed on the market heavy duty | 


brake fluid No. 44-a. 

The fluid is specifically deségned 
for trucks, buses and tractors and 
the manufacturer states the fluid 
will work equally well in either 
heat or cold. 

* * * 


Vulcanizing Cement Best 
For Rayon-Cord Tires 


A new vulcanizing cement espe- 
cially for use in repairing rayon- 
cord tires has been developed by 
United States Rubber Co. and is 
now available to the company’s 
tire distributors and dealers. 

Developed to produce the best 
possible bond between rayon and 


rubber, the cement is said to re-| 


? 


"50.000 MILES can be confidently expected from these Du Pont neoprene tires,”’ 
according to Harry McCreary, president of McCreary Tire & Rubber Co., Indiana, Pa. 
Floyd C. Rankin, plant superintendent, points to a McCreary tire of neoprene which 
bas run more than 40,000 miles with little signs of wear. ‘‘Users, in test runs, report 
this latest tire development outwears ordinary rubber 100 percent,’’ says McCreary. 


sult in a stronger, better repair. 
Company engineers report that its 
high degree of penetration pro- 
vides a better mechanical anchor- 
age to the rayon-cord as well as 
to the rubber between the cords. 
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and heat-resisting qualities, it is 
also said to be ideal for cotton and 
nylon-cord tires. 


Lite-guard Device Checks 
Burned-Out Lights 


nen 


3021 Lincoln Blvd., Cleveland, has 
announced a Lite-guard safety de- 
vice for night driving. 

The manufacturer claims the de- 
vice is so constructed that even 
if a filament burns out, both head- 
lights will continue burning. 

* + + 


Trippe Marketing 


Roofamatic Light 

Trippe Mfg. Co., 2616 W. 16th 
St., Chicago, has announced pro- 
duction of a new automobile spot- 
light known as Roofamatic. 

The Roofamatic is said to be 
movable in a complete arc. This 
is accomplished by fixing the lamp 


| housing while the reflector moves 


inside the lamp. 
* * * 


Felsenthal Booklet 

A multicolor 24-page reference 
booklet on plastics, released by G. 
Felsenthal & Sons, Chicago, plastic 
injection molders and fabricators, 
has recently been released. Fur- 
nishing a guide to the varied uses 
of plastics by this concern, the ref- 
erence booklet underscores’ the 
conclusion that possibilities for the 
use of plastics in industry are 
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and waiting 


Investigate ready-built, 
ready-to-occupy production 


facilities available now 


There’s a simple, sensible way 
for management men and small- 
business executives to avoid the 
“grief” of new-construction short- 
ages, bottlenecks and uncertainties. 

Your purchase or lease of suit- 
able—or easily adaptable—Gov- 
ernment-owned properties can get 
your new or branch plant into 
production months quicker and on 
a favorable competitive cost basis. 

Strategically -located, modern, 
well-built plants and other facili- 
ties are ready and waiting for you 


Room 137—131 Indiana Ave.—Washingten 25, D.C. 
Regional Offices: Atianta « Birmingham ¢ Boston 
Charlotte « Chicago «¢ Cincinnati «+ Cleveland 
Denver «¢ Detroit « Grand Prairie, Tex. * Helena 
Houston + Jacksonville « Kansas City, Mo. « Little 
Rock « Los Angeles + Lovisville « Minneapolis 
Nashville « New Orleans * New York « Omaha 
Philadelphia « Portland « Richmond « St. Lovis 
Selt Lake City ¢ Sen Antonio « San Francisco 
Seattle « Spokane « Tulse 





to bid on now. Space units for 
50-man businesses, giant indus- 
trial plants, marine terminal sites 
—-properties suited to almost any 
kind of manufacturing or com- 
mercial enterprise. One or more 
of these may well be exactly what 
you are looking for . . . or capable 
of conversion to your needs with 
minimum functional changes. 
Save yourself time, worry and 
money. Check with us before you 
attempt to build. Send for your 
free copy of the new Plantfinder. 


al 


Consider the advantages of the 
many properties listed and de- 
scribed. Then phone, wire or write 
our nearest Regional Office for 
further information—or for an 
appointment to inspect facilities 
that may meet your requirements. 


NEW PLANTFINDER—FREE... 


Describes immediately 
available properties—lists 
others soon to be made 
available—indexed, cross- 
indexed for your conven- 
ience. Write for free copy 

to the address listed 
below . . . on your com- 
pany letterhead, please. 








WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 
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Kaiser Calls for Probe... 
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Steel Supply Battle 
Growing Hotter 


(Continued from Page 1) 


ably in 1947 over 1946. However, 
using 1940-41 statistics as a more 
accurate indication of prewar con- 
sumption, authoritative figures 
show that the auto industry is get- 
ting about 5.2 percent less sheet 
and strip steel now than it was 
getting in the prewar period. 
* * * 
AMtnovuca there was general 
agreement among auto makers 
that steel has relegated labor to 
the number two spot in stifling 
auto output, Kaiser’s blast against 
steel makers failed to generate 
much enthusiasm among the rest 
of the automotive industry. 
Kaiser said the steel situation 
has become so bad “it now jeop- 
ardizes the economy of the coun- 
” 
Unless immediate action is tak- 
en, the industrialist predicted that 


thousands of people will be thrown 
out of work and automobile plants 
will shut down. 

He said Kaiser-Frazer Corp. in 
Detroit turned out only 13,000 cars 
in July (K-F’s July output was 
actually 13,261) because it could 
get only that much steel. 

Except for General Motors, 
other car manufacturers are be- 
ing strangled similarly, Kaiser 
said. 

“Look at Packard. They had a 
loss,” he pointed out. “Why? Be- 
cause they couldn’t get steel.” 

(A GM official said he would 
make a careful check, but “would 
be surprised” if GM’s steel prob- 
lem was solved. 
* * * 
K Ame clearly indicated he con- 
sidered that his company’s dif- 


ficulties in getting steel to build |he had been promised cooperation ' 


cars had stemmed from efforts to 
keep him out of the automobile 
market. 

To get steel to produce cars, 
Kaiser said, he had to create the 
Portsmouth (O.) steel company; 
buy the Chapman-Price Rolling 
Mills and lease the Struthers (O.) 
blast furnaces. 

To get engines, he said, he 
leased the Detroit plant of Con- 
tinental Motors and doubled its 
output. 

More recently, he added, he had 
to take over the Round Oak Stove 
Co., one of his suppliers. 

The industrialist severely criti- 
cized the policy of steel firms 
which make current steel output 
available only to those who pur- 
chased steel in 1941. 

Such a policy, he said, “cur- 
tails new business and under- 
mines the economy by penaliz- 
ing anyone who dares enter any 
new industry, and destroys those 
who have already entered it.” 

To break the steel shortage, 
Kaiser had two proposals: 

1. To cut up hundreds of ships 
left over from the war. Kaiser said 


FOR BLOCKS AROUND THE STREETS were jam-packed when South Park Chevro- 
let, Buffalo, donated and raffled off a 1947 Chevrolet at a carnival to aid the building 
fund of Mercy hospital. Full page ads were used in local papers telling about the draw- 
ing and®announcing a huge carnival for the occasion at the newly constructed service 


building where the drawing was to be held. 


according to Don Allen. 


from John R. Steelman, presiden- 
tial aide. “We built ’em and we 
can cut ’em up,” he said. “$45 a 
ton for scrap is an unheard of 
price.” 

2. Congressional inquiry into the 
refusal of steel firms to expand 
output facilities. 

Kaiser related his experience 
in making aluminum as an ex- 
ample of why this nation needs 
a large expansion in steel manu- 
facturing capacity. 


In recent weeks both the Per- 


with Farmers 


Rural 


Dealers 


Advertisers 


Radio spot announcements were also made, 


manente (Kaiser’s) Co. and the 
Reynolds Aluminum Co. have cut 
aluminum prices. Another firm, 
Alcoa, is investing $30,000,000 in a 
new plant in Iowa. 

+ + . 


K ABER was particularly em- 

phatic in denouncing the re- 
fusal of steel companies to expand. 
“The only way to get prices down 
is to produce more (steel) per 
capita,” he declared. 

Neither of his proposals prompt- 
ed any great enthusiasm from the 
rest of the auto industry. 

The consensus of opinion seem- 
ed to be that “although every 
little bit helps,” a program of 
cutting up ships would involve 
too long and too costly a process 
in salvaging an amount of scrap 
which would only amount to a 
drop in the bucket. 

As far as a Congressional in- 
vestigation was concerned, all auto 
makers kept silent, and Congress 
itself seemed to have been left 
with a bad taste in its mouth as a 
result of previous probes. 

At odds concerning everything 
else, Kaiser and the steel makers 
were agreed that “$45 a ton for 
scrap is an unheard of price.” 

* * * 
Hy@4vr melting steel scrap, one 
of the major raw materials for 
making new steel, had increased 
so much in price last week that 
it was selling for more than new 
steel ingots. 

No substantial increases in scrap 
shipments materialized in spite of 
record high prices, it was reported. 

Steel companies said they held 
less than a 20-day supply of 
scrap, on the average, and that 
consumption of scrap was at a 
record peacetime high level. 
Scrap inventories were reported 
lower than in 1942, when a na- 


' tionwide scrap drive was con- 


ducted. 

Steel officials blamed high scrap 
prices on the unusually high rate 
of consumption sustained during 
the war, plus a continuation of 
heavy steel demand. 


Some thought the situation so 
serious that further sharp ad- 
vances might demoralize the steel 
price situation and make even 
present steel costs impossible. 


Asked to comment on the steel 
situation as it existed last week, 
one automotive official said only 
one fact was plain to him: 

“The auto industry’s problem is 
still low volume. Supplied with 
enough steel, it can produce and 
sell cars at a-rate which will per- 
mit lower prices despite the pres- 


ent high costs of materials.” 
* . + 


Car Prices May Rise 


Soon in Canada 

OTTAWA.—It is expected that 
the prices of Canadian automo- 
biles may increase in the near fu- 
ture as a result of anticipated rise 
in cost of steel. 

If the price of steel is to be 
raised in Canada, as is consid- 
ered quite likely, the whole ques- 


Rural auto dealers know this. Asked what rural magazine 


° es ° ° tion of steel subsi ’ 
would be most effective, from an advertising standpoint, in 7 ee ery 


be reviewed. 
helping them sell their prospects 


they chose Country Gentleman almost 3 to 1 


Automotive advertisers know this. They invest more adver- 
tising dollars in Country Gentleman than in any other 
farm magazine. 


HUDSON 
CAR DEALERS 
For Greater Profits 
See 


“WEATHER-PROOF” 
SUN VISORS 
Page 39 





AUTOMOTIVE NEWS, AUGUST 18, 1947 ee 35 


Craftsman Club 
Chapters in Nash Dealers 
To Push Service 
DETROIT.—To promote better 
service, greater volume and larger 
profits, Nash has formed the “Nash 
Craftsman Club,” with chapters 
planned for each dealership. 
According to H. A. Lotz, Nash 
varts and service manager, the 
Craftsman Club will have its head- 


quarters at Detroit. Nash dealer 
service managers will act as chair- 


Prices Up on Late Models « . 
Buying Spree Sweeps 
- Used Car Markets 


(Continued from Page 1) 


ing from Midwestern and Arkan- 
sas-Missouri buyers with a notable 
absence of buyers from the Deep 
South. 


hot weather after a long and cold 
spring season. Potential buyers put 
off car purchases as long as the 
weather remained cool but the 
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uilding summer heat caused many to seek Jerome Cohn, Main Auto Sales, men of each chapter in conducting 
Grae transportation out of the cities and| Brooklyn, N. Y., reports that his regularly scheduled monthly meet- 
— _ the Se eae ans tu sales for the first weeks of Au- ings. 

; ars are harder to fin @Y! gust have been better than for o ‘. 
ona than formerly, according to Schae-| the corresponding period of July. ar tip dictec? sae aa sseee 
1 the fer, especially late models. He) Prices elevated slightly and vol- personnel, current problems and 
e cut does not necessarily blame dealer-| yme increased appreciably. technical information from the 

firm, ae soy oN ~ Tennessee dealers report that Nash service headquarters at Mil- 
in a the shortage but rather the de-| lean used cars still bring a brisk waukee will be discussed. Also cov- 
— of the new car owner to retain trade but that rough models are s . ered will be parts changes since 
his vehicle for summer travels with|}.oming a drag on the market. |. NEW LINCOLN-MERCURY dealer in Palo Alto, Calif., is Hagen and Bell. This | previous meetin descripti 
the objective in mind of possible Used ‘cuaie are starting to show — = features a curved facade. The building contains 10,400 square feet new eenteutahen em a od Gs een: 
io ie later disposal. * a price decline with demand con- ——_--- motion and suggestions. 
pand. YRUS S. GORSON, used car|Siderably less than earlier in the) ;,) +, Richard B. Wiley, Sellers &| like to see it, but the wholesale a 
down dealer in Philadelphia, says oan Wiley of Fort Worth, Tex. | volume is running at a good rate. Hawks Motor Co. 
) per v prices in his areas are continuing “A po Prices on ’47 models are up Wiley also reported that active Hawks Motor Co., Hamilton, Mo 
at peak levels, although volume has co wheat and grain crops in| somewhat, he says, and a general |markets are confined mostly to|has been incorporated listing Fred 
ompt- fallen off slightly. Fewer ’47 mod- West Texas have resulted in a} price climb is noticeable all | West Texas. In addition, '46 models|A. and B. A. Hawks and Leroy 
n the els are to be found on the lots,/ sharp demand for late models and| along the line. Retail trading is [are becoming more available be-| Woods to deal in automobiles and 
but this cannot be attributed to| for clean prewar vehicles, accord-! not at a point where he would | cause of high mileage. motor vehicles. 
eem- purchase agreements since such| - —_—_—_—— . - : _ . hoe 
very clauses are not used there, he said. 
n of Lynn Wertz, secretary of the a 
yolve National Used Car Dealers Assn. 
cess and manager of the Bert Baker 
crap lots in Detroit, reports that the 
to a past few weeks have brought an 
: unusual retail demand for “any- 
ul in- thing with wheels.” Buying by 
| auto retail and wholesale trade has 
gress been so heavy, he says, that Bak- ~ - 
1 left er’s lots are lower stocked now 
1 as a than at any time since the days 
of OPA. 
thing Typical of the sweep by the car- 
akers hungry public is Baker’s disposal 
n for of 33 “Yellow Hornets”—1940 Ford 
e.” business coupes operated by the 
Detroit Street Railways as sched- 
», one ule checker cars. These cars sold 
Is for for an average of $395 apiece, were 
‘eased in rough condition and had over 
that 200,000 miles apiece. The total was 
| new wheeled off the lot in a single day, 
“going out of here like kiddie-cars,” 
scrap Wertz said. “It looked like bargain 
ite of day at Macy’s. We could have eas- 
orted. ~~ ily soki an additional hundred.” 
held New car sellers are asking high- 
y of er prices today than in any pre- 
that vious period, Wertz said. As an ex- 
at a ample, he pointed out that the av- 
level. erage citizen is asking $2,400 for 
»rted his Chevrolet Fleetline Aero Sedan. 
, na- Wertz feels that this is too high a 
con- stake for a dealer to risk inasmuch 
as new models scheduled for the 
scrap first of the year may have a detri- 
1 rate mental effect on the sustaining of 
luring such high prices. 
on of Wertz looks for the current buy- 
ers’ fever to burn itself out shortly 
m 80 after mid-September and for prices 


“™ and volume to settle off to a heal- 





steel thy and steady level. 
‘wai Was pointed out that con- 
teel vertibles disappeared almost 
s ok overnight after a long period when 
ye it seemed that nobody would buy 
only one. With the advent of hot weath- 
: er, he said, retail purchasers 
em is grabbed them up at any price. 
with Buyers from the Southwest, 
> and Eastern areas and the Midwest 
| per- virtually swamped Detroit lots and 
pres- suppliers during the last few 
| weeks, according to Wertz. They 
bought anything that would roll 
e and were especially anxious to 
pick up ’46 and ’47 model cars and 8) tl k I f{ | 
chat light trucks. Highest bids are com- u OO on n uen Cc e 


“4 Buffalo Officer 


d rise e 
Heads New York The VIEW .. « « fine homes, beautiful property. 


to be Ayo 
mnsid- Safety Division 
ew DETROIT.—Thomas W. Ryan, of 


Buffalo, was named last week by 
Gov. Dewey to head New York 
State’s Division of Safety. 

The appointment followed pas- 
sage of a resolution by New York 
State Automobile Dealers urging 
the governor to make the appoint- 
ment and set in motion the safety 
division which was authorized by 
the 1946 legislature. 

Dewey had been charged with 
“procrastination” by Carl E. Frib- 
ley, retiring president of the New 
° York dealers. 

Ryan is police inspector of Buf- 
falo and administrative assistant 
to the commissioner. He was 
awarded the National Safety 
Award in 1945. © 1047 THE CONDE NAST PUBLICATIONS INC. 


The VIC w po I nt e e e atmosphere of good taste, good living. 
This is the House & Garden setting... 
a setting that associates your car 


with influence and leadership. 
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U.C. F inancing 
Up 203 Pct. 
In Canada 


OTTAWA.—Financing of motor 
vehicle sales by Canadian finance 
companies in June remained close 
to the level of the two preceding 
months and well above volume for 
June last year, according to the 
Division of Census of Industry and 
Merchandising. Transactions in- 
volving new vehicles numbered 
3,978, 78 percent greater than the 
number financed in June a year 
ago. The increase was even more 
substantial in the used vehicle field 
where transactions numbered 7,119, 
and the gain over last year 
amounted to 203 percent. 

An increase of 84 percent for 
new passenger models financed 
was slightly higher than the 68 
percent gain recorded for new 
commercial units. Passenger mod- 
els financed numbered 2,163, while 
the total of new trucks and buses 
financed was 1,815 in June, 1947. 

In the used vehicle field, in- 


Kid Turns Calf into $42,000! 


Jack Hoffman, 15 yr. old, 6 ft. 1, Ida Grove, Ia. farm lad 
fed a calf as a 4H project... last October sold his American 
Royal grand champ for $42,000 . . . steers readers right 
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creases were in the vicinity of 200 
percent for both passenger and 
commercial vehicles. The 5,430 used 
passenger cars financed far out- 
numbered the 1,689 commercial ve- 
hicles financed in June of this year. 


The overall increase was some- 
what higher percentagewise for 
new vehicles than for used ve- 
hicles in the first six months of 
this year compared with last. How- 
ever, when the number of units 
financed is used as a basis of 
measurement, the increase for used 
vehicles is the larger. January-to- 
June totals show 20,808 new motor 
vehicles financed for $28,609,020 and 
30,834 used vehicles having a 
financed value of $17,998,968. 


Welch Joins Carkner 

Clarence M. Welch, for the last 
two years district manager for the 
Chrysler division in the Detroit re- 
gion, has resigned that position to 
become vice-president and general 
manager of Carkner Motor Sales 
(Chrysler-Plymouth), Birmingham, 
Mich. Roy P. Carkner is president 
of the concern. 


on raising steers: ““You don’t like muddy food ; cattle 
don’t either. You wouldn’t like to push your nose thru 
ice to get drinking water; neither do they. You like an 


electric fan in the summer; so does an animal. You want clean 
quarters; stock thrives on them—a steer is a clean animal!”’ 
Third generation, in a family which has won a rainbow of 
show ribbons, 15 grand championships in the greatest U. S. 
shows... Jack learned from his father and grandpa to buy the 
best feeder stock... treat four-footed friends with two-foot 
psychology ... build confidence among steers by walking 
slowly in the feed lot, calling cattle with soft tones, never 
raising voice, until big bruisers lick his hand... puts red-clover 
in their bunks, and sprinkles with oats... introduces corn 
gradually ... watches diet balance like a skilled nutritionist . . . 
when infrequent sickness occurs, passes out the sulfa pills and 
penicillin . . . believes that in farming, it’s the little things that 
count, thoroughness, willingness to work... and proves that his 
philosophy pays by selling his prize products at fabulous prices. 
Advertisers with an eye for present and future farm market 
profits can profitably learn more about a future farmer and 
his family... Read ‘““Managing and Showing Livestock”’, 


SuccEssFUL FARMING, August, page 114. 


Most Missed Market... Barely reached by general 
magazines or national networks, the nation’s best farm market 
in the 15 Heart States... is penetrated deeply only by SuccessFuL 


with richest soil, most productive methods, largest land, 
building, and equipment investment, highest cash receipts— 
the average SF subscriber in 1946 had gross income of $7,860 


(without govt. payments), $3,252 above U. S. farm average! 





With savings of the six best years in farm history, 


merchandise demands running to billions of dollars... SF 
readers are the best class market in the U. S. today... and no 
national advertising is truly national without this market 

and medium! Full facts, any office... SuccessFuL FARMING, 
Des Moines, New York, Chicago, Cleveland, Detroit, Atlanta, 


San Francisco, Los Angeles. 


Park and Bank 
New Service Offered 


R. I. Motorists 


Rhode Island motorists with 
money in the bank are hailing an- 
other modern convenience. 

The High Street Bank & Trust 
Co. is advertising a “drive-in tcil- 
er’s window” with a service per- 
mitting the cashing of checks, 
making deposits and picking up 
payrolls. 

Optimistically, the ad says: “It’s 
goodbye parking worries for mo- 
torist depositors of this bank.” 


Nylon Hammer 


A new Nylon soft-impact ham- 
mer, announced by Herbrand Corp., 
Fremont, O., is said to offer the ad- 
vantages of not chipping, breaking, 
absorbing moisture or changing 
shape under hard use. Designed to 
afford a soft blow to the heaviest 
work, the Nylon head absorbs im- 
pact and eliminates the possibility 
of personal injury by the rebound 
force common in other hammers, 
the company said. 




















RECENTLY OPENED IN CHICAGO is this new home of Art Johnson Motors, Inc. 
Like many of Hudson’s 3,000 dealers throughout the United States, this dealer has 
equipped his building with the latest service equipment and tools designed to give fast, 
efficient service. The salesroom and offices cover more than 1,800 square feet and more 
than 7,500 square feet is devoted to service. The new building represents an expenditure 


of over $87,000. 





Smith (Olds) Expands 
At Stevens Point, Wis., Smith 
Motor Co. (Oldsmobile) is expand- 
ing its showroom and garage, with 
a new colored Vitrolite front for 
the showroom, new display space 
and storeroom facilities. 





Poets sing about bluegrass, but unromantic 
soil scientists term it a “‘weed’’. ‘Ten year 
tests at U. of Wis. show alfalfa-red clover- 


bromo-Ladino pastures give 241% greater 


yield... 


and epicurean Elsies prefer it for 


mealtime snack, up milk production. 





to Work,” page 26. 


‘Bluegrass is a Weed,” page 22. 





Herb Hartwig, Denison, Ia. farmer, in Jan. 
FARMING . .. with 1,200,000 circulation among the best farmers, —_°46 . . . went all out for electricity . .. now 


current at $24.87 month saves two full time 
hired men formerly costing $3,500 a year 
“We Hired Electricity 








Marshall Cited 
By ASME; Ford 
To Talk at Fete 


NEW YORK.—Secretary of State 
George C. Marshall has been elect- 
ed to honorary membership in the 
American Society of Mechanical 
Engineers, it was announced last 
week by Clarence E. Davies, sec- 
retary of the society. 

In a letter to Eugene W. O’Brien, 
ASME president, Secretary Mar- 
shall formally accepted the honor 
and said that if his other commit- 
ments allow, he will attend the 
annual dinner, to be given Dec. 3 
in Atlantic City, to accept the 
award in person. 

Henry Ford II, president of Ford 
Motor Co., will be the speaker at 
the dinner. His subject has ten- 
tatively been announced as “Great- 
er Production for Peace.” 

The dinner will feature the 68th 
annual meeting of the society, Dec. 
1-5 in Atlantic City. 

Three others have been named 
to receive honorary memberships 
at that time. They are: 

Dr. Harvey N. Davis, president 
of Stevens Institute of Technology, 
a past president of ASME, former- 
ly director of the office of produc- 
tion research and development of 
the War Production Board. 

Francis Hodgkinson, retired con- 
sulting engineer, who was connect- 
ed with Westinghouse Electric 
Corp. from 1896 until 1936, a for- 
mer vice-president of the ASME 
and its Holley Medalist in 1938. 

Everett G. Ackart, retired, for- 
merly chief engineer of E. I. Du- 
Pont de Nemours and Co. 


Body Engineers 
Meet Nov. 5-7 


DETROIT.—-American Society of 
Body Engineers will hold its an- 
nual convention Nov. 5-7 in the 
Rackham Memorial building here. 

Technical sessions will include 
papers on “Styling” and “Produc- 
tion Engineering” on the first day. 
The second day will be devoted to 
“Small Cars,” “Seating Comfort” 
and “Truck Bodies.” Ending the 
convention on the third day will 
be discussions on “Buses and 
Coaches,” “Materials in Body Con- 
struction” and “Passenger Car and 
Body Engineering.” 


Eaton Publishes Booklet 


Describing Products 

CLEVELAND.—Eaton Mfg. Co.’s 
advertising department, 739 E. 
140th St., Cleveland, O., has just 
published its annual edition of 
“Products of Eaton.” 

The booklet illustrates such new 
developments as oil well draw 
works, brakes, vehicle fan drives 
and dynamometers. Other product 
photographs and descriptions have 
been brought up to date. 
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“Hurry and hang up, dear, or 
they'll charge us for long distance!” 
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Begg Brothers Opens 


B. C. Truck Building 


Begg Brothers Ltd. has opened 
its new Dodge truck headquarters 
at 845 Terminal Ave., Vancouver, 
B. C. The new building is 350 feet 


New Dealer Buildings 
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16 years of auto sales experience. 

Complete facilities of the dealer- 
ship probably will not be available 
for 60 days pending extensive re- 
modeling, he said, first activities 
being limited largely to sales. In 
parts inventory alone the company 
expects to have an investment of 
$75,000. 


Gelhaus & Brost 





Begg company, and A. J. Lawson 
Oates, general manager, announce 
that Percy Preston will be man- 
ager of truck sales at the new 
plant and Harry Marshall will be 
in charge of service operations. 

* * * 


|department and a specialized 
branch for remanufacturing of 
Chrysler engines. 

The company is also installing 
an assembly department and will 
employ from 75 to 100 persons in 
its new plant, which will be in 





in length, and in addition to serv- 
ing as headquarters for Dodge 
trucks will also house a large parts 


DOUBLE YOUR PROFITS 


with this new, DURABLE 
PLASTIC AUTO POLISH! 







PLASTICS + Time 
GLAZE = PLAZE la Holf! 
Easily You can actually do 2 or 3 complete polish jobs 
A . in the time you now toke for one. And you do 
PP lied by them better — because the exclusive power spray 
Power application gives increased lustre and protection. 
Spray ! Auto dealers, distributors, service foremen, body- 
shop operators everywhere endorse PLAZE as the 
PLAZ E Ps best cleaner and polish they've ever used! 
gives PLAZE contoins plastics — and the finest milled 
* Bigger profits cleaning compound in use today. It quickly cuts 


road film and scum. Restores original color and 
seals the finish under a hard protective coot of 
tough plastic. All in one product — in one eusy 
operation! 


thru saving of 
time and labor. 


* Longer protec- 


| tion to the car. 
Write today for 


* New car sparkle. FREE SAMPLE 


and full details on 
increased profits! 


PLAZE ixc. 










* Hard, dry finish. 





Louis, Mo 


339 So. Vandeventer Ave St 


Quantity 
| PRODUCTION 


of 
IRON CASTINGS 


GREY 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


I. 
oh 
: 


ESTABLISHED 1866 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


OFFICE MANUFACTURING PLANT 


CHATTANOOGA 2, TENNESSEE 


AND 





addition to its existing premises 
on W. Georgia St., Vancouver, B. 
C. Frank R. Begg, president of the 


Allen Buys Building 
For Truck Service 


Purchase of the one-story build- 
ing at 2675 Main St., Buffalo, by 
Don Allen’s City Chevrolet Inc. 
was announced by President Don 
Allen. Containing 20,000 square 
feet of floor space, the structure 
was purchased from Martyr-Car- 
roll Inc., which had operated an 


automobile agency in the building 


for some time. 


The concrete-block building has 


a frontage of 86 feet on Main St. 
and extended 146 feet along Am- 
herst St. Allen said it will be used 
exclusively for the sale and servic- 
ing of Chevrolet trucks, which for- 
merly were handled in the com- 
— main building at 2585 Main 
e 


Boyd Renovating 


Shop in Sacramento 


Gene Boyd (Chrysler-Plymouth), 
Sacramento, Calif., is making im- 
provements and additions in his 
service department. When the pro- 
gram reaches completion, Boyd is 
expected to have one of the best 
equipped shops in the city. 

Among the new features installed 
have been a Clayton vehicle an- 
alyzer, three twin post hoists, a 
new upholstery and glass depart- 
ment, a radiator rebuilding section, 
new lighting and electric washing 
equipment. 

* * 


|Dunham Plant Opens 


In Charleston, S. C. 


Dunham Motors Corp. (Dodge- 
Plymouth) has formally opened its 
modern new home at Meeting and 
Ann Sts., Charleston, S. C. The 
company has complete sales, serv- 
ice and parts departments with 
5,000 square feet of floor space be- 
ing alloeated to a body repair and 
paint department at the rear of 
the main plant. 

Joseph Dunham, president, said 
his concern was probably the larg- 
est Dodge and Plymouth dealer in 
the state and will employ about 
50 persons. William H. Oltmann 
will be in charge of the service de- 
partment and Harry Nix of the 
parts department. 

* * 





New Packard Home 
Opened by Upchurch 

Cc. W. Upchurch & Co. has 
opened its new home at W. Fifth 
and Pine Sts., Charlotte, N. C. 
Many visitors came to see the 
Packards on display, with em- 
phasis on the 1948 Packard con- 
vertible. 

The premises, with 92 feet front- 
age, extend a full block to Sixth 
St. The space includes a 14,000- 
square-foot sector for the service 
department. 

* ~ . 
McGregor-Fellini Begins 
Work on $10,000 Annex 


Work has begun on the north 
extension to the McGregor-Fellini 
(Ford) dealership at 1500 Boon- 
ville, Springfield, Mo., estimated to 
cost approximately $10,000. 

Alex Fellini, vice-president and 
general manager of the company, 
said the new space would be used 
as a showroom and for storage of 
surplus parts. 

* 


Dennet & Same Asks OK 


For E. Hartford Garage 


The East Hartford (Conn.) zon- 
ing board of appeals has been 
asked to approve construction of 
a garage to be used in connection 
with automobile sales and services 
of Dennet & Popp at 12 to 16 Con- 


necticut Blvd. 
a * * 


Reese Motor Opening 
For Ford in Toledo 

Robert A. Reese, organizer of 
Reese Motor Sales Co., Toledo’s 
newest Ford dealer, has announced 
his agency would open for busi- 
ness in its Monroe St. location 
between Eleventh and Twelfth Sts. 
within two weeks. Reese has had 








A new salesroom and garage has 
been completed at Medford, Wis., 
for Gelhaus & Brost (Chevrolet). 
The building has about 10,000 
square feet of floor space. 

* * ea 


Clayton Starts Addition 


Construction has been started on! Meeting St., 


Seis | 
Jn BUFFALO- “Worlds Milling C Center | | 





“966% 


Buffalo has a standing reputa- 
tion as a rich market where 
diversified industry keeps busi- 
ness prosperous. 

It’s easier to sell in Buffalo 
because you can reach 98.6% of 
the city zone population in one 
newspaper—the News. Buffalo is 


EDWARD H. BUTLER 
Editor and Publisher 


Zaz 


Western 


ATTENTION! 









fas _ 37 


the new $70,000 addition to Clayton 

Motors, Inc. (Lincoln-Mercury), 

424 Homestead Ave., Hartford, 

Conn. The two wings will put floor 

space at about 20,000 square feet 

when work is finished in October. 
+ + +” 


Sutton Buys New Site 
Sutton Motor Co. (Chrysler- 
Plymouth), Beaumont, Tex., has 
purchased a building site and plans 
for a new structure are being com- 
pleted. 


* * * 
Dunham Opens S. C. Home 
Dunham Motors Corp. (Dodge- 
Plymouth) has announced the 
opening of its new home at 376 
Charleston, S. C. 






pead the NEWS 


headquarters for up-state whole- 
sale buying—and selling. Write 
for specific market information. 


MARKET FACTS 
City Population (1945 Est.) 667,944 
City and Trading Area 1,072,214 
News Circulation 266,701 


KELLY-SMITH CO. 
National Representatives 





Digs & Great Newspaper 


DEALERS—GARAGEMEN 


Cowverriste TOP S 


—— Eaatly. Gnatalle.* lo. by. Anyone 


~ FINE QUALITY for that neat, at neat, rich appearance 

_. . DOUBLE TEXTURE for longer wear... 

RUBBERIZED MATERIAL to insure complete 
waterproofing. 


CHOICE OF COLORS - TAN or BLACK 


WEST COAST DISTRIBUTOR 
BOYD H. GIBBONS 


640 S. Wall St. 





Los Angeles, Calif, 





A pice FABRIC 
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Noe COLLINS & AIKMAN 


CORPORATION 


100 manesen AVENUE, NEW YoRK 16,N.¥. 


SLO-LITE IS THE GO-LITE FOR 


The Automatic 
Power-off Warning 


PROFITS! 


- Signals BEFORE Brakes Are Applied Giving 60 Feet Extra Warning. 


Double Profits 


Dealers make double profits when they 
also feature the companion matching 


back-up light. 


give modern, balanced 


rear of the car. 


Easily sold as a pair, 
appearance to 


PREVENTS REAR END COLLISIONS 


Endorsed by Auto 
oe. Safety ~-+ ov eagg 
Companie 


Vacuum operated, easily installed. Jeweler’s finished chrome, stream- 
lined, heavy die cast metal, SLO-LITE enhances any 
Built to last life of car. S-A-F-E-T-Y Spells PROFITS for dealers who 
feature SLO-LITE. 


SLO-LITE DISTRIBUTING CO. 


See Your Jobber or Write for Details 


of 


car. 


2141 W. Washington Blvd. Ph. ROchester 4248 Los Angeles 7, Calif. 


KAY-DAVIS COMPANY 


NEW YORK 52, N. Y. 


886-890 GERARD AVE. 


SHOW ROOM 
FURNITURE 


Now is the time to redecorate your 


showrooms and offices. 


The complete ‘Chromaster’ line in- 


cludes . . 
lamps, tables, 
clothes trees, etc. 


smoking 


. desks, chairs, settees, 


stands, 


Catalog Upon Request 


TRUCK SALESMEN 


can learn the TECHNIQUES of CLOSING, how to 
HANDLE COMPETITION, how to GET the IN- 
TERVIEW with the REAL BUYER, through at- 
tending our two weeks SALES TRAINING 


Daniel L. Beck 
Director 


COURSE Sept. 15-26. 


VETERANS 


trained at NO COST to them or employers. 
EXECUTIVES SELECTION & TRAINING INST. 


956 Maccabees Bidg., Detroit 2 


TEmple 11-55-1 


Calif. Uncovers 
Stolen-Car Ring 
Using Fake Titles 


BAKERSFIELD, Calif.—Crack- 
ing down on a statewide ring of 
car thieves, California highway 
patrolmen announced seizure of 19 
late model vehicles bought by vic- 
tims of the ring in Kern county. 

Ttaking a total of $30,000 from in- 
nocent victims in this county 
alone, the resale racketeers are be- 
lieved to have stolen and resold 
a total of almost 200 nearly-new 
cars in this state. 

William Snare, investigator for 
the National Auto Theft Bureau, 
who directed the efforts of the 
state authorities, stated that Max 
Kindig, operator of several used- 
car lots here, bought 15 cars from 
Clyde L. Henderson, who was tak- 
en into custody. No charges were 
filed against Kindig although he 
is suing for recovery of the cars. 

The investigators said the ring 
operated in southern California, 
buying wrecked autos and junking 
them, then using the registration 
and ownership certificates of the 
wrecks to dispose of autos of simi- 
lar make and model. 

Henderson and Merrill Cham- 
bers, who were arrested after dep- 
uty sheriffs saw them dumping 
wrecked auto bodies, were cited 
on 12 counts each of grand theft 
and receiving stolen property. In- 
vestigators stated they knew of at 
least 30 cars handled in Bakers- 
field alone. 


It was disclosed that 162 cars in 
Kern, Los Angeles and other coun- 
ties throughout the state were thus 
disposed of to the public. This 
‘gure was an estimate by an offi- 
cial of a nationally known car 
finance corporation. 


No Lame Excuse 
Vet Demonstrates Plymouth 
With Driving Aids 
DETROIT.—Disabled persons of 
many types, who have in the past 
given up the privilege of driving 
a car, will be encouraged to reapply 
for drivers’ licenses when they 
learn of demonstrations being 
made by James W. Redding, World 
War II veteran who lost both legs 
in the Ardennes campaign. 


Redding is making a nationwide 
tour of hospitals, driving and dem- 
onstrating the newest Plymouth 
sedan equipped with a set of sim- 
plified driving controls developed 
by Chrysler Corp. engineers. Red- 
ding has been licensed in several 
of the most exacting states and 
= with perfect control and 
skill. 


The sets of controls, supplied as 
packaged accessories for any model 
Plymouth from 1941 on, compensate 
for disabilities caused by injury or 
disease where loss or loss of use of 
limbs has resulted. Due to short- 
ages of materials in the immediate 
postwar period, disabled veterans 
were given high priority in filling 
orders for the control sets. Today 
the sets are available to all who 
need them. 


Controls are supplied in five dif- 
ferent sets graduated to compen- 
sate for various disabilities. This 
process of “tailoring” to the degree 
of disability enables the purchaser 
to select the set needed from charts 
compiled by medical, safety and 
engineering experts and prices 
range from 75 cents to $180, de- 
pending upon the set required. 


Fisher Guild 
Fete Tuesday 


DETROIT.—A banquet at Hotel 
Statler to honor 41 boys here for 
the annual Fisher Body Guild 
Craftsman awards is slated for to- 
morrow night (Aug. 19). 


Dr. George Fisher, National Boy 
Scout commander; Bob Considine, 
journalist, and Thomas P. Archer, 
president of the Fisher Guild, will 
be the principal speakers. 


Royale Motors 


A certificate of partnership has 
been filed in the county clerk’s 
office for Royale Motors, 2733 Ni- 
agara Falls Blvd., Amherst, N. Y. 
Partners are William C. Ross and 
Melvin R. Neale. 


+ 


BRINKMAN NASH SALES, INC., 6816 Superior Ave., Cleveland, 
become a member of the company’s highest group, the 10-Point 


the dealers in Ohio to 


Dealer Program. The award was made at a dinner. 


is the latest of 


E. D. Howerton, zone manager, 


hands the award to C. L. Brinkman, president of the dealership. To the left of Hower- 
ton is A. W. Loreny, vice-president of Brinkman, while R. W. Light, district manager, 


is at Brinkman’s left. 





Canada Checks 
Exploitation of 
Yankee Dollars 


OTTAWA, Ont.—Canadian gaso- 
line stations, tourist courts and 
other businesses catering to visit- 
ing American travelers are to be 
checked by the Royal Mounted Po- 
lice and by local authorities to de- 
termine their disposition of Ameri- 
can currency, it was announced 
last week by the Foreign Exchange 
Board. 

According to the board, Cana- 
dian business people are not turn- 
ing in American dollars to banks 


as required by law but are ex- 
changing them for Canadian cur- 
rency at a neat profit. In some 
cases, evidence shows that U. S. 
dollars have been sold in ex- 
change for Canadian currency. 


The board explains that tour- 
ists’ spendings are one of the main 
sources of American dollars need- 
ed to pay for Canadian imports 
and other normal expenditures in 
the U. S. First action was insti- 
gated because of a sudden and 
acute shortage of American cur- 
rency being returned to banks for 
exchange at the legal rates. 


Officials state that prosecutions 
will follow if any violations are 
found to exist. 





[ 











MALLETTE AND RICHARDSON 


Underwriters for Insurance Companies 


Announce the Opening of Their 
Hartford, Connecticut, Office at 
209 Pearl Street. Telephone 2-0248 


ATTRACTIVE ARRANGEMENTS FOR 
ALL FORMS OF INSURANCE ON 
FINANCED AUTOMOBILES 


AVAILABLE IN STOCK COMPANIES 
THROUGH YOUR OWN AGENT 


Details Upon Request 


“Serving the Insurance Needs of Financial 


Institutions Since 1922”’ 





SEAT COVERS 


Seat Covers 
individual car. 
guaranteed. Deluxe lacquered 
Beautiful 
choice of colors to harmonize 
—red, green and blue. Leather- 
ette reinforcements over fibre 
on both seats. Welted in 
throughout. 


ATTENTION: 


fibre. 


designed for each 
Workmanship 


90 


5 Passenger 
2 Door or 
4 Door 


plastic 3 Passenger Coupe 7.50 
Cars with Center Arm 
Drop on Rear Seat 13.50 


plaids and 


Car Agencies 


tee aes 


5% Fed. Exe. Tax 
F.0.B. Baltimore 





Ph enc tobee Aded COVER co. 
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Car, Truck Output Estimates — 


‘By Automotive News 


PASSENGER: CARS 
(U. 8S. PRODUCTION ONLY) 

















Week Week Jan. 1 dan. 1 
Same Ended Total to te 
Aug. 16, Week Aug.9, August Aug. 17, Aug. 16, 
7 1946 1947* 1947 1946 1947° 
GENERAL MOTORS . 30,342 23,194 30,496 66,441 292,988 883,736 
wocddeneand 15,764 11,768 15,821 34,318 144,014 487,042 
INE Se Co Scbcdonae’ 5,612 4,804 5,360 11,910 652,761 157,900 
DE ove dedsecedte’ 4,116 3,042 4,397 9,119 47,218 
eis cate 2,803 8,586 8,155 $8,458 117,141 
I, Sc acscsce cute. 1,341 777 1,332 2,989 10,547 35,970 
CHRYSLER .......... 14,604 15,730 13,867 30,362 351,582 473,199 
ASE PPE > 6,993 7,547 6,629 14,228 150,168 224.508 
WE a ok vce sy avec 4,316 4,124 4,217 9,477 112,208 185,922 
Chrysler ............. 1,911 1,302 4,188 48,291 64,218 
UD 046.65 dene CaWeO 1,384 1,731 1,219 2,974 40,870 48,561 
PE Sch ecuscadcressn 7482 12,285 8,276 18,645 220,888 445,585 
RESP ORR RP Reo 7,218 9,973 7,895 17,778 184,652 856,571 
BEE. Seccteeey cee 264 1,915 381 872 30,706 71,4238 
ETS Sono ses.d.c 0:8 > outs 397 vies. Phare 5,530 17,501 
KAISER-FRAZER 3,338 83 2,614 6,190 285 68,609 
AEP ae 1,497 41 1,434 3,087 142 36,172 
MN iu Th vous os oe He 1,341 42 1,180 3,153 148 _ $2,487 
a 2,381 2,241 1,612 4,229 61,256 177,276 
STUDEBAKER ...... rons 1,867 990 1486 34,402 73,475 
BR ig WU Ue eas c eee des 2,297 1,596 1,527 4,359 654,687 71,215 
PACKARD ............ 769 682 481 1,485 18,312 29,988 
WHET SS one doacawes 692 Mie 498 1,190 .... 19,688 
6 |) ean An 402 84 353 755 868 10,975 
Total Cars, U. S. .... 62,807 57,712 60,714 135,642 1,025,228 2,158,601 
n wagons. *Revised. 
. * - + ° . 
COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 
Week Week Jan.1 Jan. 1 
Same [Ended Total to 
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days of stout Wy materia $5, | 
ages. 


FAST SALES 


ADD UP TO 


BIG PROFITS 


Join the Hundreds of dealers 
Peat, yore hee sai orgs. who have profited in the sale of the 


Feed Oe eat wena te catinate’| PROVEN & ACCEPTED “WEATHER PROOF” 


2,381 cars. Built 1,612 previous 
week under similar conditions. 
xascrFreer: ore ve ALUMINUM SUN VISOR 
ped up to estimated 3,338 cars, 
compared with 2,614 previous week. 
With these new features— 


Nash: Output still effected by 
PRIMED A BEAUTIFUL GREEN 


ee ae sam 
Paddle tate ready for final coloring to match car. 
FULLY ASSEMBLED 


1,527 
simply attech brackets and install in a few minutes. 


Ford: Built an estimated 7,482 
cars, compared with 8,276 in _ 
vious three-day work period. 
coln and Mercury lines still idle. 
No Ford coupes or convertibles 


Packard: Built an estimated 769 
cars, compared with 481 previous 
week. 

Studebaker: No cars scheduled 
due to Murray strike. Built 990 
cars before shutting down previ- 
ous week. 


SUN PROTECTION PLUS BEAUTY 


—Berrne THomas 


Parts Managers 
Convene Today 
At Olds Plant 


LANSING. — Oldsmobile parts 





Ended to 
“isc7” lose ‘tea7e iset ‘iste “teaze’’ | and accessories managers from 
Tit eee y 94,620 188,653 |20nes throughout the nation 
CHEVROLES 207. Sens ao case hen 126,440 173,683 | Convene here this week for a con- 
GIG obs copinsevns -« 1,894 2,961 3,193 5,809 77,804 112,874 |ference on all phases of modern 
INTERNATIONAL ... 2,927 2,731 2,906 6,454 67,715 94,181 | merchandising, D. E. Ralston, gen- 
ss SSFP 1,607 1,518 121 1,728 «41,317 «51,528 es muir tubes "Gaon 
TR basceaips ioe cia tose Sez oes ize seas [announced lant week.” "| NO HOLES TO DRILL . . . WON'T TEAR OR RIP 
BES Si eooccvbveveces an. tenet 364 867 3,241 =—:13,228 
SN aeian Raves cuxee 297 333 269 606 8915 12954|0Pened by Ralston, assisted wv @ 5 sizes to fit all cars except Lincoln and Studebaker 
EE icccewisscgiess eS aie 485 874 6,700 11,158|J- H. Handley, manager of the without split windshields. 
DIAMOND T .......... 261 40 258 577 «3,788 +=: 10,121 | Parts and accessory merchandis- 
FEDERAL ............ 247 107 172 419 3,819  5,987|ing department. The first day will LIST PRICE 
EE 58.6 ees cdo 114 87 94 222 1,922 2,827 |be devoted to an inspection trip 
CROSLEY ............ i 58 0=s«125—St—=«(...~—Ss«,88 | though GM plants in Lansing, in- $2995 k 
MISCELLANEOUS ... 421 533 453 971 15,618 14,226 | Cluding the Oldsmobile main plant, 
ements nape oe ae: plant, afid the CAR DEALER’S REDUCED COST 
Trucks. 8.576 488,850 1,002 Fisher body p 
— —_ nll sonnei — "7 Instruction and discussion meet- s 
Total Cars, Trucks, ings for the balance of the week qc 
6 SEER Pooks 82,749 81,922 79,290 178,288 1,514,078 2,924.¢98 | will be built around such topics & 
a Se ee ning proper recor on 
Total Cars, Trucks, dealer service parts and accessor- Sold in Please s page us We, 63 en 
Beccecececcese 2,714 3,207 3,017 5,921 108,271 156,268 ies, efficient organization of dealers’ Carton Lots Only Carton ° 
Grand Total, Cars and retail and wholesale parts depart- Terms —C.0.D. Immediate Delivery 
Trucks, oe and ments, local sales promotion of F.O.B. Milwaukee 
Canada ............. 85,463 85,129 82,307 184,204 1,617,349 3,080,961 | “°tOTY-8PProved parts and acces- 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 37,488 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc 








Production 


(Continued from Page 1) 


servative estimate, U. S. plants 
may even find that goal difficult 
to achieve if the Murray strike 
continues. 


A 5,000,000 car and truck year 
in the U. S. during 1947 now 
stands as almost an impossibil- 
ity. To hit that total U. S. plants 
would have to build an average 
of almost 22,000 cars and trucks 
daily through the balance of the 
working days left this year. 
The daily average thus far in 

U. 8S. plants is slightly less than 
18,000 units, and the steel picture 
for the rest of 1947 dims any pos- 
sibility that this average will be 
appreciably improved. 

+ + > 

ORD continued last week on a 

three-day basis, an abbreviated 

schedule which will remain in ef- 
fect for the duration of the Mur- 
ray tieup. 

Studebaker car lines were down 

entirely. 

However, there was every hope 
Murray plants will be back into 
production this week. 
Meanwhile, the entire Dodge 

light truck line is also down be- 
cause of the Murray tangle. 
* + 


LLOWING is resume of activ- 

ity in U. S. plants last week: 
General Motors: The five passen- 
ger car divisions built a total of 
30,842, compared with a _ revised 
accounting of 30,496 the previous 
week. Pontiac was held to four 


@ 900 ROOMS WITH BATH, CHAIR- 
SIDE RADIO, SERVIDOR, AND 
CIRCULATING ICE WATER 


@ TWO EXCELLENT RESTAURANTS 
© COCKTAIL LOUNGE 
@ CONVENIENT LOCATION 


© GARAGE AND PARKING FACILITIES 


HOTEL 


FORT SHELBY 
Uijloa stk Fiondllincatt 


DETROIT 


J. E. FRAWLEY, GENERAL MANAGER 


sories, operation and policies of 
GM parts division, and use of Olds- 
mobile service department publica- CHARLES DISTRIBUTING CORPORATION 


tions to maintain proper identifi- | e7gg Ww. Wisconsin Ave. Milwaukee 8, Wis. 


pcos deg ne OF PONS ee 


a giamelins: highlight of the 
YOU CAN 
PROFIT BY 





conference will be a dinner on 
Thursday evening, at which top 


executives of Oldsmobile will out- 
line the division’s sales plans. On 
the final day of the conference the 


parts and accessories managers 


will study methods of soliciting 
the cooperation and assistance of Keep your name before 


zone district managers, service| your customers for future 
representatives an usiness man- ° ° 
agement managers in carrying out| car and service business. 


Oldsmobile’s parts merchandising ub 
eae [TO ELIMINATE REAR-VIEW 
MIRROR GLARE 


Holiday Mood 
Cincinnati Dealers Welcome 
Babe Ruth G - 

CINCINNATI, O.—The Fourth 
Street Area Merchants Assn. had - 
the area decorated with bunting,| The New, Practical Advertising 
bought a block of tickets and gave | ¢« ” 
publicity to Babe Ruth’s recent| Glft” that every driver wants! 
visit to Cincinnati in behalf of | Non-breakable, colored plastic Glare- 
the Ford Motor Co.-American Le-/| Shields fit all rear-view mirrors—eliminate 
gion junior all-star baseball game. | headlight glare. Your name and advertisin 
as the #2 os Femme Oe Poel message on the tiny Glare-Shield “bill- 
chairman of the association’s pub- board,” appear constantly Lote YGLARE. 
licity committee. Others taking an |‘O™M¢€r an eo ToS es 
active role were J. K. Lester, dis- | SHIELD on the rear-view mirror of every 
trict manager for Ford; R. C.|car that comes in the shop—with your 
Bacigalupo, chairman of the Babe| compliments—mail one to other cus- 


Ruth baseball game committee for|tomers and prospects—it will pay you 
the American Legion, and Joseph | dividends. 


A. Barg, executive vice-president | 9. se first in your community with this NEW IDEA On in less than 1 minute 


of the Fourth Street Area Mer- 
chants Assn. Proceeds from the GLARE-SHIELDS COST LESS THAN A GOOD CIGAR 


10,000 tickets sold went to youth/ To order give sales message to be imprinted ie space 334” by 14"; name 
activities sponsored by the Legion.| and address to which G E-SHIELDS are to be ineed rd d. Include 
” a check for full amount with order. PRICES: tice yr to 249—36c ea.; 
We want you to know that Automotive | 2§0 t 499—33c ea.; $00 to 1,000—~32c ea. te for complete information. 


News is the most read and quoted paper 
|tHe Gales-Crafd Co., vox 171-30 WEST WASHINGTON STREET, CHICAGO 2 





DAYTIME —Gilare-Shield flips 
vp—your message is read 





AT NIGHT— Glare-Shield 
lowers over mirror — glare 
is eliminated 








in our establishment.’’—-George Soule. But- 
ler Nash Co., Butler, Pa 








K-F Export Corp. 
Names Eberhard 


WILLOW RUN.—The appoint- 
ment of Rene Eberhard, former 
International Red Cross official, as 

European region- 
al director for 
Kaiser - Frazer 
Export Corp. was 
announced last 
week by Hick- 
man Price jr., 
executive vice- 
president. 
Eberhard or- 
ganized the first 
foreign dealer or- 

Rene Eberhard ganization for 
Corp. in Switzerland in 1925. From 
1928 until 1937 he was supervisor 
of the Swiss-Renault Co. in Ge- 
neva, rejoining General Motors in 
1938 as Swiss zone manager. 


Crawford S 
Before GM Grads 


FLINT.-- James M. Crawford, 
General Motors vice-president in 
charge of engineering, last week 


General Motors 
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2c pws 19 992 pr: 


NINETEEN SERVICE MANAGERS employed by Nash dealers in 
as 


addressed an audience of nearly|through affiliation with technolog- 


1,200 people attending the 20th/ical and other engineering socie- 
commencement exercises at Gen-/|ties. He explained the opportuni- 
eral Motors Institute here. ties for engineering graduates in 
Crawford urged graduates to|General Motors, where all phases 
continue broadening themselves/|of engineering are represented. 


You, too, can sail ahead with a lot less effort if you 
pick the right spots. And that means looking be- 
neath the surface of national marketing strategy. 


Take, for instance, cosmetics—naturals, you might 
think, for across-the-board “national” advertising. 
Yet only five states of the 48 pile up 51% of all 
cosmetic sales. What’s more, the beauty-conscious 
women of one state may spend seven times as much 
for cosmetics, per capita, as those of another. 


The reasons are many—but they all add up to an 
often-forgotten truth: markets are different. Find 
the ones where sailing is easy, and you’ve moved 
a long way toward lower sales costs, higher profits. 
And there’s no better way to exploit those low-cost, 
high-profit markets than through the precision con- 


trol of newspaper advertising. 


To help you find your high-potential markets, our 
sales analysis staff has a growing reservoir of mar- 
keting facts. A phone call or letter will start this 
help your way. Or as-a starter, write today for a 
copy of our new booklet, Services Available to Ad- 
vertisers and Advertising Agencies. 


Schrader Offers 
Tire Gauge for 
Use of Motorists 


NEW YORK.—Contending tuat 
9,500,000 roadside flats on Ameri- 
can highways last year contrib- 
uted substantially to the national 
toll of fatalities, the A. Schrader’s 
Son, division of Scovill Mfg. Co. 


distribution to dealers and jobbers. 


The greatest single factor in tire 
failure is the inability or disinter- 
est of the motorist to check his 
tires for correct inflation pressure, 
according to the Schrader booklet. 
By careful checking of tire pres- 
sures, a motorist can quickly de- 
termine if his tires are losing pres- 
sure faster than normal. By use 
of a Schrader passenger tire gauge, 
motorists are now able to conven- 
iently check tire pressures when- 
ever they wish, it was stated. 

Not. much larger than a foun- 
tain pen, the Schrader passenger 
car gauge can be carried within 
the glove compartment of any car 


Bwvcau of advertiuing 


AMERICAN NEWSPAPER PUBLISHERS ASSOCIATION 


370 Lexington Ave., N. Y. 17, Caledonia 5-8575 * 360/N. Michigan Ave., Chicago |, State 8681 « 240 Montgomery St., San Francisco 4, Exbrook 8530 ; 


Prepared by the Bureau of Advertising and published by The Times-Picayune and New Orleans ‘States in the interest of more effective advertising 





We 


BRANHAM MAN 


a 


tire valve caps are recommended. 

Full details concerning copy and 
display panels for dealers and job- 
bers can be had by writing to W. 
J. Kirkpatrick, manager of tech- 
nical services, A. Schrader’s Son, 
470 Vanderbilt Ave., Brooklyn, N. Y. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 


SMART DEALER 
ADVERTISING! 


ADVERTISING TAG 


©@ Your name and city in your color. 
@ Crystal clear window covers whole plate. 
© Fits your state—easy to put on. 
© Low priced—200, 93c en., 500—Sio en., 


White-Snyder Co. 
17449 E. Jefferson Ave. 
Detroit 30, Michigan 
Representatives: Territories still open— 


Western N. Y., N. J., Pa., Ohio, [linois, 
Indiana, Texas, Wyoming. Alabama. 


ASK THE 


Driver Oabs and Station Wagon 
Bodies for Jeep Vehicles 


$136" 
| FOB Cleveland, Ohio 
| Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
619 Euclid Ave. Cleveland 3. Ohte 
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Cove Car Co. 
Cove Car Co., Weirton, W. Va., 






















































T= federal conciliation panel 
intervened in the Murray strike 
Wednesday after company and un- 
ion officials failed to break the 
deadlock in the dispute over union 
liability for wildcat strikes. 

The panel includes Judge John 
L. O’Conner of Huntington, W. Va., 
and Walter Green and Justin Mac- 
Cormick, conciliation commission- 
ers. Arthur V. Viat, director of the 
Detroit region of the U. S. Con- 
ciliation Service, ordered the panel 
to conduct continuous Z 
sessions until an agreement was 


agreement provides for a year-long 
study of solutions to the damage 
suits dispute. No suits may be 
brought during the course of the 
study. 

Avery then called for a definite 
written statement by the union as 
to its official position on the issue, 
declaring that further proposals 
were to no avail until a statement 
of policy was forthcoming. 

Although’ it has been reported 
that some opposition to the strike 
exists within the official ranks of 
the union, UAW spokesmen denied 
existence of a rift, and asserted 
Avery’s statements were false. 

Avery said that his corporation 
had made six proposals in all and 
were “at the end of our rope” on 
making others. 


2 compartments—375 each. Com- 
plete with fittings for assembly to 
truck, hose, two 5-gallon cans, fun- 
nel and discharge nozzles. 































officials of the Nash-Kelvinator 
Corp. 7 

The union asked that the com- 
pany double its current daily allo- 
cation of 17 cars. Company repre- 
sentatives rejected the request on 
the grounds that Nash had been 
unable to meet more than 40 per- 
cent of quotas promised to dealers. 
However, the union request will be 
considered as soon as consumer 
demand for automobiles has eased 
sufficiently, it was said. About 700 
new cars have been allocated to 
members of the local already. 

7. 


Detroit Dealerships Face 













Lots of 10—$90:00 
Lots of 25— 175.00 
Lote of 50—$60.00 


F.O.B. Terre Haute, Indiana 
Crated 1 to crate, 1385”x97"x60". 
























BECKER MOTORS, INC. 
420 N. Capital Ave. 































Indianapolis, Ind. wane me convinced at unions | Shop Strike Sept. I 
Li 4389 want to be held responsible for DETROIT.—Strike notices were 


filed last week on behalf of approx- 


thom. If this continues, we Rave |i istely 2500 garage employes in 


nothing but chaos in front of us,” 


































productio 
Charging that UAW officials of- 












7~Aam_—eEE————— = Avery said. all Ford, Lincoln-Mercury, Buick 
fered two contradictory proposals * * *& and most Chevrolet dealerships in 
for the settlement of the Murray EANWHILE, industrywide Detroit. The notices were submitted 


by Amalgamated Local 415 of the 
UAW-CIO. 

Ray Dooe, business agent of the 
local, said the walkout would get 
underway about Sept. 1 unless prior 
agreement on wages and working 
conditions was reached. 

The dealer representatives in the 
negotiations with Dooe are John 
Monaghan for the Buick dealers: 
Pierce Wright, Chevrolet dealers, 
and Art Stringari, Ford and Lin- 
coln-Mercury dealers. 

“We do not have all the gar- 
ages organized,” Dooe said, “but 
we do have so large a proportion 
of the big ones that it will be im- 
possible for normal repair services 
to be maintained when the shops 
go down.” 


Third Shift Is Laid Of 
At Champion Spark Plu 


TOLEDO.—Champion Spark Plug 
Co. last week announced that the 


open— 
liinois, 


dispute, Clarence W. Avery, presi- 
dent of Murray, declared at a press 
conference last week that the un- 
ion “wants wildcat strikes but does 
not want to be held responsible 
for them.” 


* * * 

AVERY said that in early meet- 

ings between officials of Mur- 
ray and the union, UAW President 
Walter P. Reuther stated that the 
union would be responsible for acts 
it authorized but would not be re- 
sponsible for unauthorized acts of 
its members whom it could not 
control. However, the union agreed 
that it would take prompt, affirma- 
tive action to correct such situa- 
tions and suggested that these 
steps be specific, according to 
Avery. 

Murray officials agreed that there 
may be times when the union can- 
not control some of its members 
and made two basic proposals, 
either of which would relieve the 
union of responsibility in the event 
irresponsible members cause un- 
authorized violations of the con- 
tract. 

One proposal defined the actions 
to be taken by the union in order 
to fulfili its obligations to end un- 
authorized violations. 

The second proposal provided 
that both parties would use, ex- 
clusively, the grievance proce- 
dure outlined in the contract for 
the settlement of disputes. If 
agreement was not reached, wild- 


wage bargaining demands on 
the Big Four basis were dropped 
last week by the United Rubber 
Workers-CIO as the wage issue 
again came to a head at Akron 
and other rubber producing cen- 
ters. 

Insistence upon a company-wide 
or plant-wide negotiation policy is 
being carried on by Goodyear, 






































Packard Foremen Drop 


Out of National Assn. 

D IT. — Withdrawal of 
Packard Motor Co. foremen 
from the Foreman’s Assn. of 
America was announced here 
last week following unanimous 
approval of the apg by the 
chapter membershi 

The action cane as another 
body blow to the parent organ- 
ization, following on the heels 
of the Taft-Hartley Act—which 
oe the organization’s 

main bargaining point—and the 
unsuccessful Ford Motor Co. 
strike. Packard foremen stated 

that “under present conditions, 
& waadleaed — can be 
of no great value. 























in Eight Counties of 
G7: Western New York. 
in City and Retail 
‘ Trading Zones...sec- 
ond highest omong Sundey 
“=X newspapers in cities of over 
- 500,000 population. 
7% Family Coverage in 
g City Zone... highest 
among ALL Sunday news- 4) 
papers in these 15 lorgest ¥ 
cities. 



































































REACH BUFFALO'S BUYING 
POWER thru the 


ef 






Goodrich and Firestone, according 
to the union. The other member of 
the Big Four—U. 8S. Rubber—has 
not yet made known its stand but 
a reply is expected shortly. 
Having lost its fight for industry- 





















cat strikers disciplined by the | wide bargaining rights, the union 

Ee Somes Soy company could appeal to an im- | “0° go = . 
oe and Sunday Newspoper now faces a drive to negotiate on 
bape tives: partial umpire whose decision |» company rather than a plant ba- 
would be final and binding on | is Goodrich and Firestone have 


oomons. $008 SCOLARO, MEEKER & CO. 





both 
Avery then recounted that at 
this point the union changed per- 
sonne} in the negotiations and was 
represented by Emil Mazey, region- 
al director for the union, who had 
not been present when the orig- 
inal statements of the union posi- 
tion were made. 
s 


* + 
Ay: charged that Mazey flat- 
rejected company proposals. 
Up to this time, both parties had 
been in agreement. 
- Mazey then described the posi- 
tion of the union, citing a case 
which was radically different than 
that described by Reuther during 
the first sessions, according to 
Avery. 
“We want a complete guaranty 


specified that the wage talks be on 
an individual plant scale. 

second major issue in- 
volved in the tire dispute is uni- 
form working conditions at all 
plants. It is believed that the 

URW will adopt the same atti- 
tude in its dealings with Fire- 
stone, that of insistence on com- 
pany-wide bargaining. 

The union has not specifically 
stated its wage demand, but it .is 
the opinion of the industry that it 
will be about eight cents an hour. 
Rubber circles, however, believe 
that the group will settle for five 


cents an hour, or less. 
a om os 


Nash Rejects UAW Plea 










with a 










































trim rail over window, door or on 
the glass. Sells on sight. 

























aon that there will be no lawsuits of| or More Worker Cars 

Dealers, send $2.40 to “GARMENT = kind or even a Sproat of a oautaneeeone of a 

CHEK” card postpai aw suit,” the Murray chief quoted request for an increase 
= UBA Box ee ee ‘Site, si in the number of new cars allo- Dealer Cost 
ot cated for purchase by members of $10.20 | 1 ee 
nd 3. Ohio Local 75 at the Seaman Body di- Betests 12, 
ceniadietion Le! weet We are saying is, in order | vision was announced last week by 


regional instructors 
during the first 
week. They are, 
3. &. Wane, Memphis, Gestes ie ville, Fia.; Ray E. Freeman, Edge- 
The U. S. Rubber plant in Detroit jos cy - water, N. 3.3 A. We Sawyer, Mibwautess 4. 8. Rands, Richmond, Calit.; Howard M. 
resumed production last week fol-| Avery told reporters Mazey said | Stratton, » Central Office. (Standing), - Raham, Motor 
lowing a strike over production| he was unwilling to settle the issue | ¢f Caneds: Arthuy cee eT ee ES ere Teele ert na 
Must move immediately large quan- | standards. Motor Co. of Canada; M. K. Gant, Midwestern region; J. K. McKay, Ford Motor Co. 
tity of New 750-gallon Fuel Tanks. a doa of Canada; R. > ante ; Tom Naubert, Central ‘Omee Parts and 





STAINLESS STEEL 
VENTILATOR SHIELD 


Custom Designed and Built to Fit 
the Contours of Your Car 


Keeps out sun, rain and snow . 
two inches of open window in any weather . . with- 
stands all weather and salt water conditions.. 

will not corrode or rust. . lasts the life of 

your car. . ready fo install . 
Especially designed for the 62 Cadillac, 98 
Oldsmobile and 51 or 71 Buick 4 door Sedan. 


MOTOR CITY ACCESSORY CO. 














company’s third shift will be elim- 
inated Aug. 22, necessitating the 
laying off of 600 employes. 

Management said the decrease in 
employes was due to reduction in 
production, stating that since the 
end of the war, the company has 
been busy filling orders that piled 
up while hostilities were on. 


Natole Sells to Rice 


John Natole, who has been a 
member of the partnership ee 
sented by Rice Chevrolet Co., - 
port, Vt., has severed his connec- 
tion with that firm and has sold 
his interests in the business to 
Harry Rice. Natole became a part- 
ner with Rice in the enterprise in 
1942. 











































SPECIALISTS IN 
AUTOMOBILE 
FINANCE 
INSURANCE 


Resolute’s intensive s 
cialization makes possible 
economies in operation 
a aie ee 
ts to P me 
and increased protecti 
for you. Write for full 
particulars. 


RESOLUTE FIRE 
INSURANCE CO. 


350 MAIN STREET 
HARTFORD 4, CONN. 
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large eastern automobile 
Only experienced men under 45 
apply. Give qualifications, cam 


expectations, and age. Box 1848, 
‘Automotive News, Detroit 26. 


SERVICE MANAGER WANTED for mod- 
ern Chevrolet dealership in metropolitan 
Cleveland. Must have — ith — 
mechanical background, neat & 
and sales and production ability. Salary 
and percentage opportunities unlimited. 
Box 1819, c/o Automotive News, De- 


troit 26. 


——— 


SERVICE MANAGER for aggressive Ford 
dealer located in Northern New Jersey 
to New York City with 500 car 


. Attractive salary and override 
back- 


righ 
ground. Write giving full details in first 
letter stating age. ital busi- 
ness experience. Replies held in strictest 


ing salesmen, promotion and sales man- 
agement. 30-40 age range and available 
for Portland, Oregon. metropolitan 


experience and results attained. Enclose 
snapshot. Box 1880, c/o Automotive 
News, Detroit 26. 
ADVERTISING SPECIALTY BALESMEN 
—Sell our Aluminum License Ad Plates 
i, 1/3 commission. Free 
circular, samples. License Ad Plate Co., 
1590 Coutant, Cleveland 7, Ohio. 
— Dodge-Plymouth 
dealer doing $8,000 labor — eee 
Salary $5,000. References requ b ic- 
Inc., 1900 N. Saginaw 


Street, Flint, Michigan. 





Automotive 
District 
Managers 
Wanted! 


The Stinson Division, of Con- 
solidated Vultee Aircraft Cor- 
poration, has several permanent 
openings for experienced auto- 
motive district managers. We 
desire men who know automo- 
tive merchandising methods 
















a large number of dealers. Write 
in confidence, enclosing 8 com- 
plete background sheet includ- 
ing an outline of your work 
with dealer organizations. 


Write William H. Kienke, Jr. 
General Sales Manager 
Stinson Division 


CONSOLIDATED VULTEE 
AIRCRAFT CORPORATION 


Wayne, Michigan 



















OPPORTUNITY for experienced man as 
parts and accessory manager of large 


parts distributor, Must be aggressive 
merchandiser. Knowledge of General Mo- 
tors parts required. State detailed quali- 
fications in first letter. Replies confi- 
dential. Fred A. Carleson Company, In- 
termountain Pontiac-Cadillac Distributor, 
Salt Lake City i, Utah. 


L AG! 
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‘CLASSIFIED WANT AD DEPARTMENT 


~—_MELP WANTED 
PARTS MANAGER wanted by General 


Motors (Buick dealer), large midwest 
metropolitan area. Must be able to 
take complete charge; must be capable 
of handling large sales volume and have 
excellent merchandising ability. Excel- 
lent opportunity for right man. State 
previous experience and compensation 
desired. Replies held in strict confi- 
dence. Box 1890, c/o Automotive News. 
Detroit 26. 


SALES MANAGER for large General Mo- 
tors dealer midwest city. Must have ex- 
cellent sales ability and good knowledge 
of new and used car business. Must 
have had experience in large volume 
sales with ability to train and handle 
selling organization. Excellent opportu- 
nity for right man. Please submit ap- 
plication showing previous employment 
and earnings; also give age, education 
and references. All replies held in strict 
confidence. Box 1891, c/o Automotive 
News, Detroit 26. 











Parts Specialist 
Detroit area automotive 
concern has openings for 
men thoroughly  experi- 
enced in the sale and dis- 
tribution of body and chas- 
sis parts. These men must 
be capable of discussing 
ot problems with our 

es Purchasing 
and Inspection Depart- 
ments and have the ability 
to plan and direct Parts 
Merchandising Programs. 
In reply, state complete de- 
tails of education, experi- 
ence and salary desired. 
Reply to Box 1882, c/o 
Automotive News, Detroit 








He accounting, part auto agencies. 
1871, c/o Automotive News, Detreit 26. 


ACCOUNTANT OFFICE MANAGER with 
fifteen years experience General Motors 
and auditing. P. O. Box 3002, Denver 
3, Colorado. 

ACCOUNTANT-OFFICE MANAGER, 
NAPA warehouse experience, able execu- 
tive, desires real opportunity. Location 
open: south, southwest preferred. Box 
1879, c/o Automotive News, Detroit 26. 

POSITION WANTED—Female office ac- 
countant. I am 40 years of age, single, 
conscientious, sober, willing to work. 
Several years business experience. Seven 
years general office experience. Will go 
anywhere in U.S.A. References fur- 
nished. Box 1888, c/o Automotive News, 
Detroit 26. 





MANUFACTURERS REPRESENTATIVE 


ATT: MFG. AGTS. & JOBBER SALES- 
MEN—Men with following in auto, farm 





ANTED 


EXCLUSIVE TERRITORIES open for dis- 
tributors now calling on automobile deal- 
ers to handle round, chrome plated tail 
pipe extension. Write, giving full par- 
ticulars, territory covered and number 
of dealers you contact. Box 1889, c/o 
Automotive News, Detroit 26. 


BUSINESS FOR SALE 


LARGE VOLUME, completely stocked new 
and used parts business combined with 


reputation, 
New York State. 7 
renovated. 


of operation. Very good rea- 
sen for selling, deal with principals only. 
Box 1856, c/o Automotive News, De- 
troit 26. 


6LD ESTABLISHED Eastern Washington 


small city auto business; full 


Stock at inventory. Now earning nearly 
30% om investment required. All cor- 
respondence will be kept confidential. 
Box 1884, c/o Automotive News, De- 


troit 26. 
BUSINESS OPPORTUNITIES 


ACTIVE ASSOCIATE to operate Kaiser- 
Frazer dealership in North Hollywood, 
California. Have 











BUSINESS OPPORTUNITY USED OARS FOR SALE 


ennai - [| <nsthinspthsepusstiesentensianenissnisnetttiesiteemnitpeesiseensemniaseeees 
WANTED LARGE AUTOMOTIVE parts |GOING FISHING FOR TWO MONTHS— 
manufacturer with national distribution Selling entire stock of $250,000. ~ used 
to manufacture on royalty basis. what and new cars; all makes and models. 
could be the fastest selling non-competi- About 50 units are '46-'47 models. Will 
tive automobile accessory on the market. sell one or all to buyer starting Aug. 1. 
We have all tools, jigs and dies neces- Phone 1142 or 1152, Las Vegas, Nevada. 
sary to the manufacturer. Patented in MADMAN PIZINGER, One of the West's 
both the United States and Canada. Ex- Largest Dealers. No sales tax or license 
clusive proposition will be given to the tax in Nevada. 
proper people. Principals only. Mr. Her- 
man, Porter Square Chevrolet 60,2666 UEUEEO—yE—E>E——— 
Massachusetts Ave.. Cambridge. Mass. We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 


Kir. 4400. 
$$ $$$ ____._.._._£=£. . | want anywhere in the United States. 
BUSINESS OPPORTUNITY WANTED Wholesale List of Cars and Prices 


“oo OPPORTUNITY WANTED— MevnaM amt —emLe 

ve made money for large corporation tomoti 

in important executive capacity for years. - on wow ten arte 
Want to make some for myself now in | ¢g19 Baclid Ave. Phone HE. 0231 
going business. Can make some invest- 3, Ohio r 
ment or if you want to retire, I will take 7 
over on profit pefcentage basis. Top ref- 
erences, Location unimportant. Write de- 
tails, Box 1892, c/o Automotive News, 
ox 26, or phone Valley 40731, De- 

t. 





AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by, 


Col. Joe H. Burtrum 
1610 E. 7th St. 
Phone 4600 





DEALERSHIP WANTED 


WILL PURCHASE half or whole interest 
dealer franchise up to 500 car potential, 
located eastern region U. 8. Replies held 
strictly confidential. Box 1887, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP FOR SALE 


DEALERSHIP FOR SALE—Now have 
Plymouth-DeSoto, International Truck, 
McCormick-Deering farm machinery, 
franchises. New building, sales will ex- 
ceed $225,000 this year. Purchaser must 
qualify. Write Dean A. Anderson, 241 
West Center St., Provo, Utah. 


FOR SALE AT INVENTORY to anyone 
acce to Ford Motor Co., a good 
established Ford and Mercury dealer- 
ship. Doing about $260 gross per year. 
Good lease, reasonable rent. Located in 
a good industrial town in Colorado. Act 
quickly. Box 1875, c/o Automotive News, 
Detroit 26. 


DEALERSHIP FOR SALE—Includes car 
and truck franchise in city of 125,000 
southwestern United States. Healthiest 
climate in the world. Beautiful new 
building and complete shop facilities for 
good service volume. $25,000 will han- 
dle. Have urgent reason for selling. Full 
information on request. Box 1868, c/o 
Automotive News, Detroit 26. 


VIRGINIA CITY of 50,000, popular car, 
nice building, equipment, parts, furni- 
ture and fixtures, used car lot adjoining, 
120 car contract, a nice little business 
will pay for itself in several years. Re- 
gret very much to sell, but have to go 
to Arizona for my health. Old estab- 
lished business, about $50,000 for whole 
works. Box 1883, c/o Automotive News, 
Detroit - 26. 


NEW CARS WANTED 


WANTED—1947 Cadillac convertible coupe 
or sedan, new. Write, wire or phone 
price. Anderson Auto, Peoria, Illinois. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 


1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis, 
530 Linden St., Allen- 





AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO 
LOOP 


% Mile East of Illinois State 
Line on Route 80 


EVERY FRIDAY li AM 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


PAT PATERSON, Auctioneer 


Dyer Auto Auction 
Phone 4111 Dyer, Ind. 


Res.: Lansing, IIL, 7380 








ON THE ‘‘MASON-DIXON LINE” 


AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 


5th & Broadway Louisville, Ky. 
(Formerly of New Albany, Ind.) 
Alse Every Thursday in Indianapolis, 


AUTO AUCTION 


- -- EVERY FRIDAY .- - - 
12 o’Clock Noon Sharp 
HORSE HEADS, NEW YORK 


Capitol Motors, 
town, Pa. 


USED CARS WANTED 


WANTED —Rolls-Royce roadster, late mod- 
el, must be in good condition. Contact 
Michles Auto Wrecking Co., Fremont, O. 


WE WILL PAY TOP DOLLAR for new 
or used cars and trucks. % ton to 5 ton. 
Our buyers go everywhere. All deals 
confidential. Write to Fred Bedford, 534 
N. Cicero Ave., Chicago, Illinois, or call 
Esterbrook 7330. 











AUCTION AUCTION AUCTION | j..cs4 on © 
About 3 Miles North 


BUY YOUR CARS a 
AT YOUR PRICES — Strictly a Dealer's Auction — 


A new type wholesale auction of |  _ . 
automobiles is now being operated re oe OS ~~. - ” 
by Ed Hough (formerly with BR. S. | If You Need Cars for Retail You Can 
Evan), in Philadelphia, Pa, sooo | "°” You" Month’s Supply in 3 Hours 
North Broad St. You can buy one t 
or two hundred cars. All makes A Car Sold Every Minute 

a 
and al) models. Shipping arrange- |... srand now building built exclusively 


St., Route US 17 
of Elmira, N. Y. 


ments made on request. Sales held |for Auto Auctions. Bleachers, Launch 
every Tuesday and Friday at 12 | ©" ° ‘ 
noon, all dealers cordially invited.) HORSE HEADS AUTO 


AUCTION 


Post Office Box No. 3 
RONALD D. WEST, Owner 
408. E. JOHNSON — TEX RICKARD 
Auctioneers 


ED HOUGH 
Automobile Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 
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AUTOS --- AUTOS 





Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 
4589 Chestnut St. 
PHILADELPHIA 39, PA. 


Phone or Wire Allegheny 4-4450 
“‘Philadelphia’s Largest Used Car Dealer’ 





WHOLESALE to all new and used car 
dealers, all models. Alamo Auto Sales, 
11615 Woodward, Detroit 2, Mich. 








AUTO AUCTION 


We Do Not Buy Cars in Our Auction 


Toledo Car Auction Co. 


2802 Summit &t. PO. 7021 
TOLEDO, OHIO 





HEADQUARTERS for used car buyers. 
over 500 cars to choose from. 1936-1947 
models at wholesale prices. You will 
find us easy to deal with. Smiling Jack 





FOR SALE 
100 


1946 CHEVROLETS 


Stylemaster & Fleetmaster 
2 & 4 Door Sedans 


Mileage 10,000 to 15,000 
Unusually Clean Cars 





TRUCKS WANTED 


100 FORD CHASSIS WANTED! 158” 1\%- 
ton cab and chassis. Wire today number 
you have, price and delivery. Also need 
new school buses. Consolidated Bus & 
Equipment Co., 420 Lexington Ave., New 
York City. Murray Hill 3-9297. 


USED HEAVY DUTY TRUCK CHASSIS 
for dump operation, capable hauling 10 
to 12 tons off the highway. With or 
without body. Must be in good condition 
and reasonable prices. Weigand GMC 
Truck Sales, Inc., Dover, Ohio. 


TRUCKS FOR SALE 

AUTO TRANSPORT, four car, 1946 Dodge 
tractor, Eaton axle, 8.25 tires, mechani- 
cal handling semi-trailer. Ready to go. 
$3,000. Wes Cooksey Motors, Beaumont. 
Texas. 


THREE FRUEHAUF 36-ft. drop frame 

trailers equipped with Van bodies, dou- 

ble doors on each side and rear, 10.00x20 
tires, air brakes, all in good condition. 

Can be purchased at a very reasonable 

price. H. D. Jones, Glasofer Truck and 

Parts Co., 527 Spring S8t., Elizabeth, 

New Jersey. 

TWO NEW 1947 REO TRUCKS for sale 
at West Coast dealer's net. 5-ton model 
23 or 7-ton model 25. Cash or will take 
clean 41, 42 or 46 cars or pickups at 
right figure. Box 1869, c/o Automotive 
News, Detroit 26. 


NEW 1946 MARMON-HERRINGTON All- 
Wheel-Drive truck, model 440-4, 158” 
wheelbase, 10:00x20 tires, heavy duty 
9’x7’ dump body, 5-yd. capacity. List 
price $8,600. Will accept best reasonable 
offer. Box 1872, c/o Automotive News, 
Detroit 26. 

FIVE-TON AG MACK, chain drive, long 
wheelbase, excellent condition, pneuma- 
tics, 9.75x24 duals rear, 38x7 singles 
front. 1935 FWD, four-wheel drive truck, 
dump body, 9.75x20 tires. Michles Auto 
Wrecking Co., Fremont, Ohio. 


1942 FORD THORNTON TANDEM, 6-yd. 
dump, equipped with brown lipe 825x20 
tires. Kenny's Auto Wrecking, Lima, O. 


TRUCK EQUIPMENT WANTED 


WANTED—Two new or used cabs for 2% 
ton 6x6 GMC army trucks. Michles Auto 
Wrecking Co., Fremont, Ohio. 


WANTED—New or used cabs for 1941 to 
1946 Dodge trucks. Box 1881, c/o Au- 
tomotive News, Detroit 26. 


TRUCK EQUIPMENT FOR SALE 


NEW ARMY SURPLUS 


25 ft. Semi Trailers 
Solid Oak Sides 


11:00 x 20 Dua! Tires 


° Priced to Sell 
$1,125.00 Each 


Army Surplus Pumpers 


























Chrysler Motors and Pumps 
Mounted on 2-Wheel Trailers 


Pumps 500 gal. Per Minute ai 
120 Ib. Pressure 


$495.00 Each 


Draper Chevrolet Co. 
Saginaw, Michigan 
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with all that’s new 


AGTOMATICALLY / 


cally ... with all that’s new! Since Oldsmobile 


Oldsmobile has a reputation for firsts. The first 
fully automatic drive to be offered on any car 
was introduced by Oldsmobile eight years ago. 
Today, the public expects Olds to come out first 
with the really important advancements, like 
Hydra-Matic Drive—the most revolutionary first 
since the self-starter. People expect Oldsmobile 
to be first... automatically... in styling, as well 


as in ultra modern driving. First. . . automati- 


introduced Hydra-Matic Drive, more than 
400,000 owners have driven literally billions 
of miles without a clutch pedal or a gear shift 
lever. Hydra-Matic Drive shifts for itself... 
through four forward speeds . . . automatically! 
More and more people are looking first to 
Oldsmobile . . . automatically .. . for all that’s 
new! That’s why, “It’s Smart to BE with Olds!” 
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A GENERAL MOTORS VALUE 
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